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The Magic of 
Modernization 


OW greatly the outer appearance of a house 

can be transformed by remodeling along im- 
proved architectural lines is shown effectively 

in the illustrations on this page. One of these is the 
old home of Mrs. G. H. Tibbets, 622 West Fifth 
Street, Topeka, Kan., which has been redesigned 
within and without by Architect A. W. Ziege- 
lasch, who is now secretary of the Topeka Home 
Modernization Association, which organization has 
begun in earnest a campaign of home modernizing. 
From a 6-room house, 40 years old, there will 
emerge a building of attractive architectural lines 
with the appearance of a single dwelling but, in 
reality, an income producing property with a 5- 
































































room apartment on the lower floor and 
a 3-room apartment above. There will 
be breakfast room, bathroom, porch and 
separate entrance for each apartment. 
The interior will be entirely renewed and 
the outside, with its additions and archi- 
tectural changes, will look like new under 
a fresh coat of paint. 

The first remodeling under the aus- 
pices of the association was the Ed. 
Feyh home, located at 1151 Brooks 
Street, which is illustrated along with 
several others. on an inside page of this 
issue. A new basement was excavated 
and the entire house moved forward on 
the lot; new porches were built, shutters 
added to windows and the interior, as 
well as the exterior, renewed wherever 
necessary. This first remodeling job 
under the auspices of the association is 
about completed. Work on the other 
two projects illustrated is expected to 
start shortly. 

The Home Modernization Associa- 














tion has been running page advertise- 





Old home in Topeka, Kan., owned by Mrs. G. H. Tibbets, which is to be remodeled and modern- 
Several additional remodeling enterprises pro- 
moted by the Topeka Home Modernization Association are illustrated on page 45 of this issue tion services: 


ized as shown in the perspective drawing above. 


ments in the “Topeka Daily Capital” 
offering the following home moderniza- 
[Turn to page 51] 
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Quick Shipments MULE-HIDE 
on 
Gum Tri 
um irim 
Philippine Mah 
liippine mManogany { How About Fall Trade? 
or Cypress (| igen 
You will, if you sell 
It will pay you to get in touch with 
Cesenetnien before placing your next order, MULE s HIDE 
Ww d tel ipped t t out 
large quantities of Trim and Mouldings in Asphalt Shingles and Roofing 
any of the above woods in either straight There are three reasons why you won't go wrong 
or mixed cars. on MULE-HIDE: 
Special attention given to ‘ = se pwede pon 
less than car load orders. 3. Localized Advertising and Sales 
Helps that build your business. 
Gr eg ertsen Broth ers + O. ‘ Write us for information and let us give you details. 
i. 332 So. Michigan Ave. The Lehon Company 
Cairo ti CHICAGO, ILL. 44th to 45th Street on Oakley Ave., 
CHICAGO, ILL. 





























Whittle It Yourself! : 


That’s one way to find out how soft and 
smooth textured Stanton Sugar Pine pat- 
tern, sash, door, and factory stock is. 

We have a sample all ready to send 


you. Plenty for everybody. Send for 
yours today. 


Free Whittling Sample 
Stanton Sugar Pine 
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E. J. STANTON & SON 


for 35 Years Specialists in California Sugar and White Pine 


General Sales Office: LOS ANGELES, CAL. 
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Getting Facts About Moisture in Wood 


T SBEMS HARDLY more than a few months, though it has 
J beer several years, since many lumbermen were of the opin- 
ion that lumber in transit picked wp so much moisture that 
guaranty of moisture content was impracticable. Tests proved, 
however, that the amount of moisture thus taken up was s0 
small as to cut no figure ordinarily in a transaction involving a 
guaranty of a minimum of moisture content. This demonstra- 
tion was of great service to the lumber industry because it 
definitely opened the way for providing a uniformly dry product, 
which is an important matter in extending the use of wood, par- 
ticularly among consuming industries. It really puts the mechan- 
dising of lumber on a better basis than many manufacturers and 
distributers of lumber thought possible. 

Elsewhere in this paper will be found a report of tests made at 
a southern mill that dispose quite effectually of some other fallacies 
that long have prevailed about the action of moisture in wood. 
These tests showed, for example, that “inch pine lumber will dry 
down to a stable air-dried condition in central Mississippi during 
the months of March, April, May and June in from thirty to sixty 
days. The effect of a rainy period in temporarily increasing the 
moisture content from an average of 15.75 percent to 20.1 percent 
is interesting, but the rapid drop noted during the second week 
makes it appear probable that this 4.3 percent increase in the tests 
during the rainy week was confined to absorption of moisture on 
the extreme surface, which rapidly evaporated as soon as weather 
conditions permitted.” 

Tests of inch boards of dried pine exposed to a typical rainy 
night after coming from the kiln showed that “surface absorption 
of moisture by kiln-dried pine lumber when exposed to rain after 
coming from the kiln is negligible in amount and does little more 
than bring the moisture content of the surface of the lumber into 
approximate equilibrium with the moisture in the air, which is, of 
course, bound to happen soon or later, and is in no way objection- 
able.” 

Still another misapprehension regarding drying was dissipated 
by these tests. They showed that even when pine was dried down 
to a moisture content of as little as 2 to 5 percent a very small 
percentage of kiln defects was developed. The defects actually 
developed were trifling season checks, end splits, cupping, checking 
or knots; the total defects being only 2.57 percent as a result of 
drying to this low moisture content. 

A fact to be emphasized in connection with these tests, of course, 
is that the kilns used, quite evidently, were excellent, and were 
carefully operated. This is to be inferred from the fact that 
similar tests made at a number of mills in the South several years 
ago showed extensive development of defects in kiln drying, most 
of them due to defects in the kilns themselves. The more recent 
tests, therefore, supplement the earlier in enforcing the need of 
better kiln construction and operation. If any lumber manufac- 
turer, therefore, finds a wide discrepancy between the results of 
these later tests and his own experience he may infer that his 
kiln or its operation is at fault. 





Building Success on Quality Lumber 


ANY PERSONS have no other standard than price by which 
y}) to judge quality. If an article costs little they assume it to 
be worth little; whereas, if the same piece of merchandise 
is offered to them at a higher price they would buy it readily. No 
doubt, therefore, buyers who judge values by price alone actually 
exert a considerable influence to sustain prices at higher levels. 
It is because people judge values by prices that they are so easily 
taken in by “reduction sales,” in which the “original” price and 
the “cut” are both shown. It is a notorious fact, however, that 
cheap goods often are bought specially for disposal in so called 
reduction sales. 
It takes no more argument to sell good lumber on the basis of 
quality alone than it takes to sell inferior lumber on the basis of 


price only. In the one case emphasis is placed upon the intrinsic 
value and upon satisfaction in use. In the other price, not value, 
is stressed. It follows of course that the buyer who gets good 


lumber that satisfies him in use forgets the price he paid and 


——> 


remembers only the satisfaction realized. The buyer on price 
alone, when his lumber proves to be inferior and unsatisfactory, as 
it certainly will, also forgets the price he paid, beCause all previoug 
satisfaction with price is wiped out by his dissatisfaction in use, 

Nobody ever built up a permanent and prosperous businegs by 
selling inferior lumber. The thing is impossible because in the 
course of time dissatisfied customers outnumber the satisfied anq 
complaints and knocks more than counterbalance the sales efforts 
of the lumberman. Inferior lumber does not make customers;: jt 
makes enemies and sets up resistance to sales. On the other hand 
good lumber creates satisfaction and enlists the influence of buy- 
ers in behalf of additional sales to them and to their neighbors 
and acquaintances. Satisfaction is catching and helps the mer. 
chant. Dissatisfaction travels even.faster than satisfaction and it 
works against the merchant whose sales tactics create it. 

The lumber industry may need many things, but it needs noth- 
ing more than it needs quality merchandising—salesmen who wil] 
talk quality of lumber, stress values from the quality viewpoint 
and urge the economy of using good lumber. Of course, the start. 
ing place for good lumber is the sawmill where emphasis is laid 
upon quality rather than volume, where the aim is to supply lun- 
ber that is carefully manufactured, properly dried and otherwise 
properly conditioned for use for construction or for other purposes 
for which it is sold. Having turned out a good product and having 
sold it on the basis of quality the manufacturer profits by identify. 
ing his product with himself. He therefore puts his own trade. 
mark and his association’s grade-mark on every piece. The buyer, 
also, having got one lot of lumber that has given him entire satis- 
faction, wants a means of identifying it so that he can buy the 
same product the next time he is in need of lumber. The links 
in the chain of successful lumber merchandising are, therefore, a 
well-manufactured and conditioned product, trade-marked and 
grade-marked; a sales argument that emphasizes quality and sat- 
isfaction in use rather than price and that guarantees uniformity of 
product for every subsequent order. When lumber merchandising 
is tied up in this manner with lumber manufacture both producer 
and distributer will realize better profits and lumber’s good name 
will be protected and perpetuated. 





Prize Miniature Houses Will Boost Sales 


N SELLING lumber as in selling any other commodity success 
J comes to the salesman who has the genius to make the best 
possible use of his opportunities. This fact is frequently 
demonstrated by the manner in which sales suggestions presented 
in the pages of this paper appeal or fail to appeal to readers, A 
suggestion that one reader literally “jumps at” makes no appeal 
to another at all. Sometimes it happens that a suggestion looks 
good and is used, but owing to the method of handling it the idea 
proves to be disappointing. Every suggestion contains nonessen- 
tials as well as essentials and most ideas require some adaptation 
to meet local situations and facilities. Of course it is a part of 
the genius of salesmanship to fit the idea to the situation and 
make it a winner. 

One of the most effective agencies in promoting the sale of 
lumber and of homes is the miniature house. One of the most 
effective ways to get miniature houses is to offer prizes to the 
manual training boys in the public schools. It would be a good 
stunt merely to get the boys to build the houses. It would interest 
them, their parents, and the community as a whole in home build 
ing and in the use of wood for the purpose. It would attract at 
tention to the lumbermen who promoted the contest among the 
boys and might be expected to effect some sales eventually. 

But the use of the miniature houses ought not to end with the 
contest, because they have potentialities fully as great if used in 
other ways. Just what these may be are suggested by the Hoo 


. Hoo club miniature house contest staged at Bend, Ore., the prizes 


of which have been just awarded, as reported elsewhere in this 
paper. The lumber for this contest was supplied by a local con 
cern, the money for the prizes was given by two local lumber 
manufacturers. Now the first prize house is to be exhibited in 4 


local hotel, where the tiny structure has been electrically lighted _ 


and otherwise made so attractive as to engage the attention of 
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thousands of tourist visitors. Others of the tiny homes are to 
be used by the lumber manufacturers’ sales departments and are 
to be exhibited at numerous retail conventions during the coming 
season. Here is an example of making the most complete possible 
use of a good piece of advertising. The contest alone would have 
peen good, but the local exhibit makes it better. Exhibit in the 
manufacturers’ salesrooms also is good, but the display at the 
retail conventions will add to their promotional value. There is 
really nothing more appealing to the prospective home-needer than 
a miniature house and showing it to him may be expected to in- 
still such a craving for a home as will make his purchase of one a 
matter of course. 


“Home, Sweet (Synthetic) Home” 


U)> IT NOT one of the denizens of Wonderland who com- 





plained to Alice that he couldn’t understand why his watch 

failed to keep time notwithstanding he had just filled the 
works with the highest-priced butter he could buy? Anyway, the 
extreme earnestness and the profundity of the argument, as related 
in Carroll’s classic, strongly reminds one of the solemnity with 
which from time to time platform speakers and newspaper writers 
inform the world that the time is at hand when wood will be super- 
seded by synthetic materials for the construction not only of homes 
and other buildings but of furniture and all the other innumerable 
articles now made of wood. 

The latest deliverance along that line was made last week by 
Dr. Gerald Wendt, dean of the school of chemistry and physics of 
the Pennsylvania State College, before a meeting of the American 
Chemical Society held in Evanston, Ill. “Everything about the 
home of the future will be made of synthetic materials,” said Dr. 
Wendt. “The house itself will be built of concrete and steel—both 
synthetic materials. The walls will be finished in lacquered metal, 
a treatment which will lend itself to an infinite number of decora- 
tive effects.” . 

Wood producers and handlers may extract such comfort as they 
may find in the fact that the reason stated for the displacement 
of wood for the purposes for which it has been so long used—a 
consummation which Dr. Wendt discreetly places “in the future,” 
is not because of any fault or inferiority in that material, but rather 


because it will have become too valuable, as a source of cellulose, 
to.be used for any other purpose, “The products which we are now 
using in our houses are, we are beginning to realize, much more 
valuable as raw materials,” said he. “It will not be many years 
until it will seem that the age was almost prehistoric which burned 
cellulose as fuel. We are now past the stage of using wood as fuel, 
and we are soon going to cease using wood for construction of 
houses and furniture.” 

But the doctor’s prophetic vision extends beyond the house itself 
and the furniture contained therein, to fabrics, including even the 
clothing of the occupants. Rugs, draperies, etc., will be made of 
rayon, which science has converted from wood pulp, cornstalks and 
other plants which yield cellulose in quantities, for cellulose is the 
structural framework of plant life. 

In the rapidly growing field for cellulose products Dr. Wendt sees 
a new and expanding source of profit for owners of timber and tim- 
ber lands. “Already,” said he, “the South is raising crops of pine 
to be used for cellulose. ‘There are crops now in the South which 
are planted for cutting every 15 to 20 years. The South will be the 
heart of this new wood belt, for wood can be raised there faster 
than anywhere else in the country. It is a much more profitable 
crop ‘than cotton, for while cotton is cellulose in its purest form, 
the average crop is 150 pounds an acre, whereas the average wood 
crop is one ton of cellulose an acre a year.” 

How much of the doctor’s prophecy will be realized within any 
readily conceivable span of time, is, of course, a matter of pure 
conjecture. This is the age of chemistry, and it is not within the 
province of laymen to say what may or may not be achieved in 
that realm. In view of the miracles already wrought, there would 
seem to be almost no limit to the possibilities for further achieve- 
ment. It is not to be wondered that scientists see visions and 
dream dreams which to hard headed men of business, accustomed 
to deal with realities, sometimes seem fantastic. It is unfortunate, 
however, that newspaper reports of utterances that often are mere 
speculation, or even if well founded, are predicated upon consum- 
mation far in the future, are seized upon by newspaper readers or 
casual listeners as being imminent. The erroneous conclusions 
drawn therefrom by large sections of the public may do, indeed 
have done, incalculable harm to established industries, without 
compensating benefits to anyone. 





National Extension Conference 


[Special telegram to. AMERICAN LuMBERMAN] 


Tacoma, Wasu., Aug. 8—A notable group 
of lumber manufacturers, representing all of 
the twelve regional associations making up the 
National Lumber Manufacturers’ Association, 
is gathered in Tacoma to attend the confer- 
ences of the National Lumber Manufacturers’ 
trade extension committee and the directors of 
the National association. 

The trade extension meetings were held 
today, and tomorrow will be devoted to the 
work of the board of directors. 

Last night a dinner was given by the West 
Coast Lumbermen’s Association, honoring the 
visiting lumbermen. J. D. Tennant, president 
of the West Coast association, presided. Maj. 
«. G. Griggs welcomed the visitors to the lum- 
ber capital. Members of the National trade 
extension department staff, including Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association; John M. 
Gibbs, manager of the National association’s 
trade extension department, and Theodore 
Knappen, director of publicity, explained the 
TX work of the National association. 

Tuesday morning’s session opened with E. 
.. Carpenter, president of the National Lum- 
ber Manufacturers’ Association, in the chair. 
The status of the National trade-marking and 
grade-marking program was outlined by Mr. 
Gibbs. A resolution passed at San Francisco 
in August, 1927, authorized the National asso- 
ciation to advertise trade-marked and grade- 
marked lumber. There is already a demand 
for grade-marked lumber, but only a small 
percentage of the mills are prepared to furnish 
it. The meeting adopted the tree tradé-mark 
as recommended by the trade extension staff. 





Theodore Knappen explained the plans for 
advertising marked lumber, and that the Na- 
tional association has not been able to go ahead 
on account of lack of readiness on the part of 
the regional associations. 

F. O. Parkins, of the J. Walter Thompson 
Agency, exhibited suggested copy for an 
interim advertising campaign for this fall. As 
this carried some references to marked lumber, 
there was considerable discussion as to the 
advisability of using any references to trade- 
or grade-marking for the present, and the 





Nore: A complete report of the 
mid-summer meeting of the board of 
directors of the National Lumber 
Manufacturers’ Association will appear 
in the Aug. 18 issue of the AMERICAN 
LUMBERMAN.—EpITor. 





issue was left until a later session for settle- 
ment. 2 

A. C. Dixon, Eugene, Ore., presided during 
the afternoon. 

A further report on advertising was made by 
Theodore Knappen. 

George Pearson, of Bend, Ore., told what 
employees are doing in the West to promote 

the use of wood. He praised the work of the 
Hoo-Hoo, as did Mr. Gibbs who followed him. 

P. L. Grady, manager of the National Asso- 
ciation of Wooden.Box Manufacturers, ex- 
plained the trade promotion work of that or- 
ganization. 

Other subjects discussed included technical 
publications, issued by the trade extension de- 
partment, and co-operation with wood pre- 
servers in trade promotion. 


July Construction Sets New Record 


Construction contracts awarded during July 
in the territory east of the Rocky Mountains, 
amounted to $583,432,400, and exceeded all 
previous records for that month, according to 
the monthly report of the F. W. Dodge Cor- 
poration, just released for publication. The 
area covered in this record consists of 37 states 
and includes about 91 percent of the total coun- 
try. It was 9 percent ahead of the total for the 
same month of last year, but there was a drop 
of 10 percent from the total for June of this 
year. 

Last month’s record brought the total amount 
of new building and engineering work started 
since the first of this year up to $4,028,299,900, 
establishing a new high record for new con- 
struction contracted for during the first seven 
months. The increase over fhe first seven 
months of 1927 was 8 percent. 

Analysis of the July building record showed 
the following outstanding items: $228,734,800, 
or 39 percent of the total, for residential con- 
struction; $137,074,700, or 23 percent, for pub- 
lic works and utilities; $95,696,800, or 16 per- 
cent, for commercial buildings; $36,926,400, or 
6 percent, for educational projects; and $31,- 
399,800, or 5 percent for industrial projects. 

New work contemplated in the 37 states dur- 
ing the last month reached a total of $647,682,- 
700, being a loss of 37 percent from the amount 
reported in the preceding month and a drop of 
7? percent from the amount reported in July 
of last year. 

PPP PETE ETE Teese 

Tue Provinciat Government of New Bruns- 
wick has provided $200,000 for a forest school, 
department of geology and library in connection 
with the University of New Brunswick. 
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Insect Injures Pine Floors 
We are troubled in this section-with a small 
white bug working in the North Carolina pine 
floors of dwellings. Some of our customers have 
asked us what they can do to stop the de- 


struction of their floors. We have been 
obliged to tell them that we did not know. 

If you can give us any information along 
this line, we shall greatly appreciate the favor. 
We notice that some flooring manufacturers 
are now treating their flooring to prevent de- 
struction by insects, but what we need is some- 
thing to stop them in old floors that have al- 
ready been laid.—INquiry No. 2189. 

{This inquiry comes from a lumber concern 
in North Carolina. While the information sup- 
plied is somewhat lacking in detail, it is in- 
ferred that the insect causing the trouble is 
the termite or white ant. Similar inquiries 
have been received in the past and we have 
published considerable information on the sub- 
ject. Inasmuch as there is a possibility that 
the insect is some other species than the ter- 
mite, the inquirer has been advised to get into 
communication with the entomologist, forest 
insect investigations, bureau of entomology, 
Department of Agriculture, Washington, D. c. 
The best publication on the subject is Farmers’ 
Bulletin No. 1,472 entitled “Preventing Dam- 
age by Termites or White Ants,” which may be 
obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washing- 
ton, D. C., at 5 cents a copy. 

It has been suggested also that in writing 
to the entomologist the inquirer enclose speci- 
ments of the insect that is causing the trouble. 
In this way he will supply the information that 
the entomologist will need to identify the in- 
sect and then prescribe the remedy.—Epiror. | 


Plans for Airplane Hangars 


We would like to have you inform us where 
we may obtain information as to the construc- 
tion of airplane hangars. Also, if you have a 
book on garden furniture construction, please 
mail.—Inquiry No. 2,191. 

[This inquiry comes from a lumber manufac- 
turing concern in the Pacific Northwest. The 
National Lumber Manufacturers’ Association 
has issued a booklet entitled “Airplane Hangar 
Construction,” a copy of which has been for- 
warded to this inquirer. The Southern Pine 
Association has published a booklet entitled 
“Beautifying the Home Grounds,” which is 
supplied at 25 cents a copy. This contains pic- 
tures and detailed specifications of lattice work 
and similar garden and yard material. The 
Long-Bell Lumber Co., R. A. Long Building, 
Kansas City, Mo., also has published a booklet 
along this life, and no doubt some of the other 
lumber manufacturers have similar literature. 
There are plans or specifications of garden and 
yard benches, tables, stools, swings etc. scat- 
tered through manual training books and simi- 
lar publications, but no book is known that is 
devoted exclusively to this kind of furniture.— 
Eprror. | 


Timber Values March 1, 1913 


I am interested at this time in establishing 
the value of timber and timber lands as of 
March 1, 1913. It is my understanding that for 
probably fifteen years there was an advance in 
timber lands, more particularly where the 
timber was softwoods, terminating about 1913 
or 1914. It is my understanding that prices 
of stumpage, more particularly softwood 
stumpage, reached a peak about that time, 
probably as a result of speculation in timber 
lands. 

It is also my information that subsequent to 
that time there was a decline in the prices of 
eastern hemlock and pine, and other softwoods, 
due to the fact that the Panama Canal was 
opened about that time, and that the result was 
the shipping of Pacific Coast fir and hemlock 
through the Canal to the Atlantic Coast, on 
greatly reduced freight rates. I should be glad 


if you will furnish me the names of any publi- 
cations bearing on this subject and where they 
may be secured.—INQuiry No. 2,194. 

[This inquiry comes from an Indiana lum- 
ber manufacturing concern. The question of 
timber values as of March 1, 1913, has repeat- 
edly arisen in connection with the making of 
income tax returns. Not much information has 
been published on this subject, principally be- 
cause of course the information was of a con- 
fidential nature. There are, however, a number 
of concerns that have specialized in timber 
valuation and that presumably are in position 
to supply definite information in line with this 
inquiry. The names and addresses of a num- 
ber of these concerns have been supplied to 
the inquirer with the suggestion that communi- 
cation be made with them direct—Ebp1ror.] 


Films of Lumber Operation 


Can you tell us where we can obtain moving 
picture reels descriptive of the various opera- 
tions of the production of lumber? Can you tell 
us something of the nature of the films which 
are available? We know that there are a num- 
ber of these films to be had and if you can tell 
us about them, we will appreciate it.—INQuiRy 


concern in Illinois. Several of the larger lum. 
ber concerns have moving pictures of this de- 
scription. Among them are the following: 
St. Paul & Tacoma Lumber Co., Tacoma 
Wash. 
Wheeler, Osgood Co., Tacoma, Wash. 
Shevlin-Carpenter-Clarke Co., Minneapolis 
Minn. 
Pacific Lumber Co. of Illinois, 332 S. Michi- 
gan Avenue, Chicago. 
Long-Bell Lumber Co.. Kansas City, Mo, 
Also, the Department of Agriculture, Wash- 


ington, D. C., and the National Lumber Man- . 


ufacturers’ Association, Washington, D, C, 
have films that deal with forestry and other 
phases of the lumbgr industry. 

Most of the films supplied by the lumber 
manufacturers deal with the manufacture, and 
to some extent with the use of lumber. The 
National Lumber Manufacturers’ Association, 
however, has some films dealing with the vari- 
ous aspects of building; cgmmunity develop- 
ment etc. The Department of Agriculture’s 
films, some of them at least, are somewhat 
along this line, but others deal with forestry in 


No. 2,192. 


{This inquiry comes from a retail lumber 


some of its aspects. 
will be supplied on request.—Ebiror. | 


The name of this inquirer 
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As an example of how the 
big fish continue to swallow 
the little ones it may be noted 
that the Chicago, Rock Island 
& Pacific Railway Co. will take 
possession of the Keokuk & 
Des Moines road Oct. 1. The 
only benefit to the former 
company to be derived from 
this transaction is the keeping 
of the Chicago, Burlington & 
Quincy out of Des Moines. 


*- * * 


C. J. L. Meyer, the widely 
known manufacturer of sash, 
doors and blinds, is building a 
novel machine for jointing and 
otherwise improving shingles. 


** * 

Moah Shaw, the foundryman 
at Eau Claire, Wis., last No- 
vember began building a new 
gang for the Valley Lumber 
Co.’s mill at that place, and 
it has just been started up for 
the first time. It carries thir- 
ty-two saws and is provided 
with hydraulic rollers said to 
be the joint invention of Mr. 
Shaw and L. P. Gordon. The 
machine cost $10,000, and by 
the time Messrs. Carson and 
Buffington get in another cir- 
cular, as is their intention, they 
expect to have the model mill 
of the Chippewa. 


* * * 


To visit a lumber yard kept 
in such perfect order and in 
such state of cleanliness as is 
that of the B. L. Anderson 
Co., on Laflin Street, Chicago, 
is a genuine pleasure. Mr. 
Anderson has thrown the com- 








mon grades overboard entirely 

and keeps in stock nothing 

but the better grades, and he 

declares that the results of this 

change in his method of doing 

business are highly gratifying. 
* * * 

It would hardly seem that a 
section so far inland as the 
valley of the Ohio River would 
be a good place from which to 
export timber to foreign coun- 
tries, yet W. S. Keith, of 
Hatch, Holbrook & Co., Chi- 
cago, declares that a very good 
business in cutting oak and 
walnut deals for the European 
market might be done there 
by anyone possessing sufficient 
capital and enterprise. 

: &@ 

Four Chicago lumber firms 
recently made estimates upon 
a bill of 657,000 feet of lum- 
ber, and this is the way they 
did it: No. 1, $8,600; No. 2, 
$8,030; No. 3, $7,700; No. 4, 
$7,350. It is now an open 
question whether the man who 
got it is to be envied-or pitied. 


os 6 

The last of the logs cut on 
the Wolf River and its tribu- 
taries in Wisconsin last winter 
have been run to the boom and 
are now being rafted out. The 
entire crop will not be far from 
70,000,000 feet. 

** @ 

B. M. Holmes of the burnt 
out Ogema (Wis.) sawmill has 
made arrangements with Abe 
Taylor to saw 2,000,000 feet of 
lumber which Holmes had con- 








tracted to settlers on the line 
of the Northern Pacific Rail- 
road, 

* * * 

The Hamilton & Merryman 
Co. of Marinette, Wis., is put- 
ting in a set of live rollers at 
its mill, for the purpose of de- 
livering direct from the saw 
carriages to the docks of the 
vessels to be loaded. 

* * © 

A large force pump has been 
put into the harbor mill at 
Peshtigo, Wis., for greater se- 
curity against fire. 

* * * 

A train of twenty-five cars, 
containing 365 logs, scaling 
105,000 feet, was hauled from 
Farwell, Mich., over the Flint 
& Pere Marquette Railroad to 
East Saginaw on Aug. 1; the 
logs belonged to Van Winkle & 
Youmans, 

* * * 

The H. Witbeck Co. of Mar- 
inette, Wis., has made great 
improvements in the way of 
dredging the channel to reach 
its mill. Live rollers will de- 
liver the lumber from the saw 
carriage to the deck of the ves- 
sel to be loaded. 


** * 

The supply of stave timber 
is gradually giving out in Gra- 
tiot County, Mich. and_ the 
grangers who have hitherto 
been enabled to eke out a poor 
crop by hauling -stave bolts to 
the mills, will have to turn 
their attention in a few years 
to something else to meet their 
yearly bills. 
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Southern Pine Stocks Considerably Reduced 


Reports from southern pine producing centers agree that 
demand remains good, fully up to the July volume. “There 
are indications of an awakening demand in all directions, 
and volume bids fair to improve,” states one of these re- 
ports. This seems to be the concensus among manufactur- 
ers and distributers. Prices meanwhile tend to strengthen 
and advances on a number of items are expected soon, as 
whatever surpluses might have existed have disappeared 
as a result of the recent steady flow of orders, and several 
popular items are certainly in scanty supply. It is esti- 
mated that stocks were reduced by 10 percent during July. 
Retail orders as a rule are not large, but are numerous and 
their total volume exceeds production in probably most 
of the mill sections. Shipments also are heavy. Indus- 
trial demand also is good, and many timber orders are 
offered at favorable prices. 


Carolina Pine and Georgia Roofer Markets Improving 


Business in North Carolina pine has been improving, 
though consumption is heavily handicapped by the hot 
weather that now prevails throughout the East. In the 
week ended July 28, output had reached 89 percent of nor- 
mal, compared with an average of only 74 percent for the 
first thirty weeks of the year, yet the week’s bookings ex- 
ceeded it by 3 percent. It is believed that southern and 
New England yards will soon have to start buying for fall 
trade, but they show little inclination to stock up in ad- 
vance. Mill assortments are rather low, with some items 
scarce, and prices for the most part are very firmly held. 

Stocks of roofer mills are much depleted because of the 
curtailment enforced by recent rains, while demand from 
all markets has been showing steady increase. Northern 
and eastern markets are buying steadily, while local con- 
sumption has also gained. Average f. 0. b. Macon, Ga., 
price on sales of 823,000 feet of the 6-inch, made during the 
week ended Aug. 4, was $20.72. 


Demand for Northern Pine and Hemlock Is Improving 


In the first thirty weeks of this year, northern pine pro- 
duction has amounted to 89 percent of normal. Sales have 
exceeded this production by 3 percent, whereas sales for 
the corresponding period of last year fell 3 percent short 
of the output. Yard ‘trade in the middle West appears to 
be recovering from a few weeks of summer dullness, and 
crop prospects encourage hopes of an active demand dur- 
ing the fall. Eastern markets also report a steady gain in 
volume of building trades demand. In both sections, box 
lumber has been in active request, and is scarce and strong. 
Prices throughout the list are firm. 

July 1 stock reports of northern hemlock mills show that 
they had 15 percent ‘less on hand than on the corresponding 
date of last year. Production recently has been running 
less than one-third of capacity, while the bookings have 
been gaining on it. ‘It is believed that there will be a good 
fall demand from the country yards of Wisconsin and Mich- 
igan. Prices remain firm at $3 off list. - 


Strength Continues to Feature Fir Market 


Taken as a whole, the Douglas fir market is as firm 
as heretofore, and the outlook is considered very encour- 
aging. Retail yard orders from the middle West and East 
are numerous, but are generally for mixed cars, well as- 
sorted. As mill stocks are broken, with some popular 
items scarce and none of them in heavy supply, there is 
often considerable difficulty in filling these mixed orders, 


Lumber Statistics Appear on Pages 50 and 51; 








and some mills are attempting to increase their prices on 
them. On the other hand, slight concessions are some- 
times offered on some of the longer items, such as 1x4-inch 
slash grain flooring and 1x4- and 54x4-inch No. 2 clear & 
better and No. 3 clear ceiling, provided they are taken in 
straight cars. Drop siding is still very scarce, with manu- 
facturers trying to get more money. Another item hard 
to get is 1x6-inch slash grain flooring, which consequently 
is very strong. Exports are not heavy, but California mar- 
kets remain very active and the Atlantic coast is a ready 
buyer, so that the cargo market taken as a whole is in 
good shape. 


California Redwood Sales Show Healthy Expansion 


Production of redwood has recently been running about 
80 percent of normal, compared with an average of 96 per- 
cent for the first thirty weeks of the year. New business 
during the week ended July 28 exceeded the actual cut by 
28 percent, and the gain was accounted for by southern 
California sales, which were unusually heavy. Northern 
California trade is well sustained. Eastern markets have 
been taking good amounts, with volume tending to increase. 
Foreign demand also keeps up well. Files of unfilled orders 
are below normal, but continuance of bookings at present 
rate for a very few weeks would soon build them up. 


Southern Cypress Market Is on a Firmer Basis 


Southern cypress appears to be moving in better volume 
to all markets, although trade can not be called active, and 
prospects for fall sales are considered good, especially as 
large crops are likely to stimulate farm buying. Mills are 
said to be having difficulty in supplying some of the stand- 
ard items, because sales during their long period of curtail- 
ment have greatly depleted assortments. Prices are un- 
changed, but producers are taking a firmer attitude that 
may foreshadow advances. 


Northern Hardwood Orders Exceed Production 


Orders for northern hardwoods are estimated to exceed 
output by 10 percent, and shipments have been heavier 
still. The latest barometer compiled by the Northern Hem- 
lock & Hardwood Manufacturers’ Association vizualizes 
clearly the trend in this market. It shows production at 
49 percent of productive capacity, with orders at 59 per- 
cent and shipments at 62 percent of the same mark. Stocks 
at northern mills are not heavy, and only 55 percent of 
them are dry. Prices consequently are firmly held and 
many expect early advances in view of the promise of con- 
tinued active demand. 


Hardwood Market Appears Rather Bullish 


The southern hardwood market is showing increased 
activity and is without question rather bullish. Today’s 
prices are fully $1 above the level a month ago and the 
trend continues to be definitely upward. Buying is char- 
acterized as “scattered but continuous,” with practically 
all of the important consumers in the market. None of 
them buy much at a time, but buy more frequently. The 
automobile industry is taking considerable quantities of 
gum, maple and elm, and there has been a good business 
from the furniture trade, though scarcely of the expected 
volume. Oak flooring plants are steady buyers, and mis- 
cellaneous consumers are seeking to protect their needs. 
Exports, too, are fair, with ash evidently the leader. Lower 
grades appear to be well cleaned up, with several mills 
reporting themselves entirely sold up. Stocks of all de- 
scriptions in fact are in good shape from a mill standpoint. 


Market Prices and Reports on Pages 75 to 79 
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Press of Country Interested in TX Campaign 


Literature Issued by National Association Continues in Big Demand— 
Wood Utilization Bulletins to Aid Lumber Consumer 


Wasurincton, D. C., Aug. 6.—The National 
Lumber Manufacturers’ Association during 
July obtained considerable news space in im- 
portant metropolitan daily newspapers. For 
example, the New York Evening Post of July 
30 gave prominent position to about a column 
of space to a lumber market article prepared 
hy Wilson Compton, secretary-manager. 

The day hefore the New York Times carried 
under a three-column head a lengthy special 
article by Franklin W. Reed, industrial for- 
ester of the National association, on the con- 
troversy concerning the cutting of timber on 
private lands in the Yosemite National Park. 
Mr. Reed gave the facts of the situation, about 
which there has been a good deal of misun- 
derstanding. 

On July 30 both The Times and the New 
York American carried a half-column story on 
airports and their costs, based on material fur- 
nished by the engineers of the association. 
the same day The Times carried a box story 
on the tenth anniversary of the wood floor in 
the subway shuttle at Times Square Station. 

The story of the shuttle floor, over which 
some 765,000,000 persons have walked during 
the ten-year period of its life, was carried 


on the front page of The World under a two- . 


column head. The New York American car- 
ried the same story, while the Herald-Tribune 
and The Times “boxed” the weekly lumber 
movement summary. 

A story concerning the superiority of lum- 
ber for factory roofing received wide circu- 
lation, and pominent space was given to it in 
the St. Paul News, the Milwaukee Leader, the 
Knickerbocker Press of Albany, the Herald 
Post of Louisville, Ky., and many other news- 
papers. 

On Sunday, July 9, the Washington Post 
devoted a half page to an illustrated feature 
story on the prize-winning designs for way- 
side refreshment stands, material for the story 
being furnished by the publicity department. 
The story played up the fact that all of the 
prize-winning designs were of wood and gave 
detailed specifications. 

The writing of magazine articles is another 
activity of the publicity department. For ex- 
ample, in the August issue of Your Home 
there appeared “The Final Touch to the House 
—Interior Trim,”-by Morris H. Glaser. The 
writer points to the many varieties of wood 
adapted to interior trim and tells how to use 
them. The story is attractively illustrated. 

“Homes of Famous Early American Writ- 
ers” is the caption over an illustrated story 
by Winifred Allen in the August number of 
The Bureau Farmer. All of the famous old 
homes mentioned in the article are built of 
wood. 

Many other newspaper and magazine news 
and feature stories might be mentioned in 
this connection. In other words, the press of 
the country is interested in the TX campaign 
and is showing its interest actively by de- 
voting a very considerable amount of space 
to various phases of the work. 


Prize-winning Wayside Stand Designs 


The Forest Service is interested in having 
attractive wayside refreshment stands on the 
national forests. The National association has 
received the following from E. W. Tinker, 
assistant district forester, Rocky Mountain 
district : 

I note by a newspaper report that you 
have a bulletin containing sketches and floor 
plans of the prize-winning designs in the 
competition involving wayside stands and 
filling stations. I should appreciate it very 
much if you would furnish me with a copy 


of the bulletin, since in connection with the 
granting. of permits on national forest land 
for uses of-this kind it is our usual require- 
ment to insist upon a reasonable design of 
such attractiveness that the scenic effect 
along the road will not be marred. It occurs 
to me that if your booklet contains designs 
suitable for this purpose we might be able 
to use it quite extensively among our 
permittees. 


Big Demand for “The Story of Wood” 


Between 600 and 700 requests are received 
every month for “The Story of Wood,” 
around which ceftered the National lumber 
$15,000 wood slogan contest. This booklet 
has been given no publicity or advertising for 
several months. The continued demand indi- 
cates that it has a permanent literary and edu- 
cational value. During July 673 individuals, 
including many school teachers, requested 
copies of the booklet. 

The Airplane Hangar bulletin likewise con- 
tinues in good demand, 394 copies having been 
sent out on request last month. 

Seventy architects sent in requests for “Max- 
imum Spans for Joists and Rafters” during 
July. 

New Scows to Be Built of Wood 


The Construction Materials Co. at Grand 
Haven, Mich., is building new sand and gravel 
scows of wood, using more than 100,000 feet 
of lumber for each scow. Each scow will 
carry approximately 750 tons and cost about 
$13,500, according to R. C. Yeoman, assistant 
manager of the company. 

Previous experience with wood scows made 
of untreated lumber shows that they will last 
for at least ten years without being overhauled 
and at the end of that time have a salvage 
value of 30 to 40 percent of the original cost. 
The new scows are being given a brush treat- 
ment of carbolineum and Mr. Yeoman ex- 
pects them to be worth $5,000 at the end of 
eleven or twelve years. 

On the other hand, a steel scow large enough 
to carry 750 tons of sand and gravel would 
cost at least $25,000. Mr. Yeoman states that 
a wood scow is not damaged as easily as a 
steel scow in collisions, and in case of damage 
repairs are simpler. If a wood scow is dam- 
aged and sinks, it may be easily floated by 
merely removing a part of the load, while 
pontoons must be used to raise one made of 
steel. 


Lumber Takes the Air 


The magazine, “Pacific Aviation,” records 
the fact that a small cargo of lumber was 
recently shipped by airplane from the West 
Coast to Philadelphia, where it was wanted 
in a hurry. The shipment consisted of a spe- 
cial lot of fir, cedar, spruce and hemlock. 
According to the magazine, this shipment of 
lumber by air “will have its place in the his- 
tory of commercial aviation.” 


Hoo-Hoo Enthusiastic TX Co-operators 


Henry R. Isherwood, secretary of the Con- 
catenated Order of Hoo-Hoo, states that pub- 
lication of TX news in the monthly bulletin 
of the organization has greatly increased the 
popularity of that magazine.’ Mr. Isherwood 
reports that his mail is filled with compli- 
mentary letters recording the TX department 
of the bulletin. Hoo-Hoo is so encouraged by 
the interest shown that a drive for 5,000 addi- 
tional members is in contemplation. With key 
men appointed in every locality where a Hoo- 
Hoo club exists to officially co-operate in the 
TX movement, the entire membership is lend- 
ing its assistance to further the work. 


Increased Buying Power of Farmer 


The purchasing power of the average farmer 
is greater today than at any time since 1929 
with the exception of a brief period in 1995 
according to a study made by the Agricultural 
Publishers’ Association, showing that the index 
number of the prices paid to farmers, as com. 
piled by the Department of Agriculture, reached 
148 in May, an advance of 22 points over the 
preceding year and the highest for the cor. 
responding date in eight years. 

With farms using annually 40 percent of 
the total lumber output and the rural buy- 
ing power greatly increased, local lumber 
dealers may well benefit by following up the 
vigorous advertising and publicity campaign 
of the National Lumber Manufacturers’ As- 
sociation in this field. 


Big Hardwood Output Goes into Autos 


The Automobile Chamber of Commerce jis 
authority for the statement that in 1927 the 
automobile industry in the United States con- 
sumed 825,156,000 feet of hardwood lumber, 
about 13 percent of the total hardwood out- 
put. At the same time automobile plants used 
about 270,000,000 feet of softwood lumber, 
much of which went into boxes and crating. 
The 1927 figure compares with 930,390,000 feet 
in 1926 and 1,163,232,000 feet in 1923. While 
hardwood consumption in 1927 declined .6 per- 
cent compared with 1926, consumption of soft- 
woods increased 20,000,000 feet or 8 percent. 

It is interesting also to note that the auto- 
mobile industry of the country uses 14 percent 
of the finished rolled steel manufactured in 
the United States, 63 percent of the plate glass, 
60 per cent of the upholstery leather, 11.6 per- 
cent of the copper, 22 percent of the tin, 16.7 


‘percent of the lead and 29 percent of the 


nickel. 
Manual on Economics of Wood Construction 


The manual on the economics of wood in 
construction prepared by the National Com- 
mittee on Wood Utilization under the direc- 
tion of Dudley F. Holtman, assistant director, 
has been completed. It will shortly be in the 
hands of the printer. The manual is a com- 
pilation of the best modern methods of con- 
struction with wood, demonstrating correct 
building practice and proper utilization. The 
work was undertaken under the auspices of a 
control committee of architects, engineers and 
builders and will be the most complete and up- 
to-date work of its kind. 

Designed primarily in the interests of the 
architect, engineer and builder, it covers every 
technical phase of the use of wood in both 
heavy and light construction. In printed form 
it will cover some 500 pages, well illustrated 
with drawings and photographs. The manual 
will be published by the MacGraw-Hill Pub- 
lishing Co. and should be ready for distribu- 
tion shortly after the first of next year. 

Later on, should a demand develop, the na- 
tional committee contemplates the publication 
of a similar volume written in less technical 
terms for the guidance of the layman, small 
carpenter and handyman. While not designed 
to advertise lumber, the manual, according to 
one member of the control committee, will in- 
crease the sale of lumber and interest in its 
use. Representative architects, engineers an 
others who have seen the completed manu- 
script declare it will be of widespread benefit. 


Wood Wins in Competition with Steel 


A trade extension representative has pre- 
vailed upon a large manufacturer in a mid-west 
city to use lumber in the erection of a build- 
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ing for the storage of wood used in his plant. 
The steel people worked hard to convince this 
manufacturer that he should put up a steel 
frame and cover it with corrugated metal. As 
q result of the information furnished by the 
TX man, however, plans are now being drawn 
for an entire wood structure. This same manu- 
facturer contemplates the erection of a_ fabri- 
cating plant in the near future which, through 
the efforts of a TX representative, will be of 
heavy timber mill construction. 


Wood Sash for 19-Story Building 


E. J. Fisher, manager of the Minneapolis 
district office of the National association, re- 
ports that after considerable debate wood sash 
instead of steel will be used throughout the 
19-story addition to the Yeates Building in 
that city, which is to cost $1,750,000. The in- 
terior trim will also be of wood. 


S. V. Fullaway, of the Portland -district of- 
fice, reports that the new 15-story Paulsen 
Building in Spokane, Wash., will have wood 
sash. Mr. Fullaway says: “This victory for 
wood sash is of particular importance at this 
time in view of a recent 3 to 2 decision of 
the Spokane school board against wood sash 
for a new public school building.” 


New Seasoning Bulletins Completed 


The National Committee on Wood Utiliza- 
tion has prepared a series of four bulletins on 
the seasoning, handling and storage of lumber. 
The committee some time ago released the first 
of the series of four bulletins on this subject, 
under the caption “Seasoning, Handling and 
Care of Lumber.” This bulletin was prepared 
primarily for the consumer and is designed 


to show the advantages of using well-seasoned 
stock where such material is called for, as 
well as the disadvantages and lack of economy 
in the use of green stock. In co-operation with 




















Hand carved in wood, this unique road sign 
won a scholarship for a German schoolboy be- 


cause of its originality. The figure, of a Ger- 

man rural schoolboy, holds in one hand a 

blackboard on which is written the name of the 

next town, while the other hand points the 
direction to travelers 


the National Lumber Manufacturers’ Associ- 
ation 50,000 copies of the Consumers’ Edition 
of the bulletin will shortly be distributed. 

The other bulletins in the series, known as 
the Distributers’, Fabricators’ and Manufac- 
turers’ editions, are now in the hands of the 
Government Printing Office and are expected 
to be ready for distribution some time in the 
fall. The tried and successful basic methods 
of air and kiln drying are discussed, and valu- 
able material showing good and bad methods 
of handling, transporting and storing, with 
particular emphasis on proper storing of sea- 
soned lumber before it is used in construction, 
will be found in the bulletin. 


“The Cost of Comfort” Booklet Ready 


The National Lumber Manufacturers’ As- 
sociation has just issued as one of the Con- 
struction Information Series, “The Cost of 
Comfort,” a 77-page booklet designed to fur- 
nish the architect, the engineer and the pros- 
pective builder with the facts as to heating 
costs. 

Heating costs, it is stated, are dependent 
upon a number of factors—weather conditions, 
type of heating plant, kind of fuel used, in- 
sulation, weather-stripping and construction 
materials. By applying local cost and allowing 
for local weather conditions, the prospective 
builder can decide for himself from the data 
given what type of construction will give him 
maximum results for the money expended. 

The booklet is profusely illustrated with dia- 
grams of wall, roof and floor construction. 
The booklet was prepared by Joseph P. Quin- 
lan and J. E. Meyer of the engineering staff. 
Thirty thousand copies were run off at the 
first printing. 


Large Virginia Lumber Interests Merged 


RicHMoNnD, Va., Aug. 6.—Merger of several 
lumber companies into a new concern to be 
known as the Consolidated Lumber & Milling 
Corporation, with a capital of between $7,500,- 
000 and $10,000,000, and with a plant and of- 
fices on the ‘site known as the Hampton Roads 
Terminal Property, is in progress. Plans 
being discussed by leading financiers and of- 
ficials of lumber concerns of the State inter- 
ested in the project call for the consolidation 
or purchase of about eight of the largest plan- 
ing mills, millwork plants and lumber yards 
in the tidewater section of Virginia. 

A special meeting of the parties interested 
was held in Norfolk last Friday. Among 
those present were Langborne M. Williams, 
Richmond banker; J. B. Walker, banker of 
Baltimore; W. Creed Davis and Mr. Carneal, 
representing Sitterding, Carneal & Davis; 
Stewart Woodward, representing the Mon- 
tague Lumber Co., Richmond Lumber Co. and 
Stewart Woodward & Sons, all of Richmond 
and South Richmond, and C. M. Baylor, E. 
B. Hawkes, Dan Raper, J. Watts Martin and 
Mr. Matthews, of the Norfolk Sash, Door & 
Blind Co., representing the local interests. 
There were also representatives of the Amer- 
ican Appraisal Co., of New York. 

By this consolidation, duplication of stocks 
on hand, general supply materials, delivery 
service, collection and other incidental expenses 
would be minimized and by concentration on 
one site under one managment the public 
would be served at less cost, the operating 
expenses lowered and profits increased propor- 
tionately, according to R. T. Lipscombe, in- 
dustrial engineer in charge of the assembling 
of the properties. The new company, accord- 
ing to the plans, should be in operation on or 
about Jan, 1, 1929. A statement in connection 
with the announcement was made by Mr. Lips- 
combe as follows: 

Under both rail and waterborne transpor- 
tation, delivery to all points in Virginia, 
Maryland and North Carolina would be facili- 
tated. In the matter of bringing in fir and 
redwood, the Ford Motor Co. has been re- 
quested to give consideration to these woods 


for our account, sending its ships—loaded 
with automobile parts—to California and re- 
turning with the above-named materials in 
log or bulk formation, and so give these 
ships a balanced load. The transportation 
division of the Ford Motor Co. looks with 
interest on this movement. 


Whereas now smaller mills utilize their 
sawdust by blowing it into the furnace for 
fuel, under our projected amalgamation plan, 
the volume of business is of such a character 
that it would be commercially interesting to 
install by-product plants to use this sawdust, 
making therefrom wood alcohol, synthetic 
turpentine and the pulp finally dried and 
ground into wood flour, to be used as a basis 
in making dynamite and guncotton, etc., the 
wood flour taking the place of raw cotton; 
also the wood flour could be used in mak- 
ing linoleum and insulation for ice boxes etc. 
These would add vastly to the income of the 
local plant and give employment to a num- 
ber of persons. 

Giving effect to the general combination 
and purchase of the plants herein named and 
several other interests would make this one 
of the most complete milling and supply 
plants in the eastern half of the United 
States. 

A part of the properties will be acquired 
on stock payment, the remainder paid for in 
cash. The principal or active head of each 
organization being acquired will remain with 
the new company for a period of one to two 
years, and a large part of the active mem- 
bers of the companies coming into this new 
organization will likewise be asked to re- 
main, so as to make but few changes in the 
general personnel of the companies as they 
are now operated. 

A number of the smaller yards will be 
closed and the sites sold, retaining only one 
large lumber yard at Nerfolk, one in Ports- 
mouth, one in Richmond, with all heavy work 
and heavy milling done in the plant at Nor- 
folk and shipped, knocked down, to the dis- 
tributing yards, there to be assembled and 
delivered to the trade. According to the 


plan, no mill job will be too big for this 
company to supply and finance. 
Data furnished us indicates that we can 


purchase fir and redwood in California and 
ship in, as above mentioned, and deliver at 


Norfolk for use locally or for the furniture 
trade at High Point, N. C., and other North 
Carolina points at a price comparable with 
the prices now charged at New Orleans. This 
would give a great impetus to lumber dis- 
bursements from this port, and also bring 
in allied industries to the lumber and furni- 
ture trade. 


“Cal” Accepts Invitation 


Wausau, Wis., Aug. 6.—Due to the efforts 
of W. B. Heinemann, of the B. Heinemann 
Lumber Co., Wausau on Aug. 15 will have 
the honor of entertaining President Coolidge, 
who has accepted the invitation to participate 
in the last day’s program-of the annual con- 
vention of the Wisconsin department of the 
American Legion, to be held here that week. 
The President will be accompanied by Mrs. 
Coolidge and the presidential party. While in 
Wausau, the distinguished visitors will be the 
guests of Mr. and Mrs. Heinemann. 

Mr. Heinemann, who is chairman of the citi- 
zens’ committee of the convention, recently 
flew by plane to the summer White House on 
the Brule near Superior, Wis., to visit the 
Coolidges and at the same time extended to 
them the invitation to come here Aug. 15. No 
definite promise was made on that occasion, 
but during a subsequent telephone conversation 
with Mr. Heinemann, the President agreed to 
make the journey to Wausau and make a brief 
address. 

The President will speak at Marathon Park, 
and his address will be broadcast by radio. 


Adds Michigan Yard to Line 


OsukosH, Wis., Aug. 6.—The Fuller-Good- 
man Co., which operates a number of retail 
yards in this section with headquarters in 
Oshkosh, has recently bought out the retail 
business of the Thompson-Wells Lumber Co., 
at Menominee, Mich., and will operate under 
name of Fuller-Goodman Co. The Thomp- 
son-Wells Lumber Co. also operates a saw- 
mill, planing mill and wholesale business. 











38 AMERICAN 





LUMBERMAN 


AvuGusT 11, 1998 


























The Realm Finds the Trail of an Old Sales Trick 


Prices That Are Not What They Seem Keep the Competitor’s 


Life From Becoming Monotonous 


It is no deep secret in our industry that 
a retailer often has plenty of trouble with 
a man to whom he rarely sells and from 
whom he rarely buys. 

Sit in at a conference of a little group 
of retail lumbermen and see if somebody 
or other doesn’t mention unfair competition. 

The Realm doesn’t often talk about these 
matters, for drawing the line between fair 
and unfair competition is a matter of spirit 
rather than letter; and we have seldom 
seen a detailed description of honest prac- 
tice that couldn’t be warped into a justi- 
fication of trickery by a person bent upon 
following unfair methods. Codes of ethics 
are good, if they are used as general 
standards. If, however, they are intended 
to be regulatory statutes they 
have to be drawn with very 
great skill to avoid hampering 
honest initiative on the one 
one hand and leaving loopholes 
for the clever and unscrupulous 
on the other. 

This morning we listened to a 
retailer while he described 
some of the local competition 
he has to meet. We'll not men- 
tion his name, though we’re 
sure he’d be. willing to say 
openly what he said to us pri- 
vately. But he is meeting this 
competition with fair success, 
and there is no point to stirring 
up an open.fuss with personali- 
ties involved. But it occurs to 





would have nothing to do with price fixing 
if the fixing of them were as legal as a five- 
dollar gold piece. 

“A few of our competitors can think of 
nothing but price. They try to sell solely 
upon a price basis, and this is the way they 
do it: 

“A customer comes in with a bill. The 
estimator, who is the dealer himself, will 
disregard some of the items; just leave 
them out. He hopes that in a long list this 
will not be noticed, and he takes a chance 
upon calling them extras later on. Or if 
he notices that important items needed for 
the job have been omitted he says nothing 
about them. Then he figures the price on 
what he does include at just about what the 





The Customer Thinks Dark Thoughts 


“The customer can’t figure it out, and 
so he blames the lumber business indis.- 
criminately. Perhaps we figured the bill 
too; in which case our figure was higher; 
for we would figure the whole thing and in- 
clude our profit in the original estimate. 
But likely as not the customer will reason 
that we’d have rolled up just as many 
extras and would have socked this thousand 
dollars on top of our original bid. We can’t 
go around explaining these things, for that 
sort of thing is just not done. The first 
result of this kind of monkeying, then, is 
to get all of us suspected of lying in wait 
for the unwary. 

“There’s another thing which 
is going on in this community. 
Contractors and architects, at 
least some of them, have the 
idea that if the customer is to 
be deceived in this way, they 
too might as well get a cut-in 
on the wages of sin. So they 
insinuate that a commission 
would be acceptable. 

“This company pays no such 
commissions. The contractor 
and the architect don’t cut with 
us. We have to make our own 
profit. It’s part of our business, 
this matter of making a fair 
profit, and we feel competent to 
get what is due us in a fair 








this department that a descrip- 
tion of his troubles might serve 
to call attention to some of the 
results of these practices. We 
quote him as accurately as we 
remember his statements. 


W hen Is « Price Not a Price? 


“There are six or eight yards 
in this town, as you know,” he 
said, “and I imagine if you ask 
half or more of the dealers about competi- 
tion they’ll say cautiously that they don’t 
know what the other yards are doing. This 
will be reasonably true; for they are the fair 
dealers who have found that they can’t 
work with some two or three of their com- 
petitors and have been forced into going 
alone. They have their customers who 
rely on their honesty and fair dealing. 
There never has been any thought of 
fixing prices, at least by the square shoot- 
ers; but it should be possible to arrange 
policies and practices on a uniform basis 
if everybody would play fair. This helps 
standardize local business, and it gives the 
lumber trade standing and respect. That’s 
much more valuable than any agreement 
on price; for such agreements are not only 
illegal, they are the gateway to all sorts 
of trouble and crooked practice. This yard 


Transportation still employs picturesque vehicles. 

its way, is no less romantic than the ox and the ass. 
rather recently took these three pictures shown in this article. 
ox team, photographed in New England, is hauling birch firewood and 
doubtless is not used to deliver lumber. 
for getting out logs. 


stuff cost him on the cars, 

“The result is a low figure, and if the 
customer is unwary, as many one-time 
builders are, the sale is made. As the job 
progresses all sorts of things are found not 
to be included in the estimate. If possible, 
the dealer has substituted his own list and 
estimate and has destroyed the original list 
the customer brought in. If complaint is 
made, the items are not found on the deal- 
er’s list; and these items are supplied at 
about the highest prices ever heard of. I 
know of one case of a house that isn’t un- 
usually large, where the extras on lumber 
alone ran to a thousand dollars. That’s 
pushing the thing pretty far; and it’s 
a dumb customer. who doesn’t suspect 
that in such a transaction the hand has 
been quicker than the eye. 


But the truck, i» 
This department 


But it is used in the woods 
The donkeys were headed into Mexico. The 
Davis-W ood truck and trailer were photographed in New Orleans. This 
company has a striking slogan: “When Others Wouldn't, Davis Wood” 


and open way. As we see it, 
contractors and architects ought 
to get their profit in the same 
Thet way. I can see no point to my 
bulging up our price for the 
benefit of someone else, just to 
make it possible for him to 
appear to be working for less 
than he is content to take. | 
know that many dealers do pay 
commissions for the purpose of 
holding the trade of certain contractors. 
They make no special secret of it, though 
they don’t advertise the fact. But I don't 
think it’s fair or straight-forward. If a man 
is entitled to pay for services, let him be 
paid. A contractor is entitled to be paid 
by the owner for building the house. He’s 
not entitled to so-called pay from us, which 
we must pass on to the owner without the 
latter’s knowledge. Contractors do us n0 
more favors in bringing us business than 
we do them in getting them jobs. 

“But here’s a way this practice works out 
in our community. Contractors are wise 
to this shorting of the original estimate i2 
order to skin up the owner by means of 
extras. They work hand in glove with 
dealers in putting it over. A contractor 
will fix up a material bill. He doesn’t agree 
to build the house at a given sum; he 
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simply contracts his labor, and he makes 
the material list as a guide. The hapless 
owner buys the material in a separate deal. 
The contractor then leaves out a choice lot 
of items and tips off the dealer that it is 
safe to cut the prices to the bone, since 


as close to each other as such estimates 
usually are. The interesting thing is that 
the yard which had furnished the material, 
bid some six or seven hundred dollars 
under the amount it was actually charging 
for exactly the same material. I’m not 

: saying just what was 
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the extras will be fat pickings. Then he 
shares in the proposition by means of a 
liberal commission. 


Checking Up on the Racket 


“A friend of mine wanted some work done 
that involved remodeling and such other 
things that couldn’t well be reduced to a 
definite bill. He was not going to be able 
to watch the job, for he expected to be 
away more or less. He came in and asked 
me how he-could manage it. I told him 
that if he couldn’t fix up a material list I 
couldn’t make an estimate in advance. But 
I told him that if he wanted to buy the 
material of me I’d promise him exactly the 
same prices on each item that I made to 
a certain large contractor who buys prac- 
tically all his lumber here. This contractor 
uses lots of stuff and would be taking out 
something of every item that would be 
needed in the remodeling job. And when 
I,made up the itemized bill I was willing 
that my friend should come in and check 
the bill by our record of prices that we made 
to the big contractor. 

“This suited my friend, and he said he’d 
tell his carpenter to order the stuff from 
my yard. He went away from town with 
this plan all made. The carpenter ordered 
out one load. Then he hung around for two 
days trying to work me for a commission. 
He didn’t get it, and the next thing I knew 
he had gotten all the rest of the stuff from 
another yard. 

“Later on the owner came back and met 
Me on the street one day. He said this 
had not been his plan or intent and that 
doubtless he’d be skinned up. He didn’t 
know what could be done about it. I told 
him I could help him check up on the job 
but that I wouldn’t suggest any way of cor- 
recting the price. At my request he brought 
me all the delivery tickets. The stuff of 
course had been delivered as needed, day 
by day. I took the tickets home with me 
one Saturday and lumped all the items; 
putting all the 2x4’s of a given length tod- 
gether and so on. It had been a big job 
and I could easily put the list in such a 
form that it included everything and yet 
had all the appearance of a bill of material 
for a hew house. 

“My friend had several copies of this ma- 
terial bill typed and sent them to various 
yards for figures. One of the copies went 
to the yard that had furnished the ma- 
terial. The estimates that came back were 
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involved. Perhaps the 
price on the remod- 
eling job was jacked 
away up because no 
estimate was made. 
Perhaps the idea was 
to bid low on this sec- 
ond bill for the pur- 
pose of evening up 
with extras. But the 
Si fact remains that all 
the bids were several 
hundred dollars under 
the actual sum de- 
manded for the ma- 
terial. 

“These things can’t 
forever be kept quiet. I don’t know that 
this case ever became known to the public 
or indeed that the public ever gets the 
exact facts on any case. We can’t tell 
them, or at least we’re not going to. It 
would put us in a false light. I intend to 
get my business and my following by sound 
business methods and fair practices, not 
by telling tales about my competitors. 

“It is our practice to check over mate- 
rial bills submitted to us for figures to see 
if we can detect any omissions. If we find 
them we call the owner’s attention to them. 
If, on the other hand, the item is on the 
customer’s list and the estimator overlooks 
it, that’s our mistake. We supply the item 
without charging for it. 


“But the other game goes merrily on. 
Within the last week I lost a house job 
because I wouldn’t slip the architect a com- 
mission. If I’d done so, he’d have changed 
the specifications in such a way that it 
would have been almost necessary to buy 
the material of me. I can supply some stock 
that my competitors don’t carry and that 
they can get only with difficulty. But that’s 
not my idea of playing fair with my cus- 
tomer. If I pay such a commission I must 
either take it out of my profit or find a 
way of making the customer pay it. My 
profits are only fair and don’t allow for 
such payments. And if the architect is 
entitled to that much extra compensation, 
let him get it by mak- 





and set their prices accordingly. But they 
set these prices at what seems a low figure 
and then resort to crude devices for jimmy- 
ing more money out of the customer than 
the bargain calls for. Once more, I could 
get along without the house bills they ob- 
tain by these none too savory methods if 
the evil reputation they create did not ex- 
tend to the rest of us who are conducting 
our business on what we think is an honest 
and an open basis. 

“Ordinarily I don’t talk about these 
things. I pay no attention to them, and I’m 
pretty sure if you ask the other dealers 
who are square shooters they’ll have little 
or nothing to say about such practices. It’s 
just not worth while. These conditions are 
here, and so far as I can see nothing will 
stop them. No, I’m not sure these fellows 
will go broke. There’s a pretty large turn- 
over in their list of customers, but many 
people build but one house in a lifetime. 

“IT wouldn’t want you to think I’m crab- 
bing because they’re running me _ out. 
They’re not. I can say honestly that. to 
the best of my information I’m selling more 
lumber than any other yard in town; and 
I see to it that I make a profit on my sales 
and that the customer knows in advance 
what he’s going to have to pay me. But 
it makes business hard and unpleasant to 
have a few dealers create the impression 
that the lumber business is a crooked or at 
best an uncertain thing with which the 
public can not help dealing. 

“My method is to pay as little attention 
as possible to these would-be clever yards 
and their methods. I’ve built up a list of 
contractors who see these things as I do; 
who want to make a profit but who want to 
earn it and bargain for it openly. One 
after another of the repeat buyers in the 
town has gotten rimmed by these ‘low 
price’ boys and has gone to the dealers 
whose prices mean what they say. I’ve 
gotten my share of them as customers. 

“It-seldom happens that a price juggler 
is at all interested in real service. He 
hasn’t time to be. He’s kept too busy 
scheming up four ways a week of making a 
high price look low to think of the real and 
enduring values a house owner has in mind 
and dreams about when he is planning to 
build. I’ve made a continuous effort to add 
the things to my service that seem to me 
a proper part of a lumber dealer’s business 
and that will bring to my customer a satis- 





ing a fair and open 
bargain with the 
owner. 


The Care and Rais- 
ing of Small Houses 


‘*‘Sometimes I 
could wish I had 
nothing to do with 
furnishing materials 
for small _ houses. 
They come. squarely 
within the field of 
every lumber yard, 
and every lumberman 
grabs for them. They’re the first thing he 
learns in the lumber business. With every- 
body jumping for them, the competition is 
extremely keen. 


“If it were on a sound and square basis, 
no one could complain. I might not like 
it, but I really could find small grounds for 
complaint if my competitors were willing 
to do business on the barest living wage 











faction that is fresh and enduring long after 
he’s forgotten how much his house really 
cost him. This is the thing I’m counting 
on to hold my trade and to build it up. 
“Suppose, on the other hand, that the two 
outstanding impressions the owner takes 
away from his adventure in house building 
is a certainty that in some way or other 


(Concluded on page 41) 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 

















The More You Tell, the More You Sell 


There is no need to point the moral of this 
little story of a farmer who went into a store 
to buy a churn. The clerk showed him two 
different makes. “This one,” said he, “sells 
for five dollars—a mighty good churn for the 
price. And this one—well, its’s the best value 
you'll find anywhere; holds ten gallons, easy 


to operate, and costs ten dollars.” 

The farmer ruminated. “What I want,” he 
said, “is a well-constructed churn with body 
of heavy steel, triple-tinned and rust-proof. I 
want one with a cover of natural-finish selected 
hardwood, and frame of steel. The castings 
must be coated—” 

Just then the store manager, who had over- 
heard the conversation stepped up. “Excuse 
me,” said he to the man from the country, “but 
you're just the man I need in this department. 
How did you learn so much about salesman- 
ship ?” 

The farmer thrust his hands deeper into his 


pockets and grinned. “Out of a mail-order cat- 
alog,” he replied. “Believe me, those folks 


know how to make a fellow want their goods.” 


Retailer Features Plan Service 


Plan service is being strongly featured by 
the W. E. Terry Lumber Co., Galesburg, III, 
through its newspaper 








advertising, by direct 
mail and by signboards, 
Just alongside the office, 
near the entrance and at 
such an angle that it can 
be easily read by any- 
one coming along either 
of two streets, stands 
one of these signboards, 
reading: “Our Plan 
Service Will Help You. 
Come In and Talk 
Over Your Building 
Problems.” This _ sort 
of an appeal has proved 








Office of W. E. Terry Lumber Co., Galesburg, IIl., showing signboard 
calling attention to company’s plan service 








both kinds. 





This Week’s 


Easily Built Display Helps Sell Shingles 


Many retailers find that displays of shingles and roofing ar- 
ranged so as to show the prospective customer just how the various 
kinds would appear placed in position on his home, are a real help 
in merchandising these products. 
shows a display that the Hall Lumber Co., Lansing, Mich., has 
fixed up near the entrance to its office. This frame or panel of 


Timely Tip 


The accompanying picture 








roof. materials shows Weatherbest stained red cedar shingles, and 
also various colors of composition shingles, thus helping to sell 
An American Lumberman staff representative re- 
cently noticed this exhibit and thought it worth photographing 
and passing along to readers of this department. The gentleman 
standing at the corner is D. S. Olds, manager of the Hall company. 








very effective, and the 
company has_ had 
splendid opportunities 
to serve the community 
as a home builder, 
“Everything to Build a Home With” is the 
company’s slogan, and over the drivéway is 
shown in the illustration another of its 
mottoes, “Sudden Service,” which like all its 
other statements, it takes special pains to live 
up to. 


Selling on a Cost-Plus Basis 


An interesting suggestion, marked “For the 
Idea Exchange,” comes from L. C. Dunning, 
retail lumber dealer of Greenwich, N. Y., who 
has the right conception of the mission of this 
department, as evidenced by the opening para- 
graph of his letter, as follows: 

“I am sending you an idea which if you think 
is worth the space may be used as you see fit. 
I receive many good suggestions from the Idea 
Exchange, so if this idea is of any benefit to 
other lumber dealers I am glad to pass it 
along.” 

The idea which Mr. Dunning sends touches 
upon the vital matter of a dealer selling his 
materials so as to realize a profit thereon, which 
is not possible where the whole effort is to 
undersell the other fellow. The plan being 
tried out by Mr. Dunning is a novel one, em- 
ployed for the purpose of meeting special con- 
ditions. Mr. Dunning outlines the idea as fol- 
lows: 

“In this day of keen competition, when a 
dealer is asked to bid on lumber and materials 
for a house, or for that matter on any large 
order, the tendency is to cut the price to a very 
low figure in order to get the business, often 
leaving only a very small profit. In order that 
the dealer may realize a profit, there is a tend- 
ency to furnish material of cheaper quality 
than the dealer really would like to supply for 
the purpose, not because he approves of lower- 
ing the quality, but because he fears that his 
competitor may be quoting on that basis. 

“To meet this situation I am trying a new 
plan, at least it is new to me, as follows: When 
a buyer asks me to bid on a bill of materials I 
inform him what, in view of conditions above 
outlined, may happen, and suggest to him a ‘cost 
plus’ plan, which will give him just the grade 
he is willing to pay for. I have just received 
two good-sized orders on that basis. The sug- 
gestion seéms to appeal to buyers, especially 
where they are farsighted enough to not be 


— = o_o 






—jJis 








live 





Aveust 11, 1928 






AMERICAN LUMBERMAN 41 








looking at price only. I might add that the 
price received on the above orders was cost 
plus 20 percent, which of course does not 
yield a very large profit, but nevertheless much 
better than we often get in bidding, and we 
know just where we are.” 


SRSA aE: 


A Worthwhile Sales Opportunity 


From 75 to 80 percent of the retail lumber- 
man’s business is selling lumber, so it is to be 
assumed that lumber is the item on which he 
makes his greatest profit. When the lumber 
dealer sells a substitute, for use where lum- 
ber is best suited, he jeopardizes his future 
business, but he builds a permanent business 
when he sells lumber that is satisfactory, and 
any line he can add which will make his lum- 
ber more satisfactory will make his business 
just that much more permanent. 

Lumber sometimes splits in nailing, and as 
the lumber is damaged, not the nail, lumber has 
been wrongfully condemned, although the 
trouble is that the nail that is used is not de- 
signed with the idea of giving any considera- 
tion to the properties of wood. 

A new nail which eliminates the greater 
percentage of splitting when driven into wood, 
as well as having greater holding power, is 
now on the market, and it is understood that 
the manufacturers of this nail are ready to 
co-operate with the retail lumber dealers. In 
the marketing of this nail, the manufacturer 
has established fixed prices in each territory 
that give the retailer a legitimate profit. 

Here is an opportunity on which retail lum-. 
bermen can capitalize. The new nail will make 
lumber better liked, as well as increase the 
use of it. Why should not retail lumbermen 
sell nails with the lumber, especially if the 
nail makes the lumber more satisfactory? 
Why let the other fellow sell a nail that does 
damage to lumber, thus makes the main ar- 
ticle of the retail lumberman’s business un- 
satisfactory to his customer, when the dealer 
can sell both the lumber and nails, and by 
doing so insure having a satisfied customer? 


Salvaging Odds and Ends of Stock 


Over in one corner of the Weller Bros. yard 
at Greeley, Colo., is lecated the “junk room.” 
This room, which is completely enclosed, 
serves a dual purpose; first, that of providing 
a storage place for the odds and ends that 
accumulate around a lumber yard, thereby 
keeping the place clean and sightly; second, 
it protects the items from dirt and weather, 
keeping them in a salable condition in case 
a prospective customer for anything that has 
been placed therein shows up. 

“Once in a while we have calls for odd 
frames or screens or perhaps an odd door or 
sash,” said C. T. Andrews, assistant manager. 
“We save time by first visiting the junk room 
to see whether we have anything suitable 
there. If we have, it is in a salable condition, 
because it has been protected, and we can sell 
it at a profit to ourselves and with satisfaction 
to the purchaser. 

“It is much better to remove the odds and 
ends from the regular stock, scattered in vari- 
ous sections of the establishment, and concen- 
trate them # one place than to try to care 
for them in the departments they represent, 
for these odd items are always in the way, 
and if we endeavor to store them where they 
will not be in the way, they are not easy to 
find when wanted. 

“We also throw short lengths of boards into 
the junk room, and on rainy days or other 
slack times the yard men split them into kin- 
dling wood which we sell to the people of the 
community.” maggnanawaaaas 

On REAR of each of the trucks of the Com- 
fort Coal-Lumber Co. is a sign reading, “Blow 
your horn and this truck will move over.” 
Drivers are instructed to make good the prom- 
ise conveyed by the sign. The idea behind this 
is that road courtesy makes friends and builds 
good will. 








| This Week's 
AD-IDEA 


HUNTING FOR HIDDEN TREES 


That the- “hidden word puzzle” idea may 
be successfully employed in the advertising of 
a retail lumber concern is shown by a clever 
ad appearing recently in the Emporia (‘Kan.) 
Gazette over the signature of the McKee- 
Fleming Lumber Co. of that city, in connec- 
tion with public opening of its new yard, de- 
scribed elséwhere in this issue. 

This style of copy is well calculated to cre- 
ate interest, afford amusement of somewhat 
the same character as that provided by cross- 
word puzzles, while also possibly possessing 
some educational value, in that it is likely to 
send participants to the dictionary to verify 
their “finds.” 

Another advantage of an advertisement of 
this sort is that it may be made the basis 
of an interesting contest with prizes for those 
finding the most hidden words. That is the 
way the idea was used by the above company, 
which offered three prizes, consisting of mer- 
chandise, for first, second and third nearest 
correct list. 

The advertisement, which in the original, 
occupied space three columns wide and twelve 
inches deep, is headed: 











How Many Trees Can You Name? 


Then, after a few lines setting forth the 
prize offer, follows the story in which the 
names of the trees are “buried.” The casual 
reader will not find much meaning or coher- 
ence in the story, in fact, he probably will 
wonder what it is all about. Nevertheless, 
the sentences are cleverly worded so as to con- 
tain the names of a good many trees—not all 
of them of commercial lumber species, but all 
entitled to the definition of “trees.” 

For example, the first hidden word is “elm,” 
found in the word “Elmer.” It must not be 
assumed, however, that each tree-name is hid- 
den in a single word, for the name may be 
formed by the ending of one word and the 
beginning of another, taken together. 

While the American LuUMBERMAN is not in 
position to supply the complete key to this 
puzzle, some of the tree names quite readily 
determined are (following the same sequence 
as in the story) as follows: elm, holly, palm- 
etto, oak, evergreen (not properly a tree name, 
however), lime (a tree), lemon (a tree), mes- 
quite, persimmon, poplar, satinwood, redwood, 
ebony, rosewood, cypress, hemlock, teak and 
maple. No doubt close study of the text, 
which is printed below, will reveal quite a 
number of other tree names concealed in the 
weirdly worded sentences of — 


THE STORY 


Elmer and Velma spent their vacation at 
Hollywood and in the mountains near there. 
I, Velma’s pal, met Tom and we took the 
Oakland interurban, a national electric line, 
and went along. The trees were never greener 
than they were then. Until I met Tom, I had 
not had much happiness as I worked in a 
bank and had to handle money belonging to 
someone else but had none of my own. Papa 
was intending to go along but as he was a 
sap lumberman going was out of the question 
for he said he had never seen times quite so 
hard. We went to the Casper Simmons ranch 
and he filled us up on cornbread, fruit and 
sorghum molasses. 

We saw old “Pop” Laramee while there. 
He was sure a particular chap and most of 
the time he sat in wooden dells and watched 
a big black bumble bee chase a scared wood- 
chuck through the trees. 

Before I started I had Aunt Jemima, our 
ebony colored negro, sew oodles of things for 
me to wear. When it comes to fancy press- 
ing on something such as a shawl or cap 


please pin on her all the medals for she sure 
is fine. On our way out we passed a prison 
where a lot of men were working and I liked 
to watch them lockstep almost as well as 
Elmer likes to eat and I’ll bet Elmer can eat 
more steak than either man or angels. 

I saw an “Injun” I was personally ac- 
quainted with and he showed us a map left 
to him by his father showing where pepper- 
mint herbs grew real thick and he said it was 
good for colic or kidney trouble of all kinds. 
We had to help each other climb some hills 
we went over although they did not appear to 
be very steep. 

I would like to live in a place like that 
where there would not be any cop run us in 
for not conforming with the speed laws. 


Besides the McKee-Fleming Lumber Co., the 
AMERICAN LUMBERMAN knows of only one 
other retail lumber concern that has made use 
of this idea in its advertising copy, and that 
firm used the names of items of goods car- 
ried in stock, instead of the names of trees 
as in the present instance. Needless to say, 
considerable study, as well as a certain knack, 
is necessary for producing this sort of ad- 
vertising copy. 


To Handle Building Materials 


Irvincton, N. J., Aug. 6.—A recent addition 
to the business interests of this city is a new 
building material supply company which 
recently has been incorporated under the name 
of S. & W. Builders’ Supply Co., located at 
92-98 Coit Street. Officers of the corporation 
are Martin Weisman, president, and Herman 











Above is shown an attractive billboard which 
the R. M. Stone Lumber Co., Jackson, Mich., 
has recently had painted. It shows a modern 
home, in colors, while in the oval space ap- 
pears the slogan “Helping ’Em Build Right.” 
Beneath the company name, which is shown 
in large letters, appear the words “Good Coal 
Too,” thus calling attention to that branch of 
the business 





L. Singer, secretary and treasurer. Mr. Weis- 
man is well known in the lumbér business and 
Mr. Singer also has a wide acquaintance in 
this section. The corporation has leased for a 
period of years a large warehouse containing 
15,000 square feet, in which it will carry a 
stock of all kinds of finished materials, special- 
izing in frames, windows, sash and doors, 
moldings, ironing boards, breakfast nooks, 
medicine cabinets etc. 


Realm of the Retailer 
(Continued from page 39) 

he was tricked into spending much more 
money than he had been led. to believe he 
would need to spend and a growing convic- 
tion that his house is needlessly common- 
place and shoddy. Even if that man can’t 
prove that these things are the deliberate 
doings of the dealer, he is not going to be 
much of an advertisement for home building. 
“T don’t want or intend that my customers 
shall spread any such impressions in this 
community about me or my services or the 

adventure of getting a house built.” 
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Enterprising California Retailer Has Fine Office 

Lone Beacu, Catir., Aug. 4.—Believing that inasmuch as a man 
spends most of his daylight hours in his office, that building should be 
attractive and comfortable to himself, his employees and his custom- 
ers, C, E. Garrison, retail lumber dealer of this city, carried these ideas 
into effect when erecting the structure in which his business interests 
are centered. 

This is a building of Spanish design, with total floor space 24 by 42 
feet, divided into a main office and a private office. The former js 




























































































I (72° +t 
3-sSectieon Deors Operated ty Cable 
+: + 
ca . %--26°-4) 
| Five-proof Garage, 20° Cement 
Lumber ' for 6trucks ' a 
' ' ) ' 
Mins | Sides closed at nite H 
; r ” 2 Roofing 
at ! € 
10 »26’ ' 
: 20 Wally'd 
Dovile 1 ‘ 
Deck : PP ” 
——— 9 Mise 
Lumber! Buns ‘ 
+ ————$ 
‘ Lumber 
w /0 «! 60 w Bins 
° ; ° re, 
pa + wn i 
. Open! at : 10 x26 
‘2 J 
te 
i. both | tnds ; Dovtle 
o H o 
° : ° Deck 
° Double' Deck . 
M 1 . 
+ ' 
u Ls) é % 
o pm 4 oe ~- HH 
° a ' x 
m : € 
———EE £ - a 
> K 
' 
Se + 
' 
—EEE 4 _——— 
' 
—————— 1 —__—_—_—_— 
_M oldings 
stand 
on tnd 
J0-foot Driveway 
H \ 4 (- - TAT 
nininie 
| Sash, Doors Display Room 
4i’ fer Built-cn D 
& Glass Millwork [Te ; 
’ ; — or Hardware ra 
yom em nen Tf? ene ee >| ' 
: - ~<a : 47» 62° JA ell 
| Show Window, 10.7 Hig 
She Or eees o coves acnanoasel ———— onal Ge 














16’ Door 
to slide up by weights & cables 


A Suggested Retail Yard Layout 


The above suggested ground plan for a retail lumber shed or warehouse 
is drawn from a sketch made by Lee Bettis, manager William Horner 
Lumber Yard, Newberry, Mich., embodying his ideas as to what consti- 
tutes a practicable yard layout. Mr. Bettis, it will be remembered, de- 
signed the Horner yard, which was described and illustrated in the May 
19 issue of the AMERICAN LUMBERMAN. Referring to the above layout 
Mr. Bettis writes: “If less storage space will serve the purpose of a 
dealer desiring to erect a shed along these lines, the dimensions, both 
as to length and width, could be cut down.” The notations appearing 
at top and bottom of the sketch relative to doors operated by weights 
and cables will be better understood if the reader will refer to page 42 
of the June 23 issue of the AMERICAN LUMBERMAN, where doors of 
this type, designed by Mr. Bettis for the Horner yard, are described 
and illustrated in detail 


Very attractive both as regards exterior and interior is this modern 
office building of C. E. Garrison, lumber dealer at Long Beach, Calif. 


trimmed in figured gumwood. The walls are of vari-colored stucco, 
and the furniture is of quarter-sawed white oak. A long counter, 32 
inches in height, is placed down the center of the room, and for the 
convenience of customers comfortable stools have been fastened per- 
manently to the floor, at the proper distances from the counter. 

The private office is finished in quarter-sawed red mahogany, with 
mahogany furniture to harmonize. The office floors are covered with 
battleship linoleum, which is kept thoroughly waxed. All in all, this 
is one of the most beautiful lumber offices in southern California. 

A large shed with cement driveway has been built in the center of 
the yard_for receiving and storing finish lumber and moldings. The 
capacity is something over six carloads, which is an ample supply for 
this market. The yard is located on one of the principal paved streets 
in the residential district of the city, and is near Signal Hill, the 
greatest oil field west of the Rocky Mountains. 

This yard was opened by Mr. Garrison in 1923. After having been 
connected for a number of years with some of the best lumber con- 
cerns of the country he decided to engage in the lumber business for 
himself, and selected this location. Embarking with only small capi- 
tal, the venture has meant hard work and long hours, but persistence 
and close application have gained for Mr. Garrison recognition as 
one of the most progressive and successful dealers in this territory. 

In April of this year it became necessary to secure additional ground 
upon which to operate, and this was obtained adjacent to 400 feet of 
trackage, from which to unload the all-rail shipments, as well as those 
discharged from the docks. Mr. Garrison says that this saves $10 to 
$25 a car on the unloading, which economy in itself makes a very nice 
contribution to the annual profits. 

Having a desire to expand, Mr. Garrison opened a branch yard 
near Los Angeles, which has proved an excellent venture, owing to the 
fact that the Firestone Rubber Co. and some other good industries 
have opened plants near this branch yard. Mr. Garrison says that the 
volume of business from the two yards has been very satisfactory, 
in fact, much better than he had anticipated when locating in Long 
Beach. He says, further, that prices thus far this year have been 
much better, owing to determination on the part of retailers to secure 
a legitimate return for their efforts. 














Carries Large Stock of Cedar Fence Posts 


All the farmers around Converse, Ind., know that they can always 

count on finding a big stock of red cedar posts at the L. G. Murphy 

yard. Not all yards in the community stock red cedar posts, but the 

farmers prefer them, and many are attracted to the Murphy yard. 

Posts of all sizes and lengths are carried, as shown in the picture. The 
big building at right is the general lumber shed 
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New Lumber Yard Is “A Thing of Beauty” 


Retail Firm Erects Structure of W hich City Is Proud—Planned for Efficiency and Conven- 
tence—Public Opening Draws Hundreds 


EmportA, Kan., Aug. 6—Long famous as 
the home town of William Allen White, not- 
ed editor, author and publicist, Emporia now 
gains a new distinction as the localé of the 
only “Yard of Seven Gables” in existence. 
That designation is officially and correctly ap- 
lied to the beautiful new retail establishment 
of the McKee-Fleming Lumber Co., which was 
dedicated to its intended uses by a big public 
opening and general blowout lasting from 8 
o'clock in the morning until 9 at night, on 
Saturday, July 28. 

That enthusiasm regarding this yard is jus- 
tified, is attested by the fact that William 
Allen White, whose nationally known news- 
paper, the Emporia Gazette, has done more 
than any other single agency to put this city 
and the state of Kansas on the map, consid- 


ICAN LUMBERMAN, which enabled us to plan 
our opening in a way which resulted in mak- 
ing it a success. Along with the ideas re- 
ceived from that publication, we incorporated 
some recollections of lumbermen’s conven- 
tions, fairs and carnivals, thus building up a 
sort of composite plan or program for the 
opening.” 

Advertising played a prominent part in the 
preparatory plans, and it is not putting it too 
strongly to say that this feature was very 
cleverly handled. In the Thursday evening 
edition of the Emporia Gazette, just two days 
before the opening, appeared a smashing full- 
page advertisement, carrying an illustration of 
the new building, cordially inviting the public 
to attend the formal opening to be held the 
Saturday following. “Punch and pul!” were 


statement that the names of the winners would 
be announced on the evening of the opening 
of the new yard. The central text of this 
advertisement, with further details concern- 
ing same, will be found on page 41 of this 
issue. / 

“It was our purpose,” said Mr. Fleming, to 
the AMERICAN LUMBERMAN, “to provide suffi- 
cient incentive to draw the people to our yard. 
We figured that in these strenuous days peo- 
ple would be rather reluctant about coming 
out to witness anything as commonplace as 
the opening of a lumber yard, unless some 
special reason for coming was given them. 
The idea of ‘getting something for nothing’ 
in the form of premiums, gifts or prizes al- 
ways draws people, and we figured that we 
could use that idea to get the people of our 

















“The Yard of Seven Gables,” just completed by the McKee-Fleming Lumber Co., Emporia, Kan. 


ered the new yard an addition to the city of 
sufficient significance to warrant an editorial 
written personally by him just before leaving 
for Europe, which gives a sort of bird’s-eye 
view that is worth reproducing here. The 
editorial, which is headed “A Thing of Beauty,” 
reads as follows: 

South of the Junior high school a good 
looking building is going up. It is designed 
by good architects and will add greatly to 
the beauty of that neighborhood. We refer 
to the building of the McKee-Fleming Lum- 
ber Co. It will cost probably a little more to 
make a beautiful business edifice than a cheap 
one, but the small additional cost adds greatly 
to the value and prestige of the firm that 
makes the investment. Every good looking 
business house in this town has paid its 
owner well. Nothing produces such good re- 
turns as good architecture. A good-looking 
town attracts population. Something in the 
human heart responds to the call of beauty 
and the McKee-Fleming Lumber Co., erecting 
this lovely building near the Junior high 
school, deserves the thanks of the community 
for its public spirit and artistic enterprise. 

Due to careful planning and preparation in 
advance, the public opening was a great suc- 
cess and a most interesting event from every 
viewpoint. Concerning the preliminary work 
Fred M. Fleming said: 

“Long before our new building was com- 
pleted Mr. McKee and I decided that in view 
of the interest shown in our new structure it 
would be a good idea to stage an opening 
event. The difficulty was that neither of us 
had ever had any experience in a thing of 
this kind and the question was what to do and 
ow to do it. In this connection I wish to 
express our appreciation of the ideas and sug- 
gestions supplied at our request by the AMER- 


imparted to the announcement by the state- 
ment that $200 in cash and merchandise prizes 
would be given away. It was explained that 
all that was necessary in order to be eligible 
for some of these prizes was for the visitor 
to register his name and address and tell his 
needs in the line of building materials. There 
was nothing to pay, nor were the registrants 
required to make any purchases. Everyone 
over sixteen was urged to register. In con- 
nection with these prizes it was announced 
that 25 manufacturers whose products are 
handled by the McKee-Fleming Lumber Co. 
would have booths and representatives at the 
opening. 

The prizes included $25 in cash, given by 
the Masonite Corporation, manufacturer of 
Masonite, the thermostatic wood, Masonite in- 
sulating lath and Masonite Presdwood; $15 
cash by the Nashville Hardwood Flooring Co.; 
$10 cash by the Pacific Lumber Agency. Nu- 
merous prizes of merchandise were offered by 
the different concerns, including 50 bread 
boards donated by the Pacific Mutual Door 
Co. The advertisement also announced vari- 
ous amusement features, including a “chin- 
ning” contest for men; a “hungry rooster eat- 
ing corn” contest, an old-fashioned bean. bag 
contest for women, and a nail driving con- 
test, also for women. 

Prior to the full-page advertisement, a very 
unusual ad was run, one week ahead of the 
opening day, for the purpose of whetting pub- 
lic curiosity and interest. This advertisement, 
which occupied space three columns wide and 
12 inches deep, was in the form of a puzzle 
story in which were buried the names of a 
large number of different kinds of trees. At 
the bottom of this advertisement appeared the 


city and surrounding country to come and look 
us over. 

“Next to be considered was the proposition 
how to provide the premiums, gifts etc. with- 
out incurring too great an expense. During 
all the previous years we have been in busi- 
ness we_had never asked any of the manu- 
facturers or wholesalers with whom we have 
been dealing for any assistance in carrying on 
our business, other than supplying goods of 
quality at proper prices. Believing that they 
might like to have a part in the establishing 
of our business in our new location, we wrote 
to 25 or 30 concerns with whith we do busi- 
ness, telling them something of our plans and 
extending an invitation to them to have a 
part therein. Thé response was excellent, re- 
sulting in contributions in the way of cash, 
prizes and articles of merchandise for pre- 
miums to the amount of not less than $200 
value. 

“In order to capitalize the attendance to 
our own benefit, by securing information re- 
garding the prospective needs, in our line, of 
the people attending the opening, we arranged 
so that it would be necessary for all visitors 
to come in the east driveway, and at the coun- 
ter in our office they were required to register 
their names and addresses with one of the 
five young ladies in attendance, stating on the 
registration cards what items of building ma- 
terial, if any, they might be interested in. 
On each card was printed a number in tripli- 
cate, one being torn off and given to the per- 
son registering, while another was detached 
and dropped into a keg from which to make 
the final drawing. ._ The third number re- 
mained on the card, along with the name and 
address. In order to be eligible to take part 
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in the events for which prizes or premiums effects, many callers coming in each day, and~ construction. The building is on a site cover. — 

were to be given it was necessary for visi- a goodly percentage have never been in the ing four lots each 50x130 feet, making the — 

tors to show and record their registration num- yard before, Saturday was set as the day yard plot 130x200 feet. It is located at the 

ber. By following this plan, we succeeded in for the opening because so many of the farmer corner of Fifth and Congress Streets, faci ae 

getting nearly every visitor sixteen years old folk are in the habit of coming to town on north. On the east side is a public alley. The Ax 

or over to register. that day, and also the town people come down- 


“Hooked up with the registration feature was 
the capital prize of $25 cash given by the 
Masonite Corporation, which was divided into 
two prizes, first $15 and second $10. These 
prizes were awarded by drawing numbers out 
of the keg. The tenth number drawn out re- 
ceived the first prize and the twentieth num- 
ber drawn out received the second prize.” 

Although no visitor was asked to buy any- 


town pretty generally then, so by selecting that 
day it was not necessary for most of the visi- 
tors to make a special trip. 

Booths were arranged along the outer side 
of the driveways, and in these spaces were 
displayed the products of various manufac- 
turers, many of whom had representatives 
present to explain to visitors the advantages 
of their special lines. The McKee-Fleming 





Corn Crib of Simple Design 





Following is the complete bill of material required for construction of the 
corn crib above shown, dimensions of which are: 8 feet wide, 20 feet long 


and 12 feet high: 


22 cu. ft. concrete piers 
2 pes. 4x6” 20’ sills 
2 pes. 4x6” 8’ sills 


4 pes. 1x6” 14’ braces front and rear 
2 pes. 2x4” 20’ center ties 
2 pcs. 2x4” 8’ center ties 


building is one-story, 130 feet front by 199 
feet deep, while on the west at the rear jg , 
cement and lime house 36x20 feet. All of the 
outside walls are of brick, faced on the Con. 
gress and Fifth Street side with Fredonia 
Lichentex mingled shade face brick, with mor. 
tar joints of a cream shade. 

Mr. Fleming called attention to an idea em. 
bodied in this structure that is not often 
worked out in the construction of a lumber 


yard. “You will note,” said he, “in each stock: 


shed a space laid out for storage which comes 
in behind the short length lumber. Our bing 
being 20 feet deep, it occurred to us that there 
should be no reason why the space behind the 
10- and the 12-foot lumber could not be put 
to use, if a number of the items of this length 
were assembled in stock at one point. We 
have found since moving in that this feature 
works out wonderfully well. It gives us stor. 
age space of 44 feet in length by 10 and 12 
feet in width.” 

The cement and lime house is floored with 
2x6 center-matched fir, the floor being built 
at the height of a motor truck bed, making 
it possible to handle cement, plaster, lime, 
mortar etc. with a minimum of labor. It js 
planned to construct small wood pallets 6n 
which to stack all sacked materials when un- 
loading from the car, and®*by the use of hand 
trucks, deliver them to the motor trucks in 
units of possibly ten sacks, and then from 
the motor truck to the warehouse, and when 
an order comes in for say 40 pr 50 sacks of 
cement or other sacked items, the truckman 
will run the nose of his hand truck under 
the pallet and move the sacks to the motor 
truck for transportation to the job. By this 
method sacked materials will be handled by 
hand only twice by the truckmen, once when 
putting the sacks on the pallets and again 
when they are taken off. 

The molding room is arranged so that it is 
possible to stand all moldings on end. This 
room, being 20 feet in height, is sufficient to 
accommodate the standard lengths. In the 
ceiling of this room is fixed a light, making 
it possible to readily locate any length of mold- 
ing a customer may need. Another advantage 
of handling the moldings in this manner is 
that it keeps them clean. The different pat- 











> . terns of moldings are separated by dowels, one 
2 pes. 1x12” 20’ base — - = 7 pani D. ? is a inch in diameter, projecting out from the wall. 
2 pcs. 1x12” 8” base Be Rae G * aaa Fa ao That is to say, one end of the dowel is stuck 
11 pes. 2x8” 8’ joist 7 am tt oe” foam PO: in a closely fitting hole in a 2x4. A series 
11 pes. 2x4” 12’ rafters 600 ft. B. M. 1x4” siding of three dowels, in height, holds the moldings 
17 pes. 2x4” 12’ studs 2 oair 8” strap hinges in place, While on the floor a 2x4, placed edge- 
15 pes. 2x4” 10’ studs 2 hasps and staples pre aon sian footing to keep the lower 
$9 1x6” rr wand ends 80 Som The room for oak flooring is insulated on 





all walls and ceilings, with Masonite, and will 
be heated by radiator when necessary. These 
Electrotypes of the above cut (same size) can be furnished for the use of sponges are Ray ae to or neg sto ae 
: : : . . oak flooring in first-class condition, so tha 
dealers in their newspaper advertisements, circulars etc. at $1.40 each post sait-am to the ceusmener tor cach Gee 
paid. If larger or smaller cuts are desired, they will be made to order at 


1 eliminate, so far as possible, any cause for 
prices based on cost thereof. complaint of shrinkage after being laid. 


The office section of the building is in the 
center, and is 34 feet wide. On each side 1s 
thing, a number of tentative sales were made, Lumber Co. arranged for a number of in- a 27-foot driveway, and beyond are the stock 
which when concluded will amount to better teresting displays pertaining to the lumber busi- storage spaces, 20 feet in depth. The office 
than $1,000, according to Mr. Fleming. In ness, such as big pine cones from California, room at the right will also serve as a display 
other words, that amount of business already a section of a big log, specimens of logs from room, where contractors and customers may 
has practically materialized as a result of the which veneer had been cut, finished panels discuss’ their problems conveniently and pri 
effort put forth to make the public better supplied by the California Redwood Associ- vately. : j 
acquainted with the firm and its new place of ation, shingles from the Red Cedar Shingle The company has installed a woodworking 
business. Bureau, panels from the Southern Pine As- saw which is proving a popular feature with 

The attendance, while not phenomenal, was sociation etc. Other organizations having dis- contractors and carpenters. This is located 
very satisfactory. The actual registration was plays or representatives, or both, at the open- at the rear of the center section, in av ot 
800, but as quite a number did not register, ing included the Pacific Mutual Door Co., Ta- clad addition. The saw is mounted on a wel 
it is estimated that at least 1,000 to 1,200 per- coma, Wash.; Pacific Lumber Agency, Aber- bolted frame, made of 4x4 stock, so that, it 
sons visited the yard that day. Attendance deen, Wash.; Wood Conversion Co., Cloquet, may be moved to either driveway, where socket 
no doubt would have been considerably larger Minn., and others. connections are provided. In other words, 
except for it being a very busy time for the The new structure is of the English type of instead of bringing the stock to the saw, the 
farmers, many of the firm’s best friends from architecture. The plans were prepared by saw is moved to the stock. A long cable 1s 
the country being unable to come in. How- Brinkman & Hagan, local architects, and Clar- provided in order to make this convenrent. 
ever, the publicity is having excellent after’ ence Askew, a local contractor, handled the (Concluded on page 61) 
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Build Business on Quality, Not Price 


Elgin (1ll.) Retailers Find Customers Demand Lumber Guaranteed to Give 
Satisfaction and Service, and Willing to 


Kuppenheimer’s seem to have no difficulty 
selling $60 and $75 suits of clothes in compe- 
tition with the merchant next door who offers 
suits with two pairs of trousers for $25. 
Nobody thinks of clothes as just clothes, but 
people differentiate between the best clothes, 
good clothes and poor clothes and are perfectly 
ready to pay accordingly. Florsheim’s sell 





William Geister, of Geister Bros., Elgin, Ill., is an aggressive champion 
of trademarked lumber, which he has introduced to his trade with re- 


markable success. 


probably thousands of pairs of shoes every day 
at, $10 and up, though there are plenty of stores 
where one can buy shoes for $1.95 a pair. It 
is' the difference in shoes, of course, which 
makes folks willing to pay a price when they 
know they can get the same article elsewhere 
for one-fifth of that price. 

But, strangely enough, when it concerns lum- 
ber, people generally think of it as only lum- 
ber. There is a price level on lumber estab- 
lished by the cheapest on the market, and the 
better lumber usually must compete with the 
cheapest on a strictly price basis. That is 
the bugaboo of the industry. Quality of tim- 
ber, excellence of manufacture and science in 
seasoning establishes preference, price being 
equal, but that is about all—and will be, so 
long as the producer is content to do nothing 
about it except deplore the condition. 

There are, however, some manufacturers of 
quality lumber who appreciate the merits of 
their own product sufficiently to have elevated 
it above mere price competition by identifying 
it by means of a trademark and by nationally 
advertising it for what it is and for the service 
and satisfaction it will give. 

A trademark presupposes quality, consistency 
of quality, and a fully guaranteed product; 
and these are factors of highest importance in 
winning a sound market. However, there is 
another factor equally important, without which 
the quality manufacturer would be _ helpless, 
and that is retailer co-operation. After having 
sold himself on the merits of superior mer- 
chandise, it is up to the retailer to render 
effective whatever advertising the manufacturer 


may do by personally conveying to the con®’? 


tractors and the public the message of good 
lumber, educating them in the correct use of 
the material and showing them ways and means 











Here he is shown indicating the “C. C. & C. C.” 
trademark on small timber in his stock. 


i? 


of profiting from the use of quality lumber 
as distinguished from lumber that is just lum- 
ber, even though the price be materially 
higher. 

By so doing, the retailer benefits his com- 
munity by making for sounder construction 
and more satisfying homes; he benefits the 
contractor by pointing a way to eliminate 
waste in material and 
labor and consequently 
to make more money, 
and himself by cutting 
down: sales _ resistance, 
winning invaluable good 
will, lessening price 
competition and earn- 
ing a fair profit. He 
benefits the manufac- 
turer and, further than 
that, the whole lumber 
industry by making it 
possible for good lum- 
ber to gain recognition, 
just like good clothes 
and good shoes, and 
changing public concep- 
tion of it from a price 
to a quality basis. 

Elgin Is Example 


An example of in- 
tensive co-operation of 
this sort and the very 
real results it brings is 
afforded in Elgin, IIL, 
a busy city of 40,000 
population in the pros- 
perous Fox River val- 
ley. Two big retail 
yards in that city han- 
dle nothing but quality 
lumber and have found this the solution to 
many of the average dealer’s most difficult prob- 
lems. The advantages of trademarked, care- 
fully manufactured and scientifically kiln dried 
lumber have so thoroughly won the apprecia 
tion of Elgin contractors that they declare they 
would not go back to unidentified lumber no 
matter what the price consideration. The pub- 
lic, too, has learned that it is more satisfactory 
all the way around to 
buy good lumber, and 
the demand is for guar- 
anteed quality, not for 
cheapness. 

Geister Bros., one of 
the leading operators, 
handle Douglas fir stock 
manufactured by the 
Oregon-American Lum- 
ber Co., Vernonia, Ore., 
a subsidiary of the Cen- 
tral Coal & Coke Co., 
Kansas City, Mo., of 
which Chas. S. Keith is 
the head. This lumber 
carries the well known 
“C. C. & C. C.” trade- 
mark, which identifies 
all of the Central Coal 
& Coke Co. products. 
Geister Bros. have been 
largely assisted in the 
local promotion of 
trademarked lumber by 
Jacques Willis, of the 
Gram - Willis Lumber 
Cu, Chicago, which 
concern represents. the 
Oregon-American Lum- 
ber Co. in this territory 





every piece as an absolute guaranty of service and satisfaction. 
Geister has lifted his business above price competition 


Pay for It 


in the distribution ofshop lumber. While the 
retail yard trade is entirely outside of Mr. 
Willis’ line, he, like many other farsighted 
lumbermen, is an enthusiastic supporter of 
trademarking and selling lumber on quality 
instead of price, It is largely through his 
desire to further this constructive idea that 
he has co-operated actively with Geister Bros, 
in introducing kiln dried, trade marked lumber 
to their trade and in extending the quality 
merchandising program which has won so much 
success in Elgin. 

An AMERICAN LUMBERMAN editorial repre- 
sentative and a staff photographer dropped in 
at the Geister Bros.’ yard the other day and 
found William Geister short-handed and buried 
under an avalanche of business, but neverthe- 
less willing and ready to snatch a few minutes 
here and there to discuss the subject obviously 
nearest his heart. 


“Has Meant Much to Everyone” 


“The introduction of trademarked lumber 
into this city has meant a great deal to every- 
body—to the builder, to the contractor and to 
the retailer himself,” he declared. “For one 
thing, each of us knows that we are getting 
exactly what we want and what we are paying 
for. The trademark is our protection. It 
identifies the stock and places the responsibility 
for its quality squarely up to the manufacturer. 
He trademarks because he is proud of his prod- 
uct, and when he places his name on a board, 
dimension or timber, he stakes his reputation 
on it. He has to live up to it and puts his 
best into every piece, which means not one 
kind of lumber in this shipment and another 
kind in the next, but uniformity in manufac- 
ture and grades. : 

“When the manufacturer trademarks a piece 
of No. 1, it does not mean just No. 1, but a 
No. 1 of quality. When a customer wants a 
lot for his money, he buys quality. He must 
pay a few dollars above the accepted market, 
but it pays him well in service and satisfaction. 
That has been proved beyond dispute by Elgin 
contractors, who, after close figuring, are thor- 
oughly. sold on trademarked, kiln dried material 
and will no longer accept any other.” 





Mr. Geister handles the trademarked lumber of the Central Coal & 
Coke Co., Kansas City, Mo., and his customers accept its mark om, 


Mr. 
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Modern yard of Geister Bros., Elgin, Ill., which has achieved notable success through its policy of merchandising quality 


Mr. Geister pulled out of a pile a No. 1 
board, picked at random. It was a pretty 
board to look at. 

“T pay $39 per 1,000 feet for this, although 
I can get No. 1 in abundance at $34—a five 
spot cheaper. But just look at this board. 
Super-grade, I should say. Looks like clear. 
See how finely manufactured it is, and how 
straight. It is expertly kiln dried, and can 
be depended on to stay just as straight as that. 
Run your hand over it and feel how velvety 
it seems. And the grain—isn’t it pretty?— 
and then the bright color of the board!” 

“Of course, he added, “some real nice stuff 
comes from many of the non-trademarking 
mills, too, but the disadvantage of that lumber 
is that there is nothing tangible in the way of 
a guaranty. There is no identification so that 
the customer can feel that there is somebody 
behind it, backing it up. It might look right 
pretty, but that is no guaranty of proper sea- 
soning, for instance, and there is nothing to 
guarantee that the next shipment will be as 
good as the last one. If anything goes wrong 
with the lumber after it has been in stock 
awhile or after it has been used in the con- 
struction of a house, there is nowhere he can 
fix the blame and nowhere to go for recourse. 
The products of three or four manufacturers 
might be mixed up in the average retailer’s 
lumber piles, and how is it possible to say 
definitely where this or that piece came from, 
or to prove to the manufacturer that that par- 
ticular lot came from his mill? 

“Then there is the other factor of the sav- 
ing of time and labor in using quality mate- 
rial. At first our .contractors were rather 
doubtful on this point. They couldn’t under- 
stand how they could pay $4 or $5 per 1,000 
feet more for high quality lumber and actually 
save that much money, and more, in using it. 
They were rather inclined to think lumber was 
lumber and did not give enough consideration 
to the differences created by different methods 
of manufacture, seasoning, shipping and piling. 
However, we proved to them through actually 
analyzing their jobs and figuring every detail, 
that the greater ease of handling, the elimina- 
tion of waste and the reduction of lost time in 
dollars and cents amounted to considerably 
more than the premium they were paying, 
which really meant that they were getting the 
substantiality and all-around superiority of the 
house for nothing, as a sort of reward for 
their farsightedness.” 

Mr, Geister related an instance where a local 
contractor got a bid on a bill of material $125 
less than the one submited by Geister Bros. 
The business was as good as lost. However, 
Mr. Geister in a last effort went to the con- 
tractor and asked him to figure with him in 
detail on the costs of the prospective job. The 
contractor was willing ‘to be shown, and they 
figured the whole thing out. Mr. Geister asked 
him, for instance, how much time he would 
Save, if, in erecting his framing, he did not 
have to go through his piles of 2x4’s and choose 
the straighest and most satisfactory pieces, but 
could take them just as they came. The con- 
tractor gave a fair estimate of the time that 
could be saved under such a favorable circum- 


stance, and, when this was reduced to dollars 
and cents, it proved to be no insignificant item. 
He then asked him how much cutting could 
be avoided if all the material was first class, 
and the saving in time and consequently in 
money there also proved not inconsiderable. 
Then they figured the value of the eliminated 
waste. Thus they went through the whole op- 
eration, item after item, and the result was 
that Mr. Geister proved to this contractor that 
after paying the $125 excess over the lower bid 
he would still actually save $238 by using the 
perfectly manufactured, scientifically kiln dried, 
trademarked and guaranteed lumber, as against 
ordinary lumber. The contractor was thor- 
oughly convinced, bought Mr. Geister’s lum- 
ber and was so well satisfied with it that he 
has done so ever since, unconcerned regarding 
so-called “market” prices. 


A Contractor Relates His Experience 


Another local contractor, related Mr. Geister, 
has found that by using kiln dried lumber for 
concrete forms, he can use it five or six times 
before it becomes too warped for further sat- 
isfactory use, whereas with ordinary lumber 
two or three times is the limit. Needless to 
say, this man is saving literally a barrel of 
money by paying a little more for his lum- 
ber and receiving guaranteed quality. 

One of the leading Elgin contracters is 


This pretty lumber, one piece being slash ‘grain, 

the other vertical grain, is Douglas fir, from 

the mill of the Oregon-American Lumber Co., 

Vernonia, Ore., a subsidiary of: the Central 

Coal & Coke Co. Price makes little difference 

to customers then the retailer makes quality 
“his first concern 








Ss ae 


Arthur J. Kenyon, who has built a number of 
nationally famous homes and who uses Central 
Coal & Coke Co. lumber exclusively in his 
operations. He and his workmen were busily 
engaged on the framework on a home in Vine 
Street,. which he is building for sale, when the 
AMERICAN LUMBERMAN representatives ap- 
peared on the scene and interrupted his activ- 
ities by asking why he was so thoroughly sold 
on trademarked, kiln dried lumber that he 
would use no other. Mr. Kenyon looked 
somewhat surprised, as though he thought that 
was a funny question to ask. 

“Why,” he said, “that’s because it makes for 
quality houses and increases sales values, of 
course.” 

“People nowadays want quality in every- 
thing they buy, and not least in their homes,” 
he continued, getting interested in his subject 
and laying down his saw. “They want pretty 
homes, but first of all houses that will stand 
up—in other words, lasting satisfaction. They 
don’t want a bundle of griefs—shrunken cor- 
ners, throwing the framework out of align- 
ment, or warped studs and cracking plaster, 
or twisted joists and creaky floors. 

“I have specialized in building good homes 
and have established a reputation that I can 
not afford to jeopardize by using lumber the 
source of which I don’t know, or who made it, 
or how well seasoned it is. I find it a protec- 
tion to myself to buy the best to be got, thor- 
oughly kiln dried, trademarked and guaranteed, 
with a reputation staked on it, even though it 
does cost me a few dollars per 1,000 feet more. 
It is quality and service that counts, not price. 
As far as price is concerned, even $5 per 1,000 
feet more makes no great difference in final 
cost, especially when one considers the elimina- 
tion of waste and saving in labor possible by 
using this kiln dried, perfectly manufactured 
material. 

“People know my policy of putting the best 
there is into my houses; consequently I never 
have any trouble in selling what I build: I 
have a quick turn-over and have never yet 
had to keep a house unsold for a month. I 
couldn’t do that with ordinary material, and 
that is one of many reasons why I consider 
it a money-making proposition for me to use 
only this high class stock.” 

Asked particularly regarding the labor sav- 
ing features’ of quality lumber, Mr. Kenyon 
pulled out a 2x4-inch from an adjacent pile. 

“Look at the straightness and evenness of 
that,”: he said, admiringly running his hand 
along the piece. “And they are all of exact 
size, never a variation. That makes it a lot 
easier to frame up a building, saving a lot 
of time. The same with the other lumber. 
It all fits, and we don’t have to fool around 
choosing our pieces and trying to make them 
fit. Well dried, too. It will all stay exactly 
as laid down, and no grief and expense later 
on tearing out and replacing shrunken and 
warped pieces.” 

It was noted that some of the dimension 
and much ‘of the sheathing applied to the house 
were concrete stained. 

“Can you preserve your high standard of 
quality when you use old form lumber for 
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Arthur J. Kenyon, one of Elgin’s leading contractors, uses nothing 
& C. C.” lumber in his construction work. “The public 
demands quality homes, and in order to build them, one must use 


but “C. C. 
quality materials,” he says 


framing and _ sheathing?” Mr. 
Kenyon was asked. 

“Certainly,” he answered, “If 
you buy well manufactured, prop- 
erly kiln dried material you can 
use it for form lumber twice, if 
you wish, without impairing it 
any. This lumber has been used 
in this manner once, but I often 
use it twice before putting it into 
a building. Of course, you have 
to take care of the lumber be- 
tween times—I mean, knock the 
forms down carefully and pile it 
well.” 

On Prospect Street stands the 
residence of Herman C. Bohnen- 
stengel, a pretty Dutch Colonial 
bungalow of six rooms and bath 
and garage attached, with shingled 
roof and side walls. This is one 
of the show places of Elgin and 
has been much photographed and 
advertised as the “ideal home.” It 
is one of Mr. Kenyon’s master- 
pieces and is built of “C. C. & 
C, C.” lumber. 

“It is the most comfortable and 
satisfying house imaginable,” said 
Mrs. Bohnenstengel enthusiastically 
as she watched the AMERICAN 
LUMBERMAN camera man preparing to photo- 
graph her home. “Last winter we used only 
nine tons of coal to heat the whole building, 
including the garage, and we were warm as 
toast. My mother lives two blocks up the 
street in a brick house, and she just can’t get 
it really comfortable in winter time. She often 
runs down here to our wooden house, ‘to warm 
up a bit,’ she says.” 

These remarks by a satisfied customer were 
related to Mr. Kenyon afterward, but they 
did not seem to surprise him. 

“That house is only of ordinary construc- 
tion,” he said. “Sheathing, nailed directly to 
the studs and covered with light roofing felt, 
and then the shingles. On the inside there is 
only lath and plaster. It isn’t even insulated, 
but it is the shingles that makes that house 
sO warm in winter time. You know, there 
is nothing as warm in winter or as cool in 
summer in a building as shingles laid 8 inches 
to the weather.” 


“As Good as It Is Pretty” 


How changing the merchandising policy of 
the concern from one of handling “just lum- 
ber,” bought for price alone and sold on a 
competitive basis, to that of stocking nothing 
but highest class material, scientifically pro- 
duced, kiln dried and fully guaranteed by the 


ally known manufac- 
turer, and merchandis- 
ing it at set prices on 
a strictly quality basis, 
saved a retail yard 
from disaster was told 
to the AMERICAN LuM- 
BERMAN representatives 
by S. J. Rahn, of the 
Elgin Lumber Co., Elgin, 
Ill. This progressive 
concern handles the 
stock produced at the 
Longview (Wash.) op- 
erations of the Long- 
Bell Lumber Co., Kan- 
sas City, Mo. 

Entering without fur- 


the large modern shed, 
light and scrupulously 
clean, one could not fail 
to quickly sense that 
peculiar, exhilarating 
atmosphere that seems 
to pervade the alert, ag- 
gressive, up-to-the-min- 
ute retail yard. On 
both sides of the alley 
was. stacked bright, 





This residence of Herman C. Bohnenstengel, Elgin, is one of Mr. Ken- 
yon’s masterpieces, heralded the country over as the ideal home. 
Everything in it is of the best, and the lumber “C. C. & C. C.” stock 


fresh - looking lumber 
that at the very first 
glance gave the impres- 
sion of excellent manu- 
facture. Quality mer- 
chandise in this yard, 
one knew without being 
told or without look- 
ing further. A second 
glance revealed the 
characteristic “Long- 
Bell’ trademark stamped 
on the end of every 
piece in the well-or- 
dered bins. 

“Isn’t it pretty lum- 
ber, though?” said Mr. 
Rahn in reply to a re- 
mark, as he was en- 
countered supervising a 
loading job. “And as 
good as it is pretty. 
We like it, the contrac- 
tors like it, and the | . 
public likes it. We all — 
pay a pretty good price 
for it, but are willing 
to because we get our 
money’s worth, and we 
swear by it.” 


ther introduction into - 


“What induced you in the beginning to stock 
trademarked lumber?” Mr. Rahn was asked. 

“The public demand for quality,” was the 
response. “Poor lumber was the ruination of 
this yard, and when we took it over in 1995 
we sensed the situation and from the begin- 
ning stocked lumber of quality, with a guar- 
anty behind it. We had to, in order to stay 
in business. We still handle some untrade- 
marked lumber, but only because there are 
some items that you can’t get trademarked. If 
we could, we would handle 100 percent trade- 
marked lumber.” 

“Contractors were at first a little hard to 
convince that it would be to their benefit to 
buy trademarked kiln dried lumber at higher 
prices, but we got them to try it, and now 
they will not go back to the cheaper lumber, 
because they have found that it pays them to 
buy the best, and they are entirely willing to 
pay for it. They have found through prac- 
tical experience that they use less material, 
that they have less cutting and consequently 
less labor, and that they can finish a job in 
less time, all of which means a very consider- 
able saving over and above the extra price 
they have to pay. 

“There are still a few contractors, however, 
that shop around for price. They will not 
listen to argument, but they can be taught 
by experience. Consequently, when one of 
these contractors comes to our 
yard, we have found it good busi- 
ness to sell him his first bill at 
regular prices, which means that 
we must cut off profit almost 
entirely on that deal. He will 
like the lumber, and next time he 
comes around and wants more 
material like it, we have no diffi- 
culty in selling him at list price. 
He: has found that quality pays 
and is thereafter willing to pay 
for quality. 


No Competition on Price Basis 


“We will not compete with ordi- 
nary lumber and we will not cut 
our prices to meet competition 
from ordinary lumber. We sell 
on quality exclusively, and if we 
can’t get our price we will close 
up shop. 

“Twenty-five percent of our 
trade is with the house owner 
himself. We take him right out 
into our yard and show him the 
material, ‘and when he sees it 
there is no argument as to price. 
The stock sells itself.” 

Asked about methods of adver- 
tising, Mr. Rahn said that, though 


~ 
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This sheathing was originally used as form lumber, but does not reveal 
the slightest warp. Mr. Kenyon says that by buying a quality product, 
he can use the lumber twice as form material without depreciating ts 


value for building purposes 
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the company advertises regularly, it does not 
feature quality lumber in particular, but home 
owning and the like. It brings prospects to 
the yard, and there they are given a lesson in 
quality which does infinitely more good than 
pages of newspaper space. ; ‘ 

Coleman Miller is one of Elgin’s leading con- 
tractors who uses Long-Bell stock on his jobs. 
He was located at the handsome home he is 
building for George Squires on North Worth 
Street. He declared he would use nothing but 
trademarked lumber, for the same reasons pre- 
viously outlined by Mr. Kenyon. 

Mr. Miller emphasized in particular the pro- 
tection the cogtractor secures through using 
trademarked lumber. “If there is any trouble,” 
he said, “there is someone back of trademarked 
lumber. The contractor will not have to stand 
the loss when he buys a guaranteed product, 
and I am perfectly willing to pay an extra $4 
or $5 per 1,000 feet for that protection alone, 
not to mention the other advantages.” 

Mr. Miller told of one case within his ex- 
perience that proved particularly costly, not to 
himself but to the dealer who supplied him, 
due to the use of poor material. 

It was in one of those high-grade residences 
which Mr. Miller takes such great pride in 
constructing and through which he has earned 
an enviable local reputation. With- 
out his knowledge, the lumber yard 
filled his order for lath with green 
lath, which were applied, the house 
plastered and handsomely decorated. 
Very shortly afterward the lath, as 
could be expected, began to shrink 
and the plaster to crack, and the en- 
tire decorations were ruined. The 
infuriated owner called in the con- 
tractor. It was up to him to make 
good, somehow or other, or he would 
have lost this man’s good will, and 
probably his friends’ as well, and his 
reputation would suffer a great blow. 
However, the cause was manifestly 
not faulty workmanship on the part 
of himself or of his men, but faulty 
materials. Consequently he held the 
retail lumber dealer responsible, and 
it cost that dealer $500 to have the 
house relathed, replastered and re- 
decorated. The dealer of course could 
not definitely fix the blame on any one 
manufacturer, the lath in his stock 
being mixed, probably coming from 
two or more different mills, but he 
had to take the entire loss himself. 

“Of course, that was lath, but it 
might as well have been lumber, and 
then it might have been worse yet,” 
said Mr. Miller. “Nevertheless, it 
was a practical lesson in the necessity 


of being very sure of 
what material one buys 
and puts into a house. 
When the material is 
properly manufactured 
and properly seasoned 
we will never have any 
grief afterward, pro- 
vided of course that we 
install it properly, and 
that is up to us person- 
ally. That is why I 
figure that it is good 
business to pay more 
money for quality stock, 
especially when it is 
trademarked, so that in 
case anything does go 
wrong, there will be a 
definite place to go with 
our trouble. It is a 
protection to the retailer 
as well as to the con- 
tractor or the ultimate 
user. 

“The trademark is 
just like an insurance 
policy, in other words. 
You may have to pay a 








S. J. Rahn, of the Elgin Lumber Co., Elgin, Ill., explaining superior 


advantages of quality lumber. 





Mr. Rahn. pointing out the Long-Bell trademark. He declares his 
trade would not go back to unidentified lumber no matter what 


price inducements were offered 














Handsome Elgin residence built by Colemaw Miller, who uses Long- 
Bell trademarked lumber exclusively and declares it pays him well 


premium, but you get 
protection that proves 
mighty valuable, prob- 
ably at the very time 
when you least expect 
=" 

Mr. Miller further 
discussed the several 
other angles to lumber 
that is trademarked, as 
a guaranty of its qual- 
ity, reiterating his state- 
ment that “as long as 
the trademarked prod- 
uct is on the market,” 
he would use no other. 

Another large con- 
tractor who is 100 per- 
cent sold on the idea of 
putting only the best 
lumber obtainable into 
his buildings, for busi- 
ness reasons if for no 
other, is Sheldon Logan, 
who has built many of 
the most attractive resi- 
dences and other build- 
ings in Elgin. Quality 


_ This is Long-Bell stock, another favor- 
ite in Elgin 


being his foremost requirement, he 
also insists on trademarked lumber, 
considering the stamp of a reputable 
manufacturer his absolute guaranty. 





Stages Yard Opening 


Mauomet, Ixx., Aug. 8.—While this 
is one of the smaller communities of 
Illinois, Mahomet lays claim to pos- 
sessing among its business enterprises 
one of the outstanding retail lumber 
concerns of the State, the Patton 
Lumber Co. Chas. Patton, head of 
this concern, is considered by his col- 
leagues,in the retail lumber and build- 
ing material business of Illinois as 
one of the leading merchants in that 
line. Replacing a shed that was de- 
stroyed by fire recently, Mr. Patton 
has just completed the construction 
of a new and uptodate retail lumber 
plant and will celebrate its comple- 
tion with a grand opening on Wednes- 
day evening, Aug. 22, to which all 
the people of this town and surround- 
ing farming communities have been 
invited. Mr. Patton is arranging a 
program for that occasion that will 
make this an outstanding event in 
this section. A number of the manu- 
facturers whose products are carried 
in the Patton yard are co-operating 
with him to make this opening a suc- 
cess. There will be a number of valuable prizes 
awarded, music will be furnished by a good 
orchestra, and every one who attends will be 
given an opportunity to get first hand informa- 
tion about lumber and other building mate- 
rials and how they can be used to best advan- 
tage. Mr. Patton spent a day in Chicago this 
week, making arrangements for the features 
connected with the program for this grand 
opening. He extended a cordial invitation to 
Secretary James F. Bryan of the State asso- 
ciation to be present, and it is expected that 
both he and Field Secretary W. G. Joyce will 
attend. 

This community also has the distinction of 
having been selected as one of eight in the 
United States in which af intensive survey will 
be made by the Lehigh Portland Cement Co. in 
connection with its training school for sales- 
men. This company will send eight of its 
student salesmen, with a district manager in 
charge, to make a survey, during which they 
will visit every farm home in the trade radius 
of this town and compile information as to 
prospective new building; remodeling or repairs 
of every kind. This survey will be made in 
co-operation with the Patton Lumber Co. 
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National Production, Shipments and Orders 


Wasuincton! D. C., Aug. 6—The following statistics were compiled by the National Lumber Manufacturers’ Association: 











BSoftwoods: No. Reports Shipments Orders 
Week ended: 1928, July 28; 1927, July 30—1928 1927 1 1927 1928 1927 1928 1927 
Southern Pine Association. coavecte 106 75,784,000 63,017,000 89,410,000 63,204,000 89,033,000 60,172,000 
wee const py eet oe s Association abesiesee lie = Sworn 2 hs 000 1S 1onooo ae aah ees mu nt ond 111,378, ,000 
estern Pine Manufacturers’ Association.... 504,000 22 ,862, 766,000 31,54 
California White & Sugar Pine Mfrs.’ Assn... 19 15 29'737,000 23,467,000 26,625,000 20,033,000 25,666,000 15 278° oe 
(Of iy FR 
Northern Pine Manufacturers’ PRESTR 8 8 500,000 11,422,000 10,137,000 8'734,000 11,444, 7'379'900 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 53 14 7,412,000 1,831,000 6,392,000 2,250,000 4,316,000 2,710,000 
Total softwoods, one week.........++.++. 458 348 288,330,000 266,747,000 312,681,000 254,613,000 303,869,000 238 ,788,000 000 
Thirty weeks ended above dates— 
Southern "bine Association........... snaonve Se 2,044,032,000 1,985,498,000 2,189,087,000 1,942,866,000 2,201,130,000 1,959,425,000 
West Coast Lumbermen’s Association........ 3410 3,475,086,000 2,303,577,000 3,698,218,000 2,392,794,000 3,779,934,000 2) edt 513 ,000 
Western Pine Manufacturers’ Association. 918 789,606, 816,449,000 863,452,000 930,138,000 248,000 
California White & Sugar Pine Mfrs.’ Assn. 715 ‘726,000 614,964,000 764,253,000 699,122,000 776,117,000 aay 367,000 
North Carolina Pine Association....... ‘ ... 1410 237,724,000 219,108,000 249,067,000 221,060,000 231,520,000 191,485,000 
California Redwood Association.......+.++++. 461 247,643, 214,482,000 231,515,000 251,498,000 239,970,000  276,402'000 
Northern Pine Manufaeturers’ Association.... 251 242,875,000 249,067,000 249,715,000 240,789,000 250,837,000 241, 057, 000 
Northern Hemlock & Hardwood Mfrs,.’-Assn.¢. 1059 on 139,274,000 97,110,000 113,143,000 112,559,000 115,425,000 105,492,000 
Total Sectwesee, tifivty week... ccccee 11807 7,864,966,000 6,500,255,000 8,378,276,000 6,724,140,000 8,525,071,000 6,762,989, 000 
Hardwoods 
North Hemlock & Hardwood Mfrs,’ fom.$. 
One Week ..0cscce: os tps Tieviieccs.es ot 04 9,351,000 2,028,000 —_11,081,000 3,557,000 8,953,000 —_5,044,000 
Thisty WOKS. «00. oercsts verte ccccee . 1059+ = 277,542,000 168,305,000 211,628,000 132,887,000 214,232,000 130,130,000 
Hardwood Manufacturers’ —* 
tine Wellt ...0..<co¥scess cast cToceccscse OBE 118¢ 41,313,000 17,981,000 _ 50,766,000 «15,182,000 _ 48,116,000 —_17,584,000 
Thirty WEEKS oes can 0s tsb sees eeccceces . 9018+ “94 1,179,989,000 667,010,000 1,289,577,000 780,766,000 1,324,456,000 779,654,000 


tNorthern Hemlock. & Hardwood Manufacturers’ Association totals are for week previous 


tTUnits of 35,000 feet daily capacity. 


Northern 


to indicated date and for 29 weeks. 


Hemlock & Hardwood production footage is log converted to lumber scale. 





California Redwood 


San Francisco, Cauir., Aug. 4.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 28: 





Redwood————- White- 

No. of Percent of wood 

Mills Feet production Feet 

Production .... 15 7,625,000 100 1,258,000 

Shipments ..... 15 8,235,000 108 2,177,000 
Orders— 

Received .... 15 9,735,000 126 2,422,000 

On hand ..... 14 39,128,000 ... 9,213,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California* ..... 3,366,000 2,559,000 

Southern California* ..... 1,830,000 4,242,000 

PT vccesduscetiewnes 92,000 ,000 

2h toed min heen ai 1,997,000 1,765,000 

Dn  ao5.606060es vase Biz 950,000 1,165,000 

PE” civscavecasonna’ 8,235,000 9,735,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


?Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


OsHkosH, Wis., Aug. 6—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended July 28:. 


Hardwoods Hemlock 
Units of 35,000 feet daily 


SS eer 75 102 
Productive capacity be 725,000 21,412,000 
Actual production ...... 7,388, woe 6,027,000 

Percent of capacity. 28 
IN aoe ee ann are -10, 167, 000 6,409,000 

Percent of actual cut. 117 102 
Orders received ......... , 9,232,000 6,665,000 

Percent actual cut..... 111 103 
Orders on hand end week.58,506,000 21,270,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Production is based on mill log scale. 





North Carolina Pine 


NorFo_k, Va., Aug. 6.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty-one mills for 
the week ended July 28: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet oe reese ments 
Normal? ....<. 13,080,000 - ° eee 
rae 9,316,000 71 eee 

Shipments ...... 10,090,000 78 107 ons 

nT saccseee 9,609,000 75 — 97 


Unfilled orders... 53,270,000 oun 
tAs compared. with preceding week, there’ is 
an increase in orders of 18 percent, though 
that week the same number of mills reported. 
*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





West Coast Review 


SEATTLE, WasH., Aug. 4.—For the week 
ended July 28, 116 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production. .125,541,800 
Shipments. :139, 687, 918 8.48 above production 
Gee ccace 132, 300, 213 4.54 above production 
Shipments— 
Water delivery: Feet Feet 
GEGEN. ws nas cueee - 52,024,401 
RENE nheseeavedess 20,668,322 
De WO wc dane caves vnGaneaks 72,692,723 
RRs en ee ee 61,420,332 
EE Kuthiees chivbatbedentsddoaknwes 5,574,863 
Tt CE cacccendeebecbe 139,687,918 
New Business— 
Water delivery: 
SRNODE cccovsceees 41,260,382 
EEE ecdcuevrverene 20,665,778 
ee. WOE, osedweecsukennaaes 61,926,160 
DE c-<vthaadkachetbhevecahedece las 64,799,190 
SEE Schade earewkeseeseaubaieen 5,574,863 
tes GO MRIEORD, « sens cteces 132,300,213 
orders— - 
Water delivery: 
Domestic cargo ..... 141,739,102 
aera 122,945,719 
en WG acs tccccesehandedes 264,684,821 
MEE cede etenbee+edceet Cembewosba 171,574,456 
Fotal walllled orders... cccaccces 436,259,277 





Southern Pine Barometer 


New Orveans, La., Aug. 6.—For the week ended Aug. 3, Friday, 147 mills of total capacity 
of 189% units (a unit representing monthly out put of 1 ‘500, 000 to 2,000,000 feet between Nov. 1, 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association. : 


Percent Percent 
3-Year Actual 


Production— Carst Feet Av. Prod. Output 
Average 3 yrs. .... 80,001,377 .. mane 
25% oes nies 72, 635,184 90. 79 

Shipments* . 3,891 81, 512, 559 101.89 112.22 

Orders— 

Received* ... 3,592 75,248,808 94.06 103.60 
On hand end . 
weekt .....11,858 248,413,242 .... cece 


*Orders were 92.32 percent of shipments, 

tOrders on hand showed a decrease of 2.46 
percent, or 6,263,751 feet during the week. 

tBasis of car loadings its June average, 
20,949 feet. 


One hundred and forty-four mills reported 
net undertime of 681 hours, which is 7.88 per- 
cent less than full 60-hour week basis. 


National Analysis 


Wasurncton, D. C., Aug. 6.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ended July 
28—orders and shipments being shown as per 


centages of production: 
One Week 30t Weeks 
—_— 


A, 
“No.of Ship- Or- Ship- Or- 








Association— mills ments ders ments ders 
Southern Pine.... .. 118 117 107 108 
West Coast ...... a 111 105 106 109 
Western Pine .... .. 103 101 112 118 
California. Pines... .. 90 86 111 113 
N. Carolina Pine... .. 108 103 105 97 
California Redwd. .. 108 128 94 97 
Northern Pine.... .. 88 100 103 103 
N. Hem. & Hdw.. .. 86 58 81 83 

All softwoods... .. 108 105 107 108 
N. Hem. & Hdw.. .. 118 96 76 17 
Hdw. Mfrs. Inst.. .. 123 116 109 8112 

All hardwoods... .. 122 113 103 = 1106 

All woods ..... .. 110 106 106 108 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 





1928 1927* 
e — ~f —* 7 
No. 1 30¢ No. 1 30t 
Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South. Pine....A 162 87 93 106 87 89 


West Coast...A 116 a . 122 116 109 
Western Pine..A 24 99 92 385 99 97 


Calif. Pines...A 19 119 104 a a > 
N. Car. Pine...C 61 89 74 $3.77 Ti 
Calif. Redwd..A 15 80 96 16 97 83 
North. Pine...A 8 93 89 - ae ee 
N. Hem.&Hdw.C 53 

All softwoods. 458 93 96 311 102§ 

HarRpDwoops— 
N. Hem.&Hdw.C 82+ 84 .. ss Sa ee 
Hdw. Mfrs. 

pee C 308t 64 53 118¢ 91 1738 


All hardwoods 390 62 66 ‘a - os 
All woods ... .. 83 89 at 


*Normal production had been iceiitinien ue 
only six associations for 1927. §Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal] based on estimated mill capacity. 

tUnits of production, having daily produc- 
tive capacity of 35,000 feet. 

tNorthern Hemlock & Hardwood Manufac- 
turers’ Assuciation percentages are for only 
29 weeks. 
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Northern Hemlock and Hardwood Monthly Report 


OsuxosH, Wis., Aug. 6.—The Northern Hemlock & Hardwood Manufacturers Association 
reports as follows June production and shipments, and stocks July 1: 


Statistics for June, 1928 


Unsold 

Production Shipments July 1 

Bee oc cccecees 524,000 475,000 6,469,000 
Basswood ..... 2,965,000 2,854,000 24,496,000 
Beech ....eee- 18,000 ,000 re Se 
Bich ..ceccsee 7,191,000 8,469,000 84,316,000 
Pre 2,174,000 2,808,000 14,664,000 
Maple ....--.-. 11,260,000 12,059,000 62,736,000 
(Ar 119,000 17,000 1,008,000 
Mxd. hrdwd... 4,454,000 1,813,000 ok teens 





Total hdwd. .28,705,000 28,498,000 193,689,000 
Hemlock, 1&2” .18,426,000 22,343,000 119,069,000 





Grand totals.47,131,000 50,841,000 312,748,000 


Stock Summary, July 1, 1928 


Hardwoods— 
Unsold— Dry....103,560,000 
Green.. 90,129,000 
, a ee 193,689,000 
Sold, dry and green.... 46,197,000 
Dn. DORE WOUE s cvcéccxwvavetes 239,886,000 
Hemlock— 
Unsold, 1x2”— Dry.... 65,891,000 
Green.. 53,168,000 
Total uneeld ... seve 119,059,000 
Ge Ee. dae ieewddeaa 18,355,000 
Other thicknesses ...... 2,804,000 
E. SOND  5is-< cB ode 00 os dee 140,218,006 
NE EY net bg wd shor tres wspchentece ob 380,104,000 | 


The figures for twelve months, July 1, 1927, to June 30, 1928, make the following percentages 
of those for the corresponding period of 1926-1927: Production—All hardwoods, 108; hemlock, 85; 


all woods, 99. 


Shipments—All hardwoods, 94; hemlock, 81; all woods, 89. 


Hardwood Stocks on Hand July 1, 1928, by Grades 















































Sold Unsold Sold ——Unsola 
ASH— Dry & Green Dry Green Dry & Green Dry Green 
Bane inn bins xan iie dal 233,000 79.000 SOFT ELM— 
i ME. aca” pak anmen 18.000 54,000 ane eee ihe cue e 93,000 23,000 
PM ven ces 57,000 127,000 fe | 8 SX  erenn 175,000 118,000 
8 RO RNR sp tee 61,000 120.000 Selects ........: ccccccce 86,000 24,000 
=e eR Epeees 176.000 27,000 0.1 & btr. 1,096,000 289,000 601,000 
ae. i SOO, ods oa 2,000 79.000- No.1 com. ..... 20,000 155,000 / 102,000 
No.2 & better.. 250,000 1,316,000 1,407,000 No.2 & btr...... 1,300,000 2,543,000 1,972,000 
ot ae peta star: 126,000 20,000 No.2 com...... 1,000 ,000 96,000 
sd een ae 5 elie 110,000 No.3 & btr..... ........ 14,000 42,000 
No.3 com. ..... 163.000 165,000 1,292,030 No.3 com. ..... 1,105,000 1,523,000 1,936,000 
470,000 3,024,000 3,445,000 sicalaas daaliiall 3,792,000 5,693,000 5,458,000 
BASSWOOD "oa ra see igs 62,000 1,042,000 272,000 
MN i ncigenicts 282,000 761.000 378.000 Sel. & btr....... 28,000 2,346,000 717,000 
Sel. & btr....... 252,000 671,000 726.000 Selects ........ ........ 1,100,000 114,000 
ppb 60,000 310.000 212,000 Select & No.1.. ........ 295,000 105,000 
No.1 & btr..... 1,631,000 1,698,000 1,568,000 No.1 & btr...... 2,918,000 2,702,000 3,285,000 
No.1 com. ..... 38,000 1,452,000 (933,000 No.1 com. ..... 1,476,000 3,160,000 1,279,000 
Nos. 1 &2com.. 136,000 aoe Nos. 1 & 2 com.. 1,128,000 2,496,000 2,636,000 
No. 2 & btr...... 774,000 1,967,000 1,917,000 Nos. 1,2 &3com. 1,781,000 1,579,000 410,000 
No.2 com. ..... 2,192,000 2,331,000 2,864,000. No.2 & btr...... 2,900,000 4,299,000 6,828,000 
fe Ce. sswateee .vkdwoens 290,000 No.2 com. ..... 786,000 4,117,000 2,011,000 
SEOs give) ia sew cae ._. 66,000 Nos. 2&3 com.. ........ 000 ........ 
No.3 com. ..... 1,158,000 3,302,000 “3,030,000 No.3 & btr...... .....222 cece lees 345,000 
No.3 com. ..... 4,663,000 8,122,000 8,658,000 
6,823,000 12,512,000 11,984,000 ss 
= 15,742,000 31,262,000 26,660,000 
Dao SOFT MAPLE— 
eer 470,000 3,286,000 1,540,000 a nS 109,000 12,000 
Get. & dir......-. 115,000 4,938,000 2,260,000 Sel. & btr....... ........ 31,000 35,000 
Selects ........ 18,000 2,191,000 955.000 Selects ..... °° : 60,000 53,000 12.000 
No.1 & btr..... 1,888,000 3,463,000 2,273,000 0.1 & btr...... 528,000 72,000 165,000 
No.1 com. ..... 1,258.000 6,449,000 4,153,000 No.1 com. ..... ...... 2. 220,000 61.000 
Nos. 1 & 2 com.. ........ 2,086,000 3,000 No.2 & btr...... 178,000 1,355,000 1,369,000 
No. 2 & btr...... 1,396,000 4,349,000 6,630,000 No.2 com. ..... 200,000 468,000 °328.000 
No. 2 com. eeky, 3,935,000 8,832,000 5.933.000 OG Ee RG p aig = aps 13,000 32.000 
0. : Rests 2eeesane Saeaeueoe ,000 No. 3 com. ..... a 
No.3 com. ..... 7,838,000 10,151,000 14,419,000 eR st Pian mome:. 
1,092,000 2,654, 2,160, 
16,918,000 46,015,000 38,301,000 OAK— a Seen 
ROCK ELM— FAS | Ment 15,000 C008 ons25e8 
Pw ind ceeet $6600008 .* we fate aen 
arr 34,000 Se” oso eese cial behets 2t 000 a seine. > 
No. 1 & btr...... Ree. - saceine> senna No.1 com. ..... 35,000 17,000 1,000 
a0. 3 DO ites. ek eens ; | Ieee ce ee OUR. so s0.0002 7 Been 
No.2 & btr...... 1,137,000 1,035,000 1,135,000 No.2 & btr..... 9,000 123,000 381,000 
No.2 com. ..... 41,000 ‘364,000 ........ «Soopers. ee 12.000 ..... ann 
BAS OF Os cine Ca ms sone OOOO ~~ Ma, BM. cacs cccccscs 23.000 69.000 
No.3 com. ..... 4,000 424,000 417,000 No.3 com. .._-: 50,000 228.000 98,000 
1,251,000 1.941.000 1,572,000 109,000 459,000 549,000 
Hemlock Stocks on Hand July 1, 1928, by Grades 
Senki tat Babee On 
nso emloc nits) Sold (79 Units Other 
1x4-inch and wider 2x4-inch and wider Dry and een . thicknesses 
ic Dry Green Dry Green 1-inch 2-inch Dry Green 
eee 2.023.000 2.210,000 10.480.000 5,602,000 536,000 5,116,000 855.0 69,000 
Merchantable .. 2,303,000 1,975,000 8,554,000 11:092:000 667.000 2865-000 290,000 254/000 
No. OS pécuhooal 1,773,000 2,937,000 11,159,000 6,486,000 819.000 3.717.000  252'000 15.000 
FE Repeater 3,538,000 2,433,000 16,301,000 12,567,000 1,361,000 3.274000 362,000 107.000 
Nos. 4 and 5... 2,108,000 2,095,000 6,553,000 4.901.000 '...... °...... °...... ..2, 
No. 3&better ... 160,000 ‘102,000 °135.000 DE sfthsan. OU edeer cacavee - “Gee 
Mill run ....... 485,000 124.000 257,000 112,000 ...... EO CT Re Be 
Nos. 1, 2&3 62,000 eS cnc s eee 





Column totals.12,452,000 11,931,000 53.439,000 


Unsold 119,059,000 


41,237,000 3,383,000 14,972,000 1,759.000 1,045,000 
Sold 18,355,000 Other 2,804,000 


Identical mill stocks of July 1: Twenty-eight firms, revresenting 52 units of daily capacity 
a6 25,088 feet, reported on July 1, 1927, a total of 145,522,000 feet of unsold fordwanin of 
by ich 59 percent was dry stock. The same firms reported on July 1, 1928, a total of 166,805.- 

0 feet of hardwoods, of which 55 percent was dry. Total July 1 hardwood stocks were 14 


percent larger than those of July 1, 1927. 
24 percent larger. 


Drv stocks were 8 percent larger, and green stocks, 
Twenty-eight identical firms, representing 69 hemlock units. reported on 


July 1, 1927, a total of 97,803,000 feet of hemlock unsold, and on July 1, 192 
feet unsold, the decrease having been 15 percent. ‘ ae 





Southern Pine Costs 


New Orteans, La., Aug. 6—The Southern 
Pine Association has issued its cost statement 
for May, this being a summary of the average 
cost per thousand feet, board measure, of pro- 
ducing and shipping lumber, not including 





stumpage or interest on loans or invested capi- 
tal. The report shows that the total conver- 
sion cost, which is the sum of “total manufac- 
turing,” “general and administrative,” “depre- 
ciation” and “shipping and selling,” for south- 
ern pine: during May was $18.66 a thousand 
feet. This-is based on reports from 74 con- 





cerns operating 82 mills, representing 133%4 
units that produced 260,525,994 feet. This was 
27 cents lower than the average for the pre- 
vious month, and $1.41 lower than for May, 
1927. On a reported production of 1,301,030,- 
333 feet, the average total conversion cost. for. 
the first five months of 1928 was $19. The 
total conversion costs for May cover a range 
from a low figure of $13.62 to the high figure 
of $24.89. Of the mills reporting, 35 had costs 
less than the average of $18.66. 





Western Pine Summary 


PorTLAND, OrE., Aug. 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 28, from 
24 member mills: Per- 

cent 

Percent Ship- 

Carst Feet ofcut ments 

erm § — | ae ao cum 
21,504,000 
21,346,000 
758,000 


22,104,000 102.80 


Production— 
Normal* .... 
ROUORE- Sedcsevs ‘as 

Shipments (car). 821 
Local deliveries 





Totalshipments ... 


Orders— 
Cancelled ..... 3 78,000 
Booked (car).. 808 21,008,000 
SL. oo000 cas -<% 758,000 





Total orders.. 21,766,000 101.21 98.48 


On hand end 
WOOK: disccsccc kein . 88,572,008  « 


Bookings for the week by thirty-two iden- 
tical mills were 119.82 percent of those for the 
previous week, showing an increase of 3,354,- 
000 feet, 

+Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 104 percent 
of normal, shipments, 107 percent of normal, 
and orders 105 percent of normal. Average for 
the corresponding week of the preceding four 
years Was as follows: Production, 101 percent; 
shipments, 88 percent, and orders, 104 per- 
cent of normal. . 

Production is so seasonable that, during two 
winter months, actual production amounted 
to only 53 percent of normal, while during two 
peak summer months the production increased 
to 114 percent of normal. 


The Magic of Modernization 
[Continued from Front Page] 
Architecture, financing, estimating, contract- 
ing, insurance, landscaping, plumbing, heat- 
ing, wiring, fixtures, insulation, concrete 
work, sheet metal work, building materials, 
masonry, tile work, furnishings, roofing, 
concrete work, painting, papering, lighting, 
refrigeration, awnings. The work of the 
association is sponsored by the Topeka 
League of Building & Loans, the Topeka 
Builders’ Club, the Topeka Real Estate 
Board and the Topeka Merchants’ Associa- 
tion. The campaign has been quite success- 
ful, so far, and shows promise of a steadily 
increasing volume which will greatly im- 
prove appearance, values, and living stand- 
ards in Topeka, besides being profitable to 
business generally and the dealers and con- 

tractors in particular. 


Columbus, Miss., Gets Tie Plant 


Jackson, Muiss., Aug. 6—Announcement 
was made at Columbus, Miss., last Saturday 
that the T. J. Moss Tie Co., of St. Louis, 
would begin construction there within a few 
weeks of a large tie treating and creosoting 
plant. The plant site, a 40-acre tract has been 
purchased. Officials-state they expect to erect 
a thoroughly. modern plant and will invest a 
large sum in construction and equipment. 











THE NEXT PRESIDENT of the United States 
will be a man who began life in the humblest 
circumstances, either as an orphan boy, self- 
educated, or as a newsboy in a great city. 
There is food for reflection in these facts for 
boys and young men who are inclined to com- 
plain that they “never had a chance.” 
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Expects to 


Tacoma, Wasu., Aug. 4.—Lumber, by which 
is meant the product of trees cut up into con- 
venient sizes and forms already established by 
usage in the trade, is not a patentable article. 
It is against the provisions of the Sherman 
law to combine to fix prices on bulk commodi- 
ties of this nature produced by two or more 
firms. 

But, when you take a tree and cut it into 
shapes not hitherto known in the trade, you 
can patent both your product and your process, 
and hence, when you have a patentable article, 
you have the authority of the United States 
Government to fix and maintain prices on 
such patented product. 

Briefly, that is the basis on which Ross 
Houston, of Tacoma, has builded a plan which 
he claims will permit lumbermen who operate 
under his patents to avoid price competition 
on the “lumber shapes” produced in their mills. 
And these lumber shapes, he says, can be made 
from a large portion of the cut of the aver- 
age mill, as his scheme provides for fabrica- 
tion of such items as desk and counter tops, 
flooring, shop lumber etc. from two or more 
pieces of lumber. Moreover, rights to manu- 
facture will not be entirely confined to the 
fir mills; manufacturers of all woods may 


Examples of lumber fabricated to shape, proposed by Ross Houston, 





es 


Fabricate Lumber Shapes 


utilize his method by organizing in groups 
sufficiently large. 

His plan is to fabricate lumber at the mills 
in different shapes, just as steel is fabricated 
and goes out to the job as I-beams, angle 
irons etc. In short, the mills would cut their 
lumber into solid Tees, Ells, Zees, and X’s of 
different thicknesses and lengths, instead of 
sawing their timber into two by fours, inch 
boards etc. Ross Houston points out that a 
house corner is now commonly made by nailing 
together three 2x4’s. The Houston house 
corner, cut in one piece, hence solid, offers 
ample nailing surface, yet contains 15 percent 
less lumber. There is, of course, a compar- 
able saving in freight charges when lumber is 
shipped; also, the 15 pertent of timber saved 
is reclaimed, so there is a profit ‘accruing from 
the sale of it in the form of fabricated floor- 
ing, decking, or whatnot. A prominent lum- 
ber retailer of Seattle is authority for the 
statement that a corner of the Houston type, 
installed in a house here, is stronger and bet- 
ter, but no more expensive than the old type 
formed of three 2x4’s. 

This new type of lumber can be shipped on 
the lumber freight rate, so it is easy to see 
that the installed cost comparison in middle 








west territory would give a 15 percent advan- 
tage to the Houston type. And he claims it 
is not much more costly to produce than or- 
dinary lumber. 

Likewise, the Houston Ell in a size 4x6-inch 
in its widest dimensions, and 2 inches thick 
at its narrowest points, in strength test js 
superior to a 2x4- and a 2x6-inch of equivalent 
grade nailed together. It contains one-fifth less 
lumber, which is not wasted, but reclaimed, 
and costs one-fifth less to ship. Heavy joists 
are made by putting two Ells together to form 
a square. 

The various shapes mentioned above, Mr. 
Houston says, have received the endorsements 
of engineers, architects, wood technologists, 
contractors, carpenters, and others, after in- 
spection had demonstrated their practicability 
and desirability. 

Mention has been made above of savings in 
the volume of lumber necessary for building 
a corner etc. This lumber is saved in stand- 
ard sizes, and in the reclaiming process, it is 
cut into strips 1% by 1% inches rhomboid (in- 
stead of square) and layer, and in lengths 16 
inches and longer. The rhomb method is em- 
ployed in sawing this lumber, instead of saw- 
ing it at right angles, because it lends itself 
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better to the manufacture of high grade floor- 
ing, or shop lumber, car decking or lining, and 
also because it produces more vertical grain 
when cut by this method. 

Ross Houston is not new to the lumber busi- 
ness; he has grown up in it and spent most 
of his working years in it; some of his 
“shapes” have been in pile more than a year 
to demonstrate that they do not season check 
at the intersection of their planes, while his 
flooring has proved through actual use its 
resistance to wear when used for trucking 
floors, and in buildings in which many thou- 
sands of human feet tread it daily, while the 
same type and style of flooring has sufficient 
beauty to enable it to be used in flooring a 
display window. He brands it “Tipt-Top.” 

This flooring has been in use for several 
years; has been made for Mr. Houston by a 
company formed by himself and associates, 
and sold at a profit. They have also produced 
the different “shape” lumber for a couple of 
years, and have given it a thorough test, by 
actually distributing it through retail lumber 
dealers. 

In order to get the retail lumberman’s reac- 
tion, a representative of the AMERICAN LuM- 
BERMAN visited the busy retail yard of Cobb- 
-Stuart Lumber Co., Seattle, and talked with 
H. G. Cobb, who said in part: “That shape 
lumber is fine; architects, contractors and car- 
penters like it. A contractor tells me that he 
has no cracks in the corners of plastered walls 
since using the solid corner shapes. The par- 
tition Tee is one of our best sellers. 1 was 
in the building game for eight years myself, 
and these shapes appealed to me as being prac- 
tical, so we have stocked them for two years 
and find they don’t check in the pile, nor warp 
nor twist. Most of the contractors who come 
in see their practicability right away, and if 
the people who make them would push them, 


Fits His Stuff to Crowd, Says Elder Berry 


Compares Ultra Modern to the Safe and Profitable 


“There’s one fellow in this town,” said the 
Elder, as he settled back in his chair on the 
office porch, “who’s just naturally prehistoric. 
Civilization is practically wasted on that guy. 
He’s been running a drygoods store on the 
court house corner for thirty years. He’s got 
a figure like a rubber hose and a smile like a 
sun dog shining across Arctic wastes. 

“But his policies! Why, that boy’s as old- 
fashioned as lighting a cigarette with a match. 
He has the antique idea that business success 
is the product of good goods, hard work and 
modest but certain profits. Can you beat it? 
It’s not as though he hadn’t been labored with, 
either. I’ve preached the evangel of modern- 
istic store fronts and uniformed door men and 
deferred payments, but he’s stony ground. So 
I've abandoned him to get rich in his own way. 

“Tommy’s got a cashier who in a subtle man- 
ner suggests a recently honed meat ax; the 
face that stopped a thousand bricks, as the 
poet says. But as a collector she’s a wow. 
The other day one of our prominent matrons, 
who is shaped like a furnace and who wears 
clothes that ain’t equal to concealing the fact, 
came to the old boy in tears that were not do- 
ing her school-girl complexion any good and 
said she had been horridly insulted by ‘that 
woman.’ It seems she had agreed to pay for 
some trifles like a flock of under things on an 
appointed day. This was the third or fourth 
agreement of the kind, but the lady had for- 
gotten it as a lady will. Besides, that was the 
day the instalment on the radio came due. And, 
my dear, can you imagine! That cashier, with 
no more appreciation of service than a tax col- 
lector, had drawn a draft on the bank! It 


they could sell them almost everywhere.” 

The correspondent was then shown a Houws- 
ton floor which, though getting the heavy wear 
of a lumber yard office for two years, he 
reports, had the appearance of a floor lately in- 
stalled. Mr. Cobb says this floor was laid with- 
out gluing the strips together, as is the Hous- 

















German architects and builders recently erected 
the globular structure reproduced above as typ- 
ical of the kind of homes future generations will 
live in. It is claimed that such a home, or 
apartment house, will afford.a maximum sup- 
ply of light and air. This house was exhibited 
at the recent Dresden (Germany) technical 
exhibition 


made hubby so mad he wasn’t going to trade 
in the car, though it was nearly two years old 
and more than half paid for and looked as out 
of date as a top buggy. 

“Tommy was civil but not sympathetic, and 
the grand dame vowed that never again would 
she strain the capacity of the front door. But 
the queer thing is that she stopped on the way 
out and bought one of those darling little 
hand bags.that had just come in. 

“Tommy carries sound values, and his cus- 
tomers know it. He has some instinct for 
style, too; and every now and then he springs 
a line of dresses that bring the country club 
crowd flocking around to press their noses 
against his ancient windows. But usually he 
lets the Maisons carry the stuff that obsoles- 
cence bungs up by Thursday night and sticks 
to things that ain’t so showy but that continue 
to sell. When grandma wants a long-sleeved 
nightie or a plus-four petticoat she heads for 
Tommy’s store as a matter of course. 

“Yesterday I made a last appeal to Tommy 
to reform; to put on a fawn colored vest, 
mark up his goods another 60 percent and 
hold a clearance sale at one-third off. But it 
was no good. 

“*You see, Elder,’ says he, ‘I ain’t in a posi- 
tion to play I was a city department store. 
They offer a lot of queer stuff, made in Hobo- 
‘ken, that’s been imported direct from Paris 
and Cairo and the ups and downs of Scotland. 
The customer is the Queen of Sheba. A whole 
mess of clerks stand at attention, a sheik of a 
floor man bends at the waist like he had acute 
gastritis, and there’s practically limitless privi- 
lege of return and exchange. Of course the 











ton practice at present, yet there were but two 
small cracks visible in the entire floor. 

Ross Houston has steadfastly refused to 
give any one mill, regardless of its size, ex- 
clusive rights to manufacture lumber accord- 
ing to his process. He wants to turn over his 
rights to groups of manufacturers of the vari- 
ous species, once such groups are formed with 
sufficient capacity behind them to give him 
warranty that his processes will be used, on 
basis of a small royalty; the manufacturers 
to control fully all patents through a control 
bureau formed by themselves. 

Mr. Houston expects to perfect the organiz- 
ation of a fir group to operate under his 
processes during the present year. 


Old Timbers to Be Used Again 


Granp Rapips, Micu., Aug. 6.—Having 
served for more than fifty years in a school 
building on Congress Street in this city, the 
woodwork and timbers now are being utilized in 
the construction of a rustic cottage on Thorn- 
apple River. Much of this old lumber, on 
being taken out of the school building, was 
found to be as sound as a dollar, and appar- 
ently in as good condition as when it was first 
used in 1873. The old school building is be- 
ing wrecked in order to make room for a play- 
ground in connection with a large new school 
building that recently has been erected. 








Woops meetings have been held recently on 
nineteen farms in eight counties of New York 
State to demonstrate improvement cuttings of 
cordwood, under the direction of an extension 
forester from the State college. The average 
net returns from the cuttings, which in each 
case left the woodland in better shape for 
future growth, was $59.30 per acre. 





ladies love it. I reckon 
it’s like being necked 
by John Gilbert; they 
just ain’t fixed up the 
words equal to de- 
scribing it. The joker 
in the deck is that 
they get a margin of 
profit that would 
make me feel like I 
had the hand of pillage in the farmer’s water- 
melon patch, or whatever it is the politicians 
say. 

“Ves, I’ve got a few customers who'd like 
the service and would pay the necessary price. 
But most of the fair creatures would just like 
the service. I allow to fit my stuff to the aims 
and ambitions, plus the will-to-pay of the ma- 
jority. When a reasonable number of my cus- 
tomers are ready to dig up the needful jack 
they’re going to get city service. But in the 
meantime Mary’s going to sit at the cashier’s 
desk and collect on the appointed day.’ 

“What can you do with a man like that? 
He ain’t seen the vision; at least not to the 
extent of a gentleman I heard about last week. 
This comet of ultra-service vended furniture 
and phonographs and radio sets on deferred 
payments. They were the deferredest pay- 
ments on record, and sales mounted like a regi- 
ment of cavalry. But for some reason that 
isn’t explained in the bright lexicon of ultra- 
salesmanship his customers began as one calf 
to come to the end of the rope. Not to be 
balked of his high destiny this gentleman then 
closed his store and opened a pawn shop to 
help his customers meet their payments. 

“Now that’s what I call a stout piece of 
work.” 
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Hardwood Conditions Are Encouraging 


Lower Grades Cleaned Up 


BROOKHAVEN, Muiss., Aug. 6.—The hard- 
wood market continues dull. Box manufac- 
turers are taking lower grades in excellent 
volume, so that mills have none to offer. The 
mills have not been able to sell their high 
grade lumber. Production is continuously 
lower than either orders or shipments. Ash 
is being inquired for freely; there is no sur- 
plus in this section. Beech has been holding 
firm, with stock very low. Cypress has shown 
practically no activity, with stocks fairly low, 
and very few cypress logs coming in. Gum 
has been showing a little more activity, and 
a good deal of stock is moving, but at prices 
that are not acceptable here. As stocks of 
gum are rather low, the situation is not very 
discouraging. Hickory and magnolia have 
sold well. Soft maple stocks are very low. 
The inquiry for the oaks is increasing, and 
flooring oak has been selling well. Poplar 
continues to sell in heavy volume, and stocks 
are being reduced right along. Sycamore and 
tupelo have shown very little activity. 


News of Buffalo Trade 


BurraLo, N. Y., Aug. 6—Reports from a 
number of local retail yards are to the effect 
that the lumber trade is about normal, though 
July business fell a little below that of June. 
Prices are said to be holding up better than they 
were a few weeks ago. One wholesaler who 
handles a good deal of lumber for building pur- 
poses says that trade has been better for the last 
two weeks. 

An innovation in the handling of lake lumber 
cargoes at its yards has lately been introduced 
by the R. T. Jones Lumber Co., North Tona- 
wanda. The lumber is being unloaded by em- 
ployees, instead of by the lumber handlers’ 
union. The lumber is sorted right from the 
boats and several inspectors go aboard for this 
purpose. The company is also building a white 
pine fence, six feet high, around its extensive 
yard. 


Too Much Consigning 


Battimore, Mp., Aug. 6—James S. Baer, 
jr., in charge of the foreign department of the 
Kidd & Buckingham Lumber Co., is back from 
a trip of about two months to the United King- 
dom and to Holland in the interest of the ex- 
port trade of his corporation, and on Saturday 
talked interestingly of his experiences. He 
stated that he succeeded in transacting a fair 
amount of business on the trip, but he gained 
the impression also that conditions generally 
abroad are very unfavorable, and that there is 
little promise of an early improvement. He 
went on to say that in the British Isles the 
three important industries of mining, cotton 
spinning and railroad transportation are in a 
particularly. poor condition. The coal industry, 
he said, has never recovered from the strike 
of two years ago, and cotton spinning seems to 
be permanently reduced by the fact that this 
work is done largely in the colonies where the 
raw material is grown. The railway people, 
he said, complain that the inroads made on 
their business by motor busses and steam lorries 
have been very serious. , 

Mr. Baer declared that one of the most 
serious features of the foreign hardwood trade 
is the continued consigning of lumber by ship- 
pers on this side. Every vessel takes over a 
fresh lot of unsold stock, which must either go 
into store or be Sold at ruinous prices. Each 
broker and merchant seems to have a large file 
of consignment sheets out, of which he can take 
his pick and practically name his own price. 
Until this practice is stopped there is no hope 


of improvement in the foreign market, accord- 
ing to Mr. Baer. 

This is also the conclusion reached by Har- 
vey M. Dickson, secretary of the National 
Lumber Exporters’ Association, who said on 
Saturday that, as far as he could see, the cur- 
tailment in production by the hardwood mills 
in the United States had not so far influenced 
the foreign business. Large quantities of hard- 
wood lumber were going forward on consign- 
ment, he said, and as long as this practice con- 
tinued there was no prospect of a change for 
the better. 


Prospects Are Brighter 


LouisviLLe, Ky., Aug. 6.—There is no doubt 
that the hardwood trade is feeling rather bull- 
ish. Several producers and jobbers claim that 
prices are a trifle better, that volume is some- 
what larger, and that the hardwood trade will 
experience better times during fall. Gum, oak, 
ash, poplar, elm, hard and soft maple, magnolia 
and walnut are all moving, and flooring oak as 
well as thick oak has been more active. Some 
houses are not especially eager to sell thick 
oak at present levels, feeling that better prices 
will prevail. Companies producing flooring 
report good business in this item. Poplar sid- 
ing is in fair call for the season. Plywoods are 
in good request, and veneers are holding up 
nicely. The automotive trade, interior trim, 
furniture, radio, store fixture and cabinet indus- 
tries are all in and out of the market. 

Prices at Louisville are quoted as follows: 
Walnut, FAS, $240; selects, $160; No. 1, $90@ 
93; No. 2, $40. Appalachian poplar, FAS, 
$100; saps and selects, $75; and common, $55. 
Southern poplar, $85, $65 and $48 for FAS, 
saps and selects and No. 1, while No. 2A is $38. 
Appalachian red oak is priced at $95 for FAS 
and $56 for common; with southern at $68 and 
$48. Appalachian white oak is $100 and $60; 
southern, $80 and $50. Plain sap gum is $54 
and $38; quartered sap, $60 and $45; plain red, 
$95 and $50; quartered red, $100 and $55. Cot- 
tonwood is $54 and $36. Ash, $80 and $50. 

The Frey Planing Mill Co., Louisville, last 
week secured a building permit for another 
frame shed, 67x138 feet, at 936 East Kentucky 
Street. 


Hardwood Market Improving 


Macon, GA., Aug. 6.—Continued improve- 
ment in the hardwood lumber market was 
shown this week, both domestic and export 
sales having increased. Production for the 
week was 14 percent under actual sales, reports 
show. Sap gum continues to be the best item 
on the list, though all woods are going well. 
Sap gum, inch No. 1 common, was bringing 
$30, and FAS sap gum was selling at $48. 
THe swamps have been drying up rapidly, and 
logging crews have been able to replenish log 
supplies. 


Inquiry Larger; Prices Stiffening 

Pine Buiurr, Arx., Aug. 6—Hardwood in- 
quiries have been better, but the buyers do not 
seem inclined to pay the prices being quoted. 
Some items, such as 4/4 FAS plain sap gum 
and No. 1 common and selects, have advanced 
$2 to $3. Flooring oak remains the strongest 
item, and sales were made last week at $15, 
$30, $38 for red; $15, $30, $40 for white, and 
$19 for sound wormy f. o. b. cars, mill. There 
were some other sales of flooring oak at $14, 
$26, $36 for red, and $2 higher for Nos. 1 
and 2 white. Production is still light, and 
indications are that it will remain this way 
for some time. The automobile body plants 
here are still running twenty-two hours. 


Sales and Shipments Exceed Output 


PITTSBURGH, Pa., Aug. 7.—Reports from 
Southern hardwood mills, as well as from 
Appalachian mills, are that sales and shipments 
exceed output. Some wholesalers here report 
their southern mills sold up. Compared with 
previous years, there is no abnormal stock of 
any one item. While some, of course, sell more 
readily than others, all are sharing in the de- 
mand. There is a strong feeling that the 
bituminous coal business is going to show a 
vast improvement, and those communities most 
affected by this industry expect better condi- 
tions. The steel mills in the Pittsburgh district, 
which consume large quantities of hardwoods, 
are increasing operations steadily and it is ex- 
pected they will soon be running almost nor- 
mal. 

Southern hardwoods, red, sap and tupelo gums 
used in the furniture and automobile indus- 
tries, cypress, and oak and maple, have been 
showing great activity at advancing prices dur- 
ing June and July, according to wholesalers, 
who report mill cuts about sold up, especially 
in the gums. There is also a very good demand 
among the yards for Nos. 1 and 2 common 
cypress, used for finishing. There has been 
considerable improvement in demand by the 
furniture industry. 

The price of 2A common poplar, which has 
reached a high figure, has receded, as many of 
the furniture factories have turned to sound 
wormy chestnut as a substitute. Sound wormy 
chestnut has been very cheap on account of 3 
large accumulation at West Virginia mills, but 
as poplar goes down it is thought that the fur- 
niture people will again turn to that wood. 
There has been a general improvement recently 
in demand for the West Virginia hardwoods 
due to the increase in the industrial and furni- 
ture factory demands. 


Buys Oregon Walnut Logs 


PorTLAND, Ore., Aug. 4.—Five carloads of 
black walnut have been shipped from points 
near Albany in the Willamette Valley by R. 
E. Savage, buyer for a Cincinnati firm, the 
logs having been obtained from farms in the 
district. The trees have been bringing from 
$40 to $175 each, according to size, and they 
are to be turned into veneer for furniture 
manufacturing purposes. Black walnuts were 
planted-in the Willamette Valley fifty or sixty 
years ago by the settlers. 


More Activity; Stronger Prices 


LaureL, Muiss., Aug. 6—The hardwood 
market is showing more activity. Some price 
advances have been made. Inquiries indicate 
that the furniture factories are today more 
interested than for a good many months. In 
addition to this, the oak flooring factories 
have been buying more heavily than for some 
time, and flooring oak stock is becoming some- 
what scarce throughout this section. It may 
be safely said that the hardwood manufac- 
turers view the situation with much more 
optimism than they have for some time. 


Continued Rains Hamper Production 

ATLANTA, GA., Aug. 6.—Rains continue to 
interfere seriously with hardwood production. 
Sales have been showing a steady increase 
and are now heavier than at any time this 
season, with the inquiry unusually good. More 
advance orders are being placed, especially by 
the automobile and furniture industries. The 
body industry is a very heavy buyer, Southeast 
plants running at capacity. The mid-summer 
furniture show of the Southern Manufacturers 
Association at High Point, N. C.,. proved one 


For Current Market Prices on Hardwoods See Pages 76 and 77 
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of the most successful in the history of the 
association from a sales viewpoint. Orders 
hooked at the shows are sufficiently large to 
assure almost capacity output the rest of this 
year. _ Carolina, Georgia and east Tennessee 
factories are the largest buyers of hardwood, 
with about a normal call elsewhere in the 
Southeast, and only a little less than normal 
call from the East and middle West. The 
box industry continues actively in the market 
for lower grades. Oak flooring plants report 
4 much better business, though most retail 
yards continue to buy less than carlots. Floor- 
ing plants are operating on an increased basis, 
but booking a volume exceeding their output. 
Industrial maple flooring demand continues 
heavy. Millwork call for shop items is still 
brisk in the Southeast. 


Buyers Show Greater Interest 


CincINNATI, Onto, Aug. 7.—Better feeling 
was noted this week among the hardwood deal- 
ers, although volume of orders showed little 
improvement. Buying was in small lots, 
rarely larger than one or two carlots, but the 
encouraging feature was that most of the busi- 
ness was in repeat orders from the bus build- 
ers, auto factories and the panel trade. Fur- 
niture factories were showing more interest, 
there being good inquiry for sap gum, oak and 
walnut, though orders were scarce. There is 
a revival of flooring plant buying, especially 
of white oak. Demand from the building trade 
is on the increase, especially’ for the wider 
sizes. There are hopes that prices may soon 


show improvement. Reports from the export 
trade are also moré encouraging. Several ex- 
porters here had a much improved inquiry, 
and one large firm reported a good movement 
of southern ash. The foreign buyers are 
automobile makers of England. France and 
Germany, who are in the market for some 
good sized lots. Foreign furniture factories 
are inquiring for round lots of walnut. poplar, 
oak and gum. The greater part of these 
orders is being filled by shipments from Gulf 
and South Atlantic ports. 


Considerable interest was manifested in re- 
ports from Appalachian mills relative to cur- 
tailment of production. Unofficial information 
was that not as many mills as had been ex- 
pected were closed during July, but a number 
were closed for repairs toward the latter half 
of the month. Those who did operate are 
said to have cut specialties rather than ‘the 
general run of stock. At any rate, reports 
show that mills and wholesalers are co-operat- 
ing better, and that there is comparatively lit- 
tle price cutting. Some items in gum and 
poplar are scarce, according to best informa- 
tion. Efforts are being made to get fuller data 
on mill curtailment, by holding a meeting of 
the Appalachian Hardwood Club here late 
this month. Attendance at the July meeting 
was small, but letters are being sent to mem- 
bers of the executive committee suggesting 
that a meeting be held late in August. One 
report received from North Carolina said that 
all the hardwood mills of that section had been 
closed for practically all of July. Several 


similar reports came from West Virginia. 
Reports from Kentucky and Tennessee were 
rather slow in arriving, it is said. 

Southern pine is more active this week, with 
retailers doing more buying. Dimension, mill- 
work and finish lumber were moving more 
freely and spot prices were showing a tendency 
to firm up. Cypress continues in fair demand, 
with prices steady. Industries are taking 
small lots, the rest of the demand being from 
the building trades. 


Market Steadily Improves 


Mempuis, TeNN., Aug. 7.—Hardwoods are 
continuing their definite upward movement. 
Buying is getting better, in the middle of sum- 
mer, when it would ordinarily be expected to 
slacken. Prices are holding to the new levels 
reached during the last two weeks. Generally 
they are about $1 higher than they were thirty 
days ago. Reports received from 421 sawmill 
units in the southern and Appalachian fields by 
the Hardwood Manufacturers’ Institute here 
indicate that orders are increasing, while pro- 
duction is slow. For the week ended July 31, 
the output was 65 percent of normal. Orders’ 
were 77 percent of normal production. Buying 
is scattered but continuous. The automobile 
industry is taking considerable quantities, prin- 
cipally of gum, maple and elm. The flooring 
industry is having some difficulty in obtaining 
a sufficiently large amount of inch oak and is 
buying such stocks as are offered at prices 
considered fair. Furniture factories are buy- 
ing, too. 


Hoo-Hoo Club Awards Model House Prizes 


Benn, Ore., Aug. 4.—Prize winners in the 
miniature model home contest, sponsored by the 
Bend Hoo-Hoo Club among students in manual 
training in Bend high school, have been an- 
nounced by Crosby Shevlin, president of the 
club. First prize of $40 for a 2-story house 
was awarded to Cloyd Artman, whose model 
home was patterned after the new home of G. 
W. Ager, superintendent of the Bend schools. 
Second prize of $25 was awarded to Eugene 
Campbell, whose house was of Dutch Colonial 
style. Third prize of $22.50 was awarded to 
Emmett Marshall, whose house was patterned 
after that of a Bend physician, Dr. F. A. Lieu- 
allen. Robert Ryan and Clifton Entriken were 
awarded first prize of $22.50 in the 1-story 
house division. Prize money was furnished by 
the two Bend sawmill companies, the Shevlin- 
Hixon Co. and Brooks-Scanlon Lumber Co. 

The houses are constructed of Pondosa pine 
throughout and all materials were furnished by 
the Miller Lumber Co. The completed minia- 
ture houses will be used by the sales depart- 
ments of the two lumber companies. Three of 


the houses have been crated for shipment to the 
Minneapolis offices of the companies, from 
where they will be sent out to meetings of re- 
tail lumbermen and similar gatherings. The 
first prize house is still on display in the Pilot 
Butte Inn in Bend, which is visited daily by 
large numbers of tourists. Electric lights have 
been placed inside the miniature house by the 
hotel management and the structure has at- 
tracted considerable attention from visitors. 
Judging of the houses was divided into two 
divisions, architecture and construction. Judges 
in the architecture division were Hugh Thomp- 
son, Bend architect; Crosby Shevlin, president 
of the Bend Hoo-Hoo Club and sales manager 
of the Shevlin-Hixon Co.; and R. W. Sawyer, 
State highway commissioner and editor of the 
Bend Bulletin. Judges of construction were 
E. P. Brosterhous, Bend contractor; Frank 
Moore, retail lumberman with Miller Lumber 
Co.; and A. G. Herstrom, local contractor. 
The houses were judged on the basis of 80 
as perfect. 
architecture and the 50 points for construction 


Of this, 30 points were alloted to, 


were divided as follows: (1) sills, rough floor- 
ing, 10; (2) framing, rafters, 10; (3) shingling, 
10; (4) porches, incidentals, 10; painting, 10. 


Making Movies of Forestry 


Battimore, Mp., Aug. 6.—Camera men of 
the United States Department of Agriculture 
are “shooting” scenes for a motion picture of 
forestry which is to be made in Prince George’s 
and Montgomery counties, Maryland. The ci- 
nema, which will be entitled “New Woods for 
Old,” will have as leading man John R. Curry, 
assistant forester of Maryland, who has de- 
voted much time in recent months to aiding 
farmers in this State to develop the timber re- 
sources of their small woodland areas. That 
development is the subject of the motion pic- 
ture now being made, which is to be exhibited 
by the National Bureau of Forestry to farm 
organizations throughout the nation. About 





three-fourths of the film will be made in 
Prince George’s County and the rest in Mont- 
gomery. 








Prize winners—reading left to right: First prize, 2-story house, Cloyd Artman. Theodore Sexton, instructor, in overalls, stands beside 


him. Second prize, 2-story house, Eugene Campbell. Third prize, 2-story house, Emmett Marshall. 


First prize, 1-story house, Robert 


Ryan and Clifton Entriken (not in picture). Picture taken in front of Union high school building 
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Moisture Absorption Effects Are Studied 


Experiments Indicate That Atmospheric Dampening Is Superficial 


Wasuincton, D. C., Aug. 6.—Proper sea- 
soning of lumber can be accomplished with- 
out much difficulty to the manufacturer if this 
problem is approached seriously and sincerely, 
in the opinion of F. L. Adams, president of 
the Adams-Banks Lumber Co., of Morton, 
Miss., at whose plant a series of moisture con- 
tent tests recently were conducted. Data on 
these tests were forwarded to the central di- 
vision office of the National Lumber Manu- 
facturers’ Association, at Chicago, and ana- 
lyzed by D R. Brewster, lumber utilization 
engineer, who is in charge of the newly cre- 
ated Memphis (Tenn.) office of the association. 








Fisher body stock showed 11 percent average 
moisture content after one 
storage 


to six months’ 


The tests covered air drying, kiln drying, ex- 
posure to rain and moisture absorption in 
storage of shortleaf southern pine. 


The following tabulation shows the results 
of air dried tests of No. 2 common, inch short- 
leaf pine, piled in 16-foot square piles in yard, 
made in June 1927, after from thirty to ninety 
days air drying: 


Percent Moisture Content of 
Boards Selected as Average 


Average 
Number Days Top Middle Bottom of All 
in Piles of Pile of Pile of Pile Levels 
30 Days .... 11.0 23.0 14.0 16.0 
60 Days .... 10.0 12.0 14.0 12.0 
90 Days .... 10.0 13.0 15.0 12.7 
Average of 
an. sses Dee 16.0 14.3 13.6 
31 Days .. 16.0 
15.0 
36 Days .... 13.0 
15.0 
56 Days .... 17.0 “ 
Average of 
P< ades 15.5 


Tests of sixty carloads of air dried 1x4-to 
1x10-inch pine were made in May and June, 
1928. Tests of representative -boards from 
twenty carloads for the week ended May 26, 
during which time it rained every day, with 
heavy rains two days before the tests were 
made and also on the same day as the tests 
showed: Minimum moisture content; 14 per- 
cent; maximum, 25 percent; average, 20.1 per- 
cent. Out of the twenty cars, eight cars, or 
40 percent, registered over 20 percent. 


Tests of representative boards from forty 
carloads, week ended June 2, during which 
time the weather was clear and warm showed: 
Minimum content, 12.5 percent; maximum, 
24.5 percent; average, 15.75 percent. Five of 
the forty tests, or 12% percent, registered 
over 20 percent. The average of the sixty 
tests for the two-week period, rain and sun- 
shine, was 17.20 percent. 

The above tests, comments Mr. Brewster, 
indicate that inch pine lumber will dry down 


to a stable air dried condition in central Mis- 
sissippi during the months of March, April, 
May and June in from thirty to sixty days. 
The effect of a rainy period in temporarily 
increasing the moisture content from an av- 
erage of 15.75 percent to 20.1 percent is in- 
teresting, but the rapid drop noted during 
the second week makes it appear probable 
that this 4.3 percent increase-in the tests 
during the rainy week was confined to ab- 
sorption of moisture on the extreme surface 
which rapidly evaporated as soon as weather 
conditions permitted. 


Report on Results of Tests 


A number of tests made in June, 1927, of 
shipments totalling 413,000 board feet of kiln 
dried No. 1 common and better pine, over a 
period of sixteen days, indicated an average 
moisture content of 5% percent for an aver- 
age net drying period of 11024 hours. 

Four tests of B & better siding after stor- 
age in shed eight to twelve months (moisture 
content when run estimated to be 8 percent) 
showed: minimum, 9 percent; maximum, 12 
percent, and average 10.5 percent. 

Six tests of No. 1 common and C select, 
bulked on yard for sixty days (moisture con- 
tent when removed from kiln estimated from 
7 to 8 percent) showed: Top of pile, 8 per- 
cent minimum, 11 percent maximum and 9.5 
percent average; middle of pile, 9 percent 
minimum, 11 percent maximum and 10 per- 
cent average; bottom of pile, 12 percent mini- 
mum, 19 percent maximum and 15.5 percent 
average; average of pile, 8 percent minimum, 
19 percent maximum, 11.7 percent average. 

Eight tests of inch pine cut to length stock, 
after one to six months in storage (moisture 
content when removed from kiln, estimated 
from 7 to 8 percent) showed: Fisher stock, 
10 percent minimum, 12 percent maximum, 11 
percent average; short casing, 7 percent mini- 
mum, 10 percent maximum, 8.25 percent aver- 
age; average, 7 percent minimum, 12 percent 
maximum, 9.62 percent average. 

Tests of four boards of 1-inch kiln dried 





Stock is piled so as to give free and uniform 
circulation of air to expedite drying 


pine, allowed to remain in an exposed posi- 
tion during a typical rainy night, after com- 
ing from the kiln showed: 


Moisture Content Moisture Content 
Before Exposure After Exposure Increase 


Board No. Percent Percent Percent 

“< ware rT " 4.5 2.6 

POR eee 2.0 4. 

“ar )- wane hes 8:0 9.0 1.0 

7. étenedae 7.0 10.5 3.6 
Average .. 4.75 7.0 2.25 


Surface Absorption Is Negligible 
These boards were neither exposed to catch 
all the rain nor were they back in protected 
positions in the pile, but were selected to rep- 


resent average boards in the kiln stack as far 
as possible, Mr. Brewster explains. This test 
indicates that surface absorption of moisture 
by kiln dried pine lumber when exposed to 
rain after coming from the kiln is negligible in 
amount and does little more than bring the 
moisture content of the surface of the lum- 
ber into approximate equilibrium with the 
moisture in the air which is, of course, bound 
to happen sooner or later and is in no way 
objectionable. 


Moisture absorption by kiln dried pine lum. 
ber in storage evidently is a factor to be con- 
sidered, but these tests indicate that it is not 
as great as is sometimes claimed and not 





= 


After being air dried in open piles a swficient 
length of time, the stacks are roofed over, 
as shown above 


great enough to affect the usefulness of kiln 
dried lumber for general building purposes. 

The uniformly low moisture content of the 
pine lumber kiln dried at this plant, as in- 
dicated by the tests of 413,000 feet made in 
June, 1927, may be attributed at least partially 
to the willingness of the management to give 
the drying operation ample time for drying 
not only the average board but also for dry- 
ing the extremely wet all sap boards which 
are scattered through every kiln charge and 
which are very apt to come out of the kiln 
in an under-dry condition, when the lumber 
is left in the kiln for the minimum period 
required for the average board. Whereas 
many plants leave their lumber in the kiln 
only from 60 to 84 hours, the average total 
time in kiln for the 118 trucks tested at this 
plant was 115% hours. Deducting 4% hours, 
lost time, leaves a net average drying time 
of 1103; hours, which makes it possible to 
dry all boards in the charge down to a uni- 
formly low moisture content that can not 
give trouble from shrinkage, checking or 
painting difficulties. 

Many mill operators look with apprehen- 
sion on the idea of drying stocks down as 
low as 2 to 5 percent moisture content. While 
it is rarely, if ever, necessary to dry pine 
lumber down to any such degree, still tests 
from this mill show a very low percentage 
of kiln defects developed. 

Tests to determine accurately the kiln de- 
fects being developed were made from time 
to time during the same period the foregoing 
data were gathered. The results of these 
tests showed: 1.23 percent more or less sea- 
soned checked in the kiln; .56 percent end 
splits developed.in the kiln; .09 percent cupped 
(pieces very likely were on top of stack); 
.69 percent knots Seriously checked; 2.57 to- 
tal defects of all characters developed in 
kiln. 


In the opinion of Mr, Adams, mill opera- 
tors, in order to get more properly seasoned 
lumber, must give more serious heed to the 
kiln, especially as to type, and should by all 
means have the kiln in the hands of a care- 
fully trained man. 
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Trademarking Is Topic at Western Pine Meet 


[Special telegram to AMERICAN LumBermMAn] 

SpoKANE, WASH., Aug. 7—The regular mid- 
summer meeting of the Western Pine Manu- 
facturers’ Association was held in the Daven- 

rt Hotel, here, today. The membership was 
well represented. President Walter Leuthold 
presided. He made no address at the gen- 
eral meeting during the forenoon, but reserved 
his remarks fgr an executive session held later 
in the day. He urged a good attendance at 
the Tacoma meeting of the National Lumber 
Manufacturers’ Association on Aug. 8 and 9, 
and announced a special Pullman leaving Spo- 
kane tonight for the accommodation of the 
jumbermen. 

Secretary A. W. Cooper reported on the ac- 
tivities and work of the association during the 
last six months. He reported the financial 
condition as good, although operating on a 
reduced budget necessitated by curtailment of 
operations and losses in membership. Mr. 
Cooper took occasion to discuss the general 
trend of trade associations and the generally 
accepted opinion of excellent results obtained 
in all cases. He said business men and bank- 
ers have come to believe that no industry can 
survive and prosper unless organized. On 
the subject of trademarking he urged the more 
general use by members of the Tanner trade- 
marking machine. The association trademark 
has been well advertised and the members 
should follow it up by marking their lumber. 
Those now doing it are getting the greater 
advantage. On the subject of moisture con- 
tent, he stated that this is a very live issue 
because of the demands of buyers for guar- 
anteed moisture content. It is very easy to 
write paper specifications, but it is not prac- 
tical under any existing method to tell whether 
your entire product is down to specifications 
or not. It is easy to find the moisture content 
of any one piece, but that doesn’t answer. It 
is a dificult or impractical proposition until 
some simple and rapid automatic equipment is 
devised to determine the moisture content of 
each piece. 

Mr. Cooper reported that at a recent con- 
ference of the general committee on American 


Lumber Standards, a resolution to strike out 
the name California was adopted. This leaves 
Pondosa the only recognized standard trade 
name for Pinus Ponderosa. At least four 
large companies in California have adopted the 
name Pondosa, and New Mexico and Arizona 
mills have also adopted this name. 

An interesting discussion of patterns, par- 
ticularly of drop siding and ceiling, broughi 
out the fact that there have been some minor 
differences in some of these patterns between 
different mills and a slight deviation from 
American standards. A chart of the patterns 





W. C. GEDDES, 
Winchester, Idaho; 


W. M. LEUTHOLD, 
Deer Park, Wash.; 


President of the 
Association 


Chairman Committee 
on Advertising 


in use by the Weyerhaeuser group of mills 
was exhibited and adopted by the association. 
These patterns differ slightly in a few minor 
details from American Lumber Standards. In 
addition, there are a few special patterns not 
included in American standards, and a separate 


blueprint of these special items will be sup- 
plied the members for use whem necessary. 


W. C. Geddes, chairman of the advertising 
committee, submitted a report calling atten- 
tion to the fact that the committee has made 
available to the members the Tanner printing 
machine for trademarking their product. These 
machines are leased to the members as long 
as they are members and want them, and provided 
they maintain association standard grades. 
Failure to maintain these standards forfeits 
the right to use the machines. Because of 
reduced income, the advertising schedule has 
been curtailed. He urged the members to give 
the program their serious consideration. Mr. 
Geddes said: 


“We feel that if the membership fully ap- 
preciated what this advertising has done for 
us, they would be willing to devise ways and 
means to continue the program we have set 
out.” 

Crosby Shevlin, chairman of the committee 
on relations between wholesalers and manu- 
facturers, offered the committee’s recommenda- 
tion that the Western Pine Manufacturers’ As- 
sociation approve the resolution prepared and 
adopted by the National Lumber Manufac- 
turers’ Association and the National-American 
Wholesale Lumber Association. This resolu- 
tion, being subject to ratification by the re- 
gional associations, was acted on favorably. 


Adjournment was taken at noon, and~at~a 
luncheon served in an adjoining room the prin- 
cipal speaker was G. M. Payne, president, 
Rankin Benedict Underwriting Co. Mr. Payne 
was presented to the lumbermen by A. W. 
Laird, president of the Potlatch Lumber Co., 
Potlatch, Idaho, and briefly but interestingly 
told something of the essential differences be- 
tween reciprocal insurance and that of stock 
companies or mutuals. He also told of the 
present status of the National Lumber Manu- 
facturers Inter-insurance Exchange. 


Following the afternoon session, a number 
of the members left in a special Pullman for 
Tacoma, to attend the series of meetings there 
tomorrow and Thursday. 


Wholesalers’ President Sounds Optimistic Note 


PHILADELPHIA, Pa., Aug. 6.—President Ben 
S. Woodhead, of the National-American 
Wholesale Lumber Association, speaker and 
guest at the recent luncheon of the Philadelphia 
Wholesale Lumber Dealers’ Association, stated 
that the lumber business is now “splendidly 
better.” 

Mr. Woodhead, in addition to outlining the 
factors in support of further betterment, 
touched upon the work being done by the 
jot manufacturer-wholesaler committee in 
determining a just compensation for the dis- 
tributer, the importance of associations in 
steering and protecting an industry, and the 
duties devolving upon the wholesaler in re- 


. adjusting himself and the industry to new 


conditions. . 

_ The meeting, held in the City Club, was pre- 
sided over by Melville G. Wright, president of 
the local wholesalers. Mr. Woodhead was: ac- 
companied by W. W. Schupner, secretary- 
manager of the national body. 

According to Mr. Woodhead, the lumber 
business has improved greatly. 

We have been through the throes of a 
Profitless period, but the turn has come, he 
Stated, and I find everywhere that business 
18 splendidly better. Order books are fatter, 
crops are better everywhere and prices are 
better. Middling cotton is now bringing 21 
cents in Texas. Oil field trade is improving 
under the influence of higher prices for crude 
oil, which means an increased use of lumber. 


The industrial trade is better. Many firms 
that have not placed an order for lumber 
for two years are now in the market. In ad- 
dition to those factors, there are the read- 
justments within the lumber ‘industry itself. 
The South is pretty well eStablished on a 
5-day week basis and the Pacific coast, too, 
is rigidly curtailing output. As a result, 
yellow pine and fir have advanced $3. So 
we have gone through the worst of it. But 
in this industry one must exercise faith, 
courage and optimism. 

Mr. Woodhead continued with a brief out- 
line of the marked changes in the lumber 
industry during recent years, and pointed out 
the need of readjustment to the changing con- 
ditions. He added: 

Today the sawmill has evolved into a first 
class manufacturing plant, and the lumber 
yard used to be what its name implies. But 
that’s gone by. The yards are now building 
material stores, and the day has gone by for 
the wholesaler to wait for orders to come 
in. He’s got to hustle; he’s got to go out and 
sell on the road the way he used to, and he’s 
got to create new business. 


Mr. Woodhead then recounted some _inti- 
mate experiences connected with his own 
‘business during the last few months. His 
business, he stated, had fallen off alarmingly, 
so he started on the road, readjusted his sales 
force, and began an intensive campaign of 
salesmanship. He stressed the word salesman- 
ship, and related typical sales to illustrate how 


- use in the negotiations. 


he was frequently able to sell his material at 
higher prices than his competitors. As a 
result, he said, his sales doubled within a 
short time. 

Mr. Woodhead emphasized the fact that the 
function of distribution is worth what it costs. 

Mr. Schupner outlined what is being done 
by the joint committee of manufacturers and 
wholesalers, and told of the necessity of obtain- 
ing authentic figures of distribution costs for 
He also emphasized 
the need of keeping the national association 
upon a high plane of integrity. In that con- 
nection he lauded the Philadelphia association 
for its fine spirit and 100 percent co-operation 
given in ia and national affairs. 





ACCORDING TO STATISTICS compiled and dis- 
tributed by the National Builders’ Supply Asso- 
ciation, with headquarters at Cleveland, Ohio, 
importations of European cement into port 
cities of the United States during 1927 totaled 
more than 2,000,000 barrels. It is estimated 
that these imports deprived 350,000 American 
wage-earners of one day’s work each, and 
deducted more than $2,000,000 from their pay 
envelopes. The summary further shows that 
11,000,000 ‘barrels of foreign cement have been 
sold in American markets since 1922, which 
means the loss to American workmen of 1,905,- 
956 working days, or loss in payrolls of $11,- 
253,963, 
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Associations’ Plans and Activities - 


Aug. 15—West Side Hardwood Club, Hotel Pines, 
Pine Bluff, Ark. 

Aug. 15—New Hampshire Lumbermen’s Associa- 
tion, Durham, N. H. Summer meeting. 
Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville, N. C. Summer meeting. 
Aug. 17-18—National Association of Wooden Box 
Manufacturers, Klamath Falls, Ore. Pacific 

coast group meeting. 

Aug. 28—Roofer Manufacturers’ Club, 
Hotel, Montgomery, Ala, 

Sept. 5-7—Empire State Forest Products’ Associa- 
tion, Big Wolf Club, Tupper Lake, N. Y. An- 
nual. 

Sept. 26-28—Concatenated Order of. Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 


Exchange 


Sept. 27-28—National Hardwood Lumber: Associa- ° 


tion, Peabody Hotel, Memphis, Tenn, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago, . Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Change in Meeting Date 


Macon, Ga., Aug. 6.—Secretary Leon Clancy, 
of the Roofer Manufacturers’ Club, this week 
announced that the next meeting will be held 
in Montgomery, Ala. on Aug. 28 instead of 
Sept. 18, as had been voted at the recent meet- 
ing in this city. It had been planned to pass 
August, usually vacation time for the leaders 
of the lumber industry, but it appears that the 
trade wants a meeting in August, hence the 
change in date. 


Traffic Department to Handle Claims 


MINNEAPOLIS, Minn., Aug. 6.—W. H. 
Badeaux, secretary of the Northwestern Lum- 
bermen’s Association, mailed the following im- 
portant notice to association members last 
week: 

The United States district court for the 
northern district of Illinois, eastern division, 
has announced that the time for filing claims 
against the receivers of the Chicago, Mil- 
waukee & St. Paul Railway has been ex- 
tended from June 30 to Sept. 1. 

Ali claims accruing between March 18, 
1925, and Jan. 13, 1928, not adjusted prior to 
Sept. 1, 1928, must be protected by the filing 
of a petition of intervention, either with the 
court for which a filing fee of $2 is required, 
or they may be filed with W. W. K. Sparrow, 
vice-president Chicago, Milwaukee, St. Paul 
& Pacific Railway, Chicago, free of charge. 

Lumber dealers should protect their inter- 
ests by sending all their Chicago, Milwaukee 
& St. Paul freight bills not already audited 
and unadjusted loss and damage claims to 
the traffic department of the Northwestern 
Lumbermen’s Association for handling. 


(eal aa@aaaaaaa. 


New Hampshire Lumbermen to Meet 


Mancuester, N. H., Aug. 7—The summer 
meeting of the New Hampshire Lumbermen’s 
Association will be held at Durhan, N. H., on 
Wednesday, Aug. 15, at 10 a.m. This meeting 
is to be held in connection with the general ob- 
servance of “Farmers’ Week” at New Hamp- 
shire State University, and the forestry de- 
partment of the college is co-operating with 
the lumbermen to make the summer session a 
success for all concerned. The committee in 
charge has worked out a program which Pres- 
ident Harry K. Rogers, of Suncook, states he 
is sure will be of interest to every member of 
the lumber trade. Full details of the program 
are to be annou within a few days. 

The New Hé@Mmpshire Lumbermen’s Asso- 
ciation noywrtepresents not only the lumber 
producérs of the State; but also has retailers’ 
and hardwood: specialists’ sections. 


‘Wood Pulp Rates From Coast 


At the midsummer meeting of the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation at Rhinelander, Wis., July 20 and 21, a 
report of which was published in the July 28 
issue of the AMERICAN LUMBERMAN, one of 
the important matters under discussion was a 


proposed reduction ‘in the freight rate on wood 
pulp from‘ the West Coast to Wisconsin. 
Through ‘a typographical error, this was made 
to read in the’ report. “Freight rate on pul 
wood from the West Coast’ to Wisconsin.” 
The proposed reduction in freight. rate from 
the Coast is not on pulp wood but is on wood 
pulp. Re a a 
District Meet of Florida Association 
LAKELAND, Fia., Aug. 6.—D. E. Harper, 
president of the Florida. Lumber & Millwork 
Association, was the principal speaker at a 
Lakeland District Meeting held Aug. 1, in-this 
city, and presided over by W. T. Sneed, di- 
rector, and president of the Lakeland Manu- 
facturing Co. The meeting was at the Sorosis 
clubhouse, which is the home of .a woman’s 
club. The dinner was prepared under the 
supervision of Mrs. W. T. Sneed, wife of the 
host, and president of the Sorosis Club, and 
served by the Junior Sogosis Club, of which 
Miss Helen Sneed, their daughter, is president. 
‘T. C. Elliott, of Lakeland, president of the 
Interior Florida Traffic Bureau, cited the fact 
that while many materials for work done by 
municipalities may be hauled at reduced rates 
by the railroads, this did not always apply to 
lumber products. He also said that not all 
Florida ports had the 7-day demurrage rule for 


Club Business 


New Date for Club Meeting 


Antico, Wis., Aug. 7.—The golf tournament 
and business meeting which the Langlade 
County Lumbermen’s Club arranged for re- 
tailers of Wausau, Rhinelander, Crandon, and 
Merrill, for Aug. 15 has been postponed until 
Aug. 21, it has been announced. The change 
in date was made necessary because President 
Coolidge will address the State convention of 
the American Legion at Wausau on Aug. 15 
and there are also two county fairs that week. 
It was felt that the attendance at the meeting 
would be limited, unless the date were changed. 

The party will be held at Elcho. Golf will 
be the main attraction in the afternoon, and a 
cup has been put up for the best score turned in. 
In the evening, a dinner will be served at the 
Muskie Inn, and following that the lumbermen 
will go to the Fish Club for the evening 
session. 


Portage Lumbermen’s Club Meets 

Portace, Wis., Aug. 7—At the meeting of 
the District of Portage Lumbermen’s Club held 
at the Portage Hotel here on July 31, Ben F. 
Springer, president, and Don S. Montgofmery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association, and Charles Marsh, of Chicago, 
were the principal speakers. 

Mr. Springer discussed the changes which 
have come into the lumber business in recent 
years, and advised the dealers to change their 
policies of operation, in order to meet the re- 
duction in volume and the increasing costs. He 
said that it is-more imperative now than ever 
before for the dealer to know what it is cost- 
ing him to do business, and to know that profits 
can not be made simply by lowering the prices 
to get volume. Price-cutting is one of the 
worst tactics the dealer can perform, he de- 
clared, because it reveals the fact that the 
dealer does not know how much it is costing 
him to operate his yard, and it is all out of 
line with the advancing costs of operation. 

The dealer should get a fair profit for oper- 
ating his business, ‘in the opinion of Mr. 
Springer, because the dealer is giving a real 
service to the contractor and customer. He 


a 


train to boat shipments, and he thought this 
should be had. President Harper was not 
much inclined to worry railroads at this tj 
because they are also having their troubles, 

Looking to the quarterly meeting at Ocala 
next week, President Harper seemed not alto. 
gether pessimistic. He hoped for a good 
crowd, for the organization ‘has still a lot of 
work to do this year. There is much necessity 
for creating good will, he thought, and dealers 
should cultivate boards of trade, civic clubs 
and other such associations of business men 
to the end that the conditions in the business 
be better understood by them. : 

Mr. Harper urged that price cutting be 
eliminated. “If your fellow dealer has a chance 
to sell a bill and make a profit, let him do 50,” 
It will mean a lot to the business to restore 
profits in business, even though some one who 
is after an order loses it to some one else.” 
Mr. Harper argued that where all sales pay, all 
dealers are benefited, and where none or few 
pay, everybody is injured. Because of condi- 
tions there had been talk of chain store ideas 
in lumber dealing. This, he thought, was a 
danger past in Florida, for the present at least, 
For this escape he was disposed to give large 
credit to the lumber traveling men. “These 
fellows have certainly been our friends,” he 
asserted. “Talk to them and they will do you 
a lot of good.” 


and Pleasure 


pointed out that the dealers often have the in- 
feriority complex, in that they sacrifice their 
legitimate profit just to sell lumber. Lumber 
products must be merchandised today as never 
before, he declared, and proper merchandising 
ipso facto means securing the fair profit which 
anyone in business is entitled to. 

Mr. Montgomery gave the club an insight 
into the details of association work, both State 
and national, and he talked on the worth of 
district clubs, as builders of the co-operative 
spirit which must mark the lumber business 
now and in the future. He told of the work 
the State association has done, to bring about 
the greatest possible dealer distribution, a more 
thorough working knowledge of the cost of 
doing business, the cement problem and present 
status, the hardwood flooring question, and 
other things which have come up during the 
last year. The national uniform lien law was 
also discussed by him, 

Charts on operations of different groups of 
dealers and of individual firms were used by 
Mr. Marsh to illustrate his talk on cost account- 
ing. Mr. Marsh brought out the fact that even 
with the reduction in volume, certain dealers 
who are operating their business on a business- 
like basis and by refusing to sell any job ex- 
cept at a fair profit, are actually making more 
money this year than they did a year ago when 
they were doing a larger volume. 


Northwest Golf Contest 


Tacoma, WasuH., Aug. 4.—With a record- 
breaking individual attendance, and eight teams 
competing in the district championship, the 
eighth annual lumbermen’s golf championship, 
sponsored by the Tacoma Lumbermen’s Club, 
was held yesterday on the links of the Tacoma 
Country & Golf Club. The number of com- 
petitors was 128, breaking last year’s record, 
and the interest in the district team cham- 
pionships was the keenest on record. 

Aberdeen carried off the honors in individ- 
ual play, while Seattle won the district cham- 
pionship for four-men teams, defeating Ever- 
ett in the finals. 

The weather was perfect for the tourna- 
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ment and the events were run off without a 
hitch. G. W. Cain acted as scorer, and J. A. 
Gabel and E. W. Demarest as starters. Mr. 
Cain was chairman of the general committee, 
as he has been since the tournament was first 
organized. Mr. Gabel headed the tournament 
committee, assisted by W. L. Rawn, A. H. 
Landram and Harry Matthews, while the en- 
tertainment committee was headed by A. K. 
Martin, assisted by R. L. Dickman, K. B. Kel- 
jogg, J. C. Buchanan and James Dempsey. 


To Hold Golf Tournament Next Week 


MitwavKeE, WIs., Aug. 7.—The August golf 
tournament of the Milwaukee Hoo-Hoo Club 
Golf Association will be held at the Butte des 
Morts Club, near Appleton, on Aug. 14, ac- 
cording to an announcement by Robert Black- 
burn, Milwaukee, chairman of the golf tourna- 
ment committee. 

There will be 9 holes in the morning and 18 
in the afternoon, the latter to count on the sea- 
son’s prizes. Special prizes will also be 
awarded for the day. This will be the third 
leg on the seasonal prizes, and there is some 
good competition for the Blackburn and Sawyer- 
Goodman trophies, which will be awarded after 
the September tournament. 

Ralph Wilford, of. ‘Beloit, is the low man to 
date, with a total of 165 for the June and July 
matches. He made an 83 in June and lowered 
it by one point the following month. Other 
lumbermen who have a leg on the prizes in- 
clude H. E. Frost with 178; Oscar Loftsgordon, 
who has a total of 181; S. S. Solie, with 192; 
Walter Meyer, with 182; Fred Holstein, with 
186, and Walter Keebler, with 190. - 


Ontario Dealers Enjoy Outing 

MontTreaAL, Que., Aug. 6—The midsummer 
outing of the Ontario Retail Lumber “Dealers’ 
Association was brought to a conclusion here 
Aug. 4 after two days of enjoyable sight-seeing 
and social functions. A party including dealers 
from Ontario, and a number of ladies and chil- 
dren numbering about fifty arrived in Montreal 
on Thursday evening and Friday morning, 
making their headquarters at the Mount Royal 
Hotel. Registration and reception of the visi- 
tors were taken care of at the Montreal Lum- 
bermen’s Club on Aberbrooke Street West, 
where many of the Montreal and Quebec 
Province dealers were on hand to extend a 
welcome. 

At 10 a. m. Mayor Houde, of Montreal, 
arrived at the club to extend a gracious. wel- 
come on behalf of the city. J. L. Bourbonniere, 
secretary of the Montreal retail association, 
informally opened the proceedings and L. W. 
Holliday, president of the Quebec Province 
retailers’ association, extended the official 
welcome. 

Luncheon was held at the Lumbermen’s Club 
and at 1:30 p. m. the visitors started on a 
motor bus trip around Montreal. A stop was 
made at the Boardwalk in the city of Verdun, 
the mayor of which is J. P. Dupuis, a well 
known retail lumberman. Here the visitors 
were entertained with a few addresses of wel- 
come and some light represhments. The motor 
buses circled the mountain, stopping at many 
points of historic interest, including the moun- 
tain top, where a group photograph was taken, 
and the visitors gazed on the beautiful pano- 
rama of Montreal and the St. Lawrence River. 

In the evening an informal dinner dance was 
held at the Mount Royal Hotel. On Saturday 
morning the visitors were taken by buses to 
Lachine where they boarded the steamer Rapids 


Prince for a trip dowm the Lachine Rapids, 


followed by a sail about Montreal’s great 
harbor. 

Saturday afternoon was devoted to a motor 
us ride to St. Anne de Bellevue and a visit to 
the buildings and grounds of the MacDonald 
experimental farm. In the evening and on 
Sunday morning the visitors left for their 
homes after enjoying thoroughly a busy two 
days of sight-seeing and entertainment. 


Hoo-Hoo Doings 


St. Louis Hoo-Hoo Picnic 


Sr. Louts, Mo., Aug. 7.—The fifth annual 
picnic. of the St. Louis Hoo-Hoo Club was 
held at Ferguson, Mo., last Saturday and at- 
tracted about 1,200 lumbermen and their fam- 
ilies and friends. Games, races and a horse- 
shoe pitching contest comprised the afternoon 
program. A pretty lake was available for those 
who desired to swim. A _prize dancing contest 
in the evening saw first honors go to Hazel 
Anderson and James Weseman, while second 
prize was taken by Mr. and Mrs. C. F. Ehrlich. 
Prizes also were awarded the. winners of the 
athletic events. 

The refreshments included ninety gallons of 
ice cream and 3,200 bottles of soda pop. This 
was furnished free with the compliments of 
the club. Funds for the affair were furnished 
by lumbermen of the St. Louis district. 

The committee in charge consisted of Harry 
D. Gaines, of Thomas E. Powe Lumber Co.; 
L. M. Borgess, Steele & Hibbard Lumber Co.; 
and J. C. Harris, C. J. Harris Lumber Co. 
They were assisted by L. W. Pease, secretary 
of the club. F. J. More, of F. J. More Lum- 
ber Co., and L. B. Oeth, Exchange Saw Mills 
Sales Co., handled the field contests. 


SEES LLG2a28888: 


Thirty-Seventh Hoo-Hoo Annual 


St. Louis, Mo., Aug. 6.—After consultation 
with the local committees in Boston, Secretary 
Henry R. Isherwood, of the Concatenated Or- 
der of Hoo-Hoo, has announced the tentative 
program for the thirty-seventh Hoo-Hoo an- 
nual, to be held at Hotel Statler, Boston, Mass., 
Sept. 26, 27 and 28. Two outstanding features 
of the meeting will be the lumber school, which 
will be held on the evening of Sept. 25, prior 
to the opening of the annual, and a wood pro- 
motion luncheon on Thursday, at which repre- 
sentatives from all branches of the wood using 
industries will be invited to sit in and partici- 
pate in the discussions. 

The tentative program as outlined is as fol- 
ows: 


Tuesday, Sept. 25, 7:09 p. m.—Lumber 
school. A demonstration for the benefit of 
visitors, of the school of instruction in lum- 
ber, lumber grades and lumber uses, spon- 
sored by the Harry L. Folsom Hoo-Hoo Club, 
Boston. North Carolina Pine Association in 
charge. 

Wednesday morning, Sept. 26, 8:09—Regis- 
tration, Statler Hotel. 9:09—Official opening, 
thirty-seventh annual meeting, James M, 
Brown, Snark of the Universe, presiding. 
Invocation. Singing by entire convention (a) 
“America,” (b) “God Save the King.” Address 
of welcome on behalf of Massachusetts. Re- 
sponse for visitors. , 

Wednesday afternoon, Sept. 26—Report of 
Snark of the Universe James M. Brown. Re- 
port of Secretary-Treasurer H. R. Isherwood. 
Report of Chaplain Rev. P. A. Simpkin. Re- 
ports, members of Supreme Nine. Appoint- 
ment of committees. 2:09—For the ladies, 
musical and tea, Hotel Statler. 3:09—Annual 
initiation and business meeting, Osirian Clois- 
ter, Arthur A. Hood, High Priest of Osiris, 
presiding. 

Wednesday evening, Sept. 26. 7:09—An- 
nual Osirian Cloister Banquet; all Hoo-Hoo, 
lumbermen and ladies invited. Arthur A. 
Hood, High Priest of Osiris, presiding. 

Thursday morning, Sept. 27. 9:09—Busi- 
ness séssion. General discussion, Vicegerent 
Snarks’ and Hoo-Hoo club activities. For 
the ladies, sight seeing trip through historic 
Boston and its environs, including Lexing- 
ton, Concord and Sudbury. 
luncheon. Without formally adjourning, the 
convention will move to the dining room for 
luncheon and a discussion held on the part 
Hoo-Hoo clubs can be made to play in ad- 
vancing the interests of lumber. A represen- 
tative speaker from each branch of the in- 


Wood-promotion ° 


dustry will be called on for a brief talk on 
the subject. Awarding of Hoo-Hoo club cup 
to most effective club of 1927-28, by Wilson 
Compton, Washington, D. C., secretary-man- 
ager, National Lumber Manufacturers’ Asso- 
ciation. 

Thursday afternoon, Sept. 27. 
ladies, bridge luncheon. 

Thursday evening, Sept. 27. 7:09—Annual 
concatenation, H. E. Lewis, Vicegerent Snark, 
Boston, presiding. 8:09—For the ladies, thea- 
ter party. 10:09—Dance for all Hoo-Hoo, 
guests and ladies. 

Friday morning, Sept. 28. 9:39—Closing 
session. Reports of committees. Election of 
officers. Embalming of retiring Snark of the 
Universe. Announcements. For the ladies, 
trip to Mrs. Jack Gardner’s Palace, golf for 
those who desire to play, shopping for those 
who wish. 

Friday afternoon, Sept. 28. 
seeing motor trip. 


1:09—For the 


2:09—Sight- 





Middle West Farms “Fixing Up” 


Kansas City, Mo., Aug. 7.—According to 
a report in a local daily, on thousands of wheat 
farms in the great Southwest the banging of 
the hammer, scraping of the trowel and swish- 
ing of the paint brush are replacing the 
“whirring’ of harvesting machinery. 

New homes are being built and old ones 
renovated, barns are being erected, repaired 
and painted. The same thing is happening 
to poultry houses and other out buildings. 
And especially are sheds being constructed to 
protect farm machinery from the elements. 

It is now that period of time between the 
end of one wheat harvest and the start of 
another, when the progressive farmers begin 
to prepare for next season’s labors. 

‘However, it is the opinion of Kansas City 
business men who handle products used by 
these wheat raisers that it has been many years 
since such activities have approached the pres- 
ent proportions. 

The easing of the financial situation among 
wheat growers of the Southwest because of 
this year’s harvest is being reflected in a sub- 
stantial increase in their demand for products 
that have a bearing on their working and liv- 
ing conditions. In addition, they have paid off, 
in full or in part, notes held as collateral on 
equipment and stock. Some of these notes were 
six or seven years old. Many mortgages on 
farms have been lifted. 

The sales manager of a farm implement 
company showed where paper that had been 
carried for years had been canceled in whole 
or in part. He declared that in many cases 
the farmers not only had greatly reduced their 
notes or paid in full, but had also retained 
sufficient funds to start another season without 
having to make loans. 

The sales manager for a lumber company 
that does a national business noted that farm- 
ers now demanded the best of lumber for their 
buildings, 

“The women folks demand it and the men 
are glad to give it to them,” he asserted. 

The sales in lumber and paint to farmers 
in the wheat belt centering in Kansas City 
are mounting daily. A record in volume is 
predicted for 1928. 





CoLLECTING and mounting specimens of 
eighty-four different kinds of trees, Miss 
Mateline Lee, 18, of Henderson, Texas, has 
been awarded highest record in the tree iden- 
tification project of the 4-H Club of Rusk 
County, Texas. Each mounting included the 
leaf, fruit, seed and bark of the tree, and 
cross and longitudinal sections of the wood. 
The collection was sent to the Forest Service, 
Washington, D. C., and received high com- 
mendation from forestry officials. 
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Late Report From West Coast 


[Special telegram to American LumBERMAN] 


SeaTrLeE, WasuH., Aug. 8.—For the week 
ended Aug. 4, 153 mills reported as follows to 
the West Coast Lumbermen’s Association: 

Production, 146,058,801 feet; shipments, 153,- 
444,047 feet. 

For the same week, 120 identical mills re- 
ported : 

Production, 126,539,677 feet. 

Shipments, rail, 64,265,052 feet; domestic 
cargo, 44,949,150 feet; export, 18,032,472 feet; 
local, 11,464,227 feet; total, 138,710,901 feet. 

Orders, rail, 63,751,122 feet; domestic cargo, 
43,732,408 feet; export, 25,864,749 feet; local, 
11,464,227 feet; total, 144,812,506 feet. 

Unfilled orders; rail, 169,355,541 feet; domes- 
tic cargo, 153,993,090 feet; export, 138,415,856 
feet; total, 461,764,487 feet. 

Actual production, and weekly operating 
capacities, of 210 mills were reported as fol- 
lows: Actual production during week ended 
Aug. 4, 170,973,990 feet; average weekly pro- 
duction for last thirty-one weeks of 1928, 170,- 
284,770 feet. Average weekly production, 1927, 
is 178,876,736 feet; weekly operating capacity, 
207,778,461 feet. 


Total Bookings Exceed Output 


[Special telegram to American LumBERMAN] 
Wasuincton, D. C., Aug. 9.—Two hundred and eighty-five softwood mills of six associa- 


tions with normal production of 181,692,000 feet, gave actual production during week ended 
Aug. 4 a8 91 percent, shipments 95 percent and orders 88 percent of normal production. Their 











shipments were 106 percent and their orders 104 percent of actual production. The week's 
figures for normal and actual production, shipments and orders follow: 
No.of Normal Actual 
Sorrwoops— 3 Mills Output Output Shipments Orders 
Southern Pine Association............eee0e- 14 80,001,000 72,635,000 81,512,000 75,248,000 
Western Pine Mfrs. Association............ 33 34,759,000 34,178,000 33,632,000 34,880,000 
Calif. White & Sugar Pine Mfrs. Assn....... 20 31,667,000 29,261,000 28,179,000 22,339,000 
California Redwood Association............ 16 9,843,000 8,039,000 7,793,000 7,098,000 
North Carolina Pine Association............ 62 13,320,000 8,927,000 9,800,000 10,542,000 
Northern Pine Mfrs. Association........... 7 12,102,000 11,707,000 10,846,000 8,962,000 
. ‘ 285 181,692,000 164,747,000 171,762,000 159,069.00 
West Coast Lumbermen’s Association....... tains Sati 126,539,000 138,710,000 144'812'009 
Northern Hemlock & Hardwood Mfrs. Assn. 49 21,412,000 6,027,000 6,409,000 6,665,000 
TE, GEE 6. ccenneebsede veseeseewe AES ES IAD 297,313,000 316,881,000 310,546,000 
HaRDWoOOoDs— 
Northern Hemlock & Hardwood Mfrs. Assn. 75+ 15,725,000 7,388,000 10,167,000 9,232,000 
Hardwood Manufacturers’ Institute......... 4217 75,802,000 49,494,000 59,073,000 53,165,000 
Wetets, MawEWOORS. cc ccrcjolesciseneseecs 496¢ 97,214,000 55,521,000 65,482,000 64,830,000 


+Units of daily capacity of 35,000 feet. 


West Coast reports no longer give normal production for identical mills covered above or per- 


centages, or future bookings. 


Northern Hemlock & Hardwood figures are for week ended July 28. 





Increased Fire Control Allotments 


PorTLaNp, Ore., Aug. 4.—An increase in 
allotments for Fedéral codperation with States 
in forest-fire control, of $20,770 for Oregon 
and $21,700 for Washington, is announced by 
the Forest Service office here. These increases, 
which bring the amounts up to $65,012 in Ore- 
gon and $69,155 in Washington, are made pos- 
sible by an increase of $200,000 in the total 
congressional appropriation for all States car- 
ried by the last agricultural appropriation bill. 
The total now stands at $1,200,000 for the fiscal 
year beginning July 1. 

About one-third of this total increase wil! 
come to the western States, where the funds 
are used to build up adequate organizations for 
fire detection and suppression on privately- 
owned timber lands, under the Clarke-McNary 
Act of 1924, which recognizes the principle that 
Government, State, and private owner each has 
a definite responsibility in forest protection. 
This 1924 act therefore covers the protection 
from fire of State and private forest lands only, 
and is entirely apart from national forest pro- 
tection which is cared for under separate ap- 
propriations. 

The Government amounts now available are 
estimated to cover slightly less than one-fourth 
of the cost, in Oregon, of fire prevention, and 
$2,500 below one-fourth in Washington, the 
remaining cost being supplied by the States and 
timberland owners. Both States are working 
toward adequate systems of protection for al! 
State and privately-owned forest lands. Under 
this plan the costs would be met by a three-way 
division, the Federal Government and the State 
bearing one-half the expense and the land- 
owners bearing the other half. 


A Century Old Home 


Burrato, N. Y., Aug. 6—A house in which 
five generations have lived—the Zumstein 
farmhouse at Snyder, near this city—will be 
a century old next month, as is shown by a 
deed given to Louis Zumstein, in August, 1828. 
The family of Edwin Greiner, a great-grand- 
son, now lives in the house. It is a solidly 
built frame structure, of ample proportions, 
and in excellent condition. The floors are 
of white pine, maple and ash planks which 
have been painted a tan color. Twelve-inch 
sills of white oak and double plank walls 
were used in the construction. The line of 
the roof is as straight as when the house 
was built. In a description of the house by 
Beth Stewart, in the Courier-Express, it is 
stated : 

The old Zumstein house has many relics of 
the past—room-high corner cupboards of solid 
walnut built without nails, spinning wheels, 





pewter candlesticks. . . . In the prayer 
room, built by Jacob Zumstein, the grand- 
father of Edwin Greiner, families of the com- 
munity gathered to worship in long Sunday 
services. They sat on low wooden benches, 
some of which are still in the house. They 
testify to the hardy devotion of the pioneers, 
for they are without backs or cushions. 


The prayer room is about twenty feet square 
and was used on week days as a kitchen. It 


























Contractors say that they build more garages 
of wood than of any other material because it’s 
easier to make changes in them. Nowadays the 
family car shelter is likely to house almost any- 
thing. Here’s a perfectly good wood-built ga- 
rage that serves a very odd purpose. It's 
partly a weather bureau, for in front of the 
dormer is a device for measuring the wind. 


_ The velocity is correctly taken here, but the 


register is made inside the house some sixty 

feet away. So when the owner is aware that 

Old Boreas is cutting capers he may know their 

extent by reading the register on the wall of 

his living room. The device may be seen at 

Grand Boulevard and —~ Street, Park Ridge, 
Til. 





has been partitioned off to make a smaller 
kitchen, for scrubbing a. kitchen twenty feet 
square is too great a task for modern days. 


Tractor Logging in the Southwest 


Ext Paso, Tex., Aug. 6—The Southwest 
Lumber Co., with a mill located at Alamo- 
gordo, N. M., has purchased a “Caterpillar” 
Sixty with single Willamette drum and Willa- 
mette fairlead wheel, to log its new timber 
show situated approximately twenty-five miles 
north of Cloudcroft. While awaiting the com- 
pletion of the railroad to the present landing, 
the “Caterpillar” with wheels has been cold- 
decking the logs along the railroad. Up to 
about ten days ago, the decking of logs had 
accumulated to such an extent that the wheels 
were disconnected and the tractor alone was 
used for ground skidding the logs from a few 
of the long- corners of the show. It is very 
probable that additional units will be ordered 
very shortly, according to William Wagner, 
sales engineer, Caterpillar Tractor Co., who re- 
cently visited the show. 

The Saginaw-Manistee Lumber Co., of Wil- 
liams, Ariz., has just purchased its first Sixty 
“Caterpillar” for operating in its logging 
woods, situated about nine miles from the mill 
and box factory at Williams. R.A. Nickerson 
is manager, and Wayne Russell, logging super- 
intendent. This first tractor will be used on 
a ground skidding operation only. In about 
three months, or just as soon as the Santa Fe 
has made the necessary rail connection with a 
new timber show located within twenty miles 
of the Grand Canyon of the Colorado, two and 
possibly three more Sixties, equipped with sin- 
gle Willamette drums and Willamette fairlead 
wheels will be ordered. These three units will 
be able to supply the full mill capacity of ap- 
ppoximately 125,000 feet a day. With the intro- 

ction of the “Caterpillars,” the Saginaw- 
Manistee Lumber Co. will operate double 
length logs instead of the 16-foot lengths, as 
heretofore: It is very probable that it will be 
advantageous to log in tree-lengths and to do 
the bucking at the landing, as the topography 
of the country permits a landing at any point 
along the railroad. 





A NEWLY imported tree disease lurking in 
a small area in eastern Massachusetts consti- 
tutes a grave danger to the Douglas fir and 
is also a menace to the western yellow pine, 
according to the United States Department of 
Agriculture. It is the European larch cancer, 
which has long been known in Europe and in 
the last hundred years has caused great dam- 
age to the larch there. It is a bark disease, 
strongly resembling chestnut blight. 
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Starts “Build a Home” Campaign 


Boston, Mass., Aug. 7.—‘There is nothing 
more important to the happiness of individuals 
and communities than building, owning and 
living in one’s own house,” is the message the 
New England Builders’ Supply Association is 
broadcasting this week in connection with a 
“Build Your Own Home” campaign the as- 
sociation is launching tomorrow, to be inten- 
sively continued during the week of August 
8-15. The actual building, ownership and en- 
joyment of the comforts and conveniences of 
a new home will be to bring to the owner 
untold appreciation and enjoyment to be 
shared by every member of the family, is the 
idea the association is advocating. 

In this midsummer campaign, the New Eng- 
land Builders’ Supply Association is promised 
the active co-operation of more than 100 daily 
newspapers throughout New England, as well 
as that of many leading architects, builders, 
contractors, manufacturers, building material 
merchants and banking institutions. 





Endorses Grade Marking of Doors 


Tacoma, WasH., Aug. 4.—One of the last 
official acts of Herbert Hoover, as secretary of 
commerce, was his endorsement of the pro- 
gressive step of grade marking and trade mark- 
ing Douglas fir house and garage doors by 
members of the Western Door Manufacturers’ 
Association. 

In a telegram received by William L. Rawn, 
secretary of the association, at Tacoma, Mr. 
Hoover said: 


The grade marking of lumber and wood 
products with suitable guaranty makes 
for more efficient merchandising, of benefit 
to manufacturer, distributer, and espe- 
cially the consumer. It helps stabilize 
trade and decrease distribution costs 
through establishing steady demand and 
lessening quality complaints. 


Grade marking and trade marking by manu- 
facturers of lumber products is rapidly becom- 
ing a standard practice. In fact, many whole- 
salers and retailers of building materials will 
not handle non-grade marked, non-trade 
marked lumber products if it is possible for 
them to procure similar products with a manu- 
facturers’ trade mark. 

This new practice of grade marking and 


trade marking is undoubtedly one of the most 
important steps ever taken by the lumber in- 
dustry. It promises to change materially the 
methods of merchandising one of the largest 
and‘most valuable natural crops of the country 
—lumber and lumber products. 

The Western Door Manufacturers’ Associa- 
tion states that the grade marking and trade 
marking of Douglas fir house and garage 
doors by its members is being enthusiastically 
endersed by lumber dealers, wholesalers and 
jobbers all over the United States. Dealers 
and jobbers realize that the grade mark and 
trade mark identify the product they are sell- 
ing, and make it possible for them enthusias- 
tically to recommend it to their customers, 
knowing that the quality and value are guar- 
anteed by this mark of the manufacturer. 


New Yard Is “‘A Thing of Beauty”’ 


(Concluded from page 44) 


The farmers are coming in for special saw 
work, such as ripping out implement and wagon 
tongues from selected clear Douglas fir stock. 
Although the new place of business has been 
open less than two weeks, each day there has 
been need for using the saw a number of 
times. Mr. .Fleming says that while the best 
method of charging for saw service has not 
been worked out as yet, it has seemed that 
this might be a fair and practical basis to 
charge at the rate of $10 per thousand feet, 
or one cent per foot extra. While this does 
not look like much, when it is considered that 
if a customer has a piece 4x6, 14 feet long, 
ripped for an implement tongue, the charge 
would amount to 28 cents, this is not so bad, 
especially as an appreciated service has been 
rendered the customer. , a 

The rear of the location is enclosed with a 
6-foot steel mesh fence, set in a cement base. 
At the rear of the building is a sand bin, 14 by 
34 feet, 6 feet high, with one side open. This 
is constructed with creosoted posts set in cement 
three feet in the ground, on which are nailed 
2x12 fir stock for the sides. Nearby are piled 
the stocks of sewer and drain tile, shingles, 
posts, poles and laths. Last but not least is the 
salvage pile, into which goes all odd pieces of 
damaged lumber, crating etc., to be worked into 
salable condition and sold at a reduced price. 

A little more than a year ago—on July 6, 


1927, an old frame livery barn standing on the 
site now occupied was destroyed by fire, thus 
opening the way for the larger and more ade- 
quate quarters that have recently been com- 
pleted. The first thought in the minds of 
Mr. McKee and Mr. Fleming, after deciding 
to build, was to determine what kind of struc- 
ture would be erected on the location, which 
is adjacent to the civic center of this “little 
country town,” as William Allen White calls 
it. In other words, the location is directly 
south of the new Junior high school building 
and adjacent to the Y. M. C. A. and post- 
office. buildings. Naturally, therefore, the com- 
pany felt that it was incumbent upon it to 
erect a structure that would merit the approval 
of the people of the city. When the location 
was acquired it was in the residence section 
and considerable opposition was encountered 
from the property owners adjoining. However, 
after several months the company was able 
to convince the commission and the kickers 
that the building that they would erect would 
be a credit to the neighborhood and to the 
city, which promise and prediction has been 
more than fulfilled. 


Find Aged Pine Tree 


AttanTA, GA., Aug. 6.—Surveyors who are 
engaged in re-locating the dividing line be- 
tween North and South Carolina recently 
came upon a longleaf pine tree some thirty- 
five miles from the Atlantic coast line and 
standing on the border line, which tree ex- 
perts have examined and estimated to be 355 
years old. If this opinion is correct this tree 
was a sprout in 1573, some eighty-one years 
following the discovery of America by Co- 
lumbus, and a fair sized sapling when Sir 
Walter Raleigh landed his colonists on Roa- 
noke Island in 1587. When Capt. John Smith 
founded the first permanent English settlement 
at Jamestown in 1607 the tree was more than 
a third of a century old, and it was nearly 
half a century old when the>Pilgrim fathers 
landed at Plymouth. As the tree was dying 
of old age and fire burns and was thought to 
have been blazed to mark a part of the State 
line some 200 years ago, it was decided to 
cut it down and if possible find the mark 
made by the original surveyors of the North 
and South Carolina boundary line. 


High Wheel Frames for “Caterpillars” 


Westwoop, Cauir., Aug. 4.—For many years, 
where ground conditions made it possible, the 
use of “big wheels” in logging has been an 
approved method. In fact big wheel logging 
on relatively level ground in pine forests has 
as a rule made better cost records than any 








other method. Formerly drawn by horéés, of 
late years the wheels have been utilized in 
connection with “Caterpillar” tractors and with 
big success. Ground conditions placed limita- 
tions on their use, however, and the Red River 
Lumber Co., of this city, always on the alert 


for newer and better methods, has worked out 
a combination in which it uses “Caterpillar” 
tractors to draw a rig which consists of a 
frame modeled on the big wheel idea but using 
Athey truss wheels instead. Surmounting the 
high arched steel frame is a drum for raising 
the forward end of the logs. 
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Two views of the high wheel frame adapted for use in its logging operations by the Red River Lumber Co., of Westwood, Calif. Instead 
of the horse drawn high wheels Athey truss wheels are used and the whole is drawn through the timber by a “Caterpillar” tractor. 
Surmounting the arched steel frame is a drum which is used for raising the forward end of the logs 
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News From the Nation’s Capital 


Revisions of Blister Rust Regulations 


The Department of Agriculture announces 
a revision of the white-pine blister rust quar- 
antine regulations governing the interstate 
movement throughout the United States of 
white and other five-leafed pine trees and of 
currant and gooseberry plants. The revision 
becomes effective Aug 15 and includes sub- 
stantially the following changes of interest to 
shippers: Provision for the interstate move- 
ment, under permit, of five-leafed pines from 
the generally infected areas, consisting of the 
New England States, New York and Wash- 
ington, into the more lightly infected States 
east of the Mississippi Valley quarantine line 
and also from Washington into Oregon and 
Idaho, when they have been raised from seed 
in a nursery free from currant and gooseberry 
plants and with a Ribes-free zone around the 
premises; removal of the prohibition of move- 
ment from Wisconsin and Minnesota to Michi- 
gan, Pennsylvania and New Jersey; and aw- 
thorization of the interstate shipment of cul- 
tivated red and white and mountain currants 
and cultivated gooseberry plants from infected 
States without a Federal permit and without 
environs inspection, provided they have been 
dipped in lime-sulphur solution of specified 
strength, maintain the required conditions as 
to dormancy and defoliation and are shipped 
within the prescribed period. No change is 
made in the quarantine order itself. 

These modifications, it is added, are based 
on the results of investigations carried on by 
the bureau of plant industry, and on changes 
in the blister rust situation during the last 
two years. 


Newsprint from New Zealand Woods 


The United States Forest Products Labora- 
tory has made newsprint paper equal in qual- 
ity to American standards from New Zealand 
hardwoods following experiments extending 
over a year. This announcement is made by 
the New Zealand Government. The final test 
was the production of several tones of news- 
print and rotogravure papers at two Wiscon- 
sin mills and the running of the newsprint over 
the presses of a daily newspaper. 

The investigation was undertaken by the 
laboratory in the belief that results might be 
obtained which would be applicable to Amer- 
ican* hardwood species. This belief has been 
justified, according to the announcement. The 
production of newsprint from hardwoods is 
of great significance in the United States. With 
spruce, the “old reliable” of newsprint, and 
hemlock nearing depletion in this country, 
with finished newsprint, pulp wood and pulp 
being imported in quantities, and with the 
prospect of increasing rather than decreasing 
prices, diversification of any kind should not 
be unwelcome to newsprint users, according 
to the Forest Service. 

The arrival at thinning age of 100,000 acres 
of fast-growing planted forests in New Zea- 
land and the consequent desire to put the 
plantations on a sound production basis 
through profitable utilization of thinnings 
prompted the attempts to use two native 
species and four introduced species in the 
manufacture of newsprint and other papers. 

The pulping trials of New Zealand woods 
began a year ago when Alex. R. Entrican, 
engineer in forest products representing the 
New Zealand Forest Service, arrived at the 
Forest Products Laboratory with two car- 
loads of logs of the following species: 

Insignis (Monterey) pine, rimu (the domi- 
nant New Zealand softwood), tawa (New Zea- 
land hardwood unsuited to lumber production), 
European larch, Austrian pine and Corsican 
pine. For the purpose of the pulping trials 
the two New Zealand woods and the insignis 
pine were considered most important. The 
main objectives of the experiments were to 


produce a pulp or pulps suitable for newsprint 
from the available species and particularly 
rimu, tawa, and insignis pine, to produce a 
satisfactory kraft (dark-colored wrapping) 
pulp from the pines and larch, and to produce 
bleached chemical pulps. 

The objectives of the study were realized in 
a gratifying way. .As a result of attempts 
to produce newsprint a satisfactory sheet was 
produced from mixtures of tawa groundwood 
(produced in a strictly mechanical manner on 
a pulpstone) and tawa sulphite (chemical) 
pulp with insignis pine sulphite. The usual 
ratio of groundwood to sulphite pulp (nor- 
mally added to newsprint to give strength) in 
newsprint is about 3 to 1. Reversing this prac- 
tice the Forest Products Laboratory found 
that a highly satisfactory newsprint sheet 
could be produced from a mixture of 50 per- 
cent tawa sulphite, 35 percent tawa ground- 
wood, and 15 percent insignis sulphite. 

Satisfactory kraft pulps were produced from 
the New Zealand pines and larch, and bleached 
pulps suitable for book paper and similar 
products were produced from tawa by the soda 
and sulphite processes and from insignis pine 
by the sulphite process. : 

The development of a satisfactory newsprint 
process for tawa and insignis pine—there are 











Sitting at his desk in Washington, Secretary 
of Agriculture William M. Jardine started the 
operation of the new plant at Cloquet, Minn., 
1,300 miles away, of the Wood Conversion 
Co. signalizing a new step of advance in the 
utilization of wood waste. (See AMERICAN 
LUMBERMAN, July 14 issue, page 51.—Eptror.) 





also indications that bleached rimu and Euro- 
pean larch might be added or substituted— 
holds interesting possibilities for New Zealand 
in an economic way. New Zealand at present 
buys newsprint from Canada and England. 
Conservatively weighted cost figures for the 
manufacture of newsprint from tawa and in- 
signis pine indicate that a newsprint mill es- 
tablished in New Zealand could compete with 
Canadian pulp laid down in-New Zealand 
ports and possibly could hold its own in any 
price-cutting competition that might arise. At 
present it is estimated that New Zealand could 
absorb the output of a mill producing 100 
tons of pulp daily, with a tendency to increase 
the demand. 


Law Stimulates Timber Growing 


The recently enacted forest crop law of Wis- 
consin promises to stimulate timber growing 
in that State. The law became effective last 
November. Since that time 66 corporations 


—— 


and individuals have filed applications with 
the conservation commission covering a total 
of 172,975 acres. The applicants include the 
Connor Lumber Co., the Goodman Lumber Co, 
and the Yawkey-Bissell Lumber Co. 

Under the Wisconsin statute forest areas 
may be listed for timber growing on the basis 
of a 10 percent yield tax and a 10-cent an 
acre per annum tax. Some sixteen other States 
have enacted similar legislation. 


SAaAQGZAaaaVae 


State Inheritance Tax Report 


The harassing effect of the scramble for 
taxes on the part of the States is emphasized 
in a forthcoming report by the committee on 
state and local taxation of the Chamber of 
Commerce of the United States, dealing with 
State inheritance taxes. For example, it was 
found by the committee that in attempting to 
levy upon intangible personal property many 
States have devised inheritance tax laws which 
have led to much confusion and at times ap- 
proach confiscation. The property is uni- 
formly taxed by the State in which the dece- 
dent resided. But States in which corporations 
in which he held stock were chartered also 
claim a tax. Other States where the physical 
property of the corporation is located like- 
wise demand a share. And sometimes States 
in which the securities are physically deposited 
also demand a tax. 

The results of this double and multiple 
taxation, the committee states, are not diffi- 
cult to see. Taxes may be exceedingly heavy 
and at times confiscatory. Theoretical cases 
can be worked out where the taxes levied by 
the different States exceeded the total value 
of the estate, and some actual cases have 
approached this theoretical confiscation. In 
an investigation made a short time ago one 
estate was found which had to be cleared 
through twelve different States. In three 
others the claims of nine States had to be 
satisfied. Proceedings had to be carried,on 
in thirteen States in another instance, eleven 
States in another, and in one clearances had 
to be obtained from fourteen States. 


Effective Fire Prevention Measures 


Lumber manufacturers are urged by the 
fire prevention departments of the National 
Lumber Inter-Insurance Exchange and the un- 
derwriting companies to avail themselves dur- 
ing August—possibly the most hazardous 
month of the fire season—of a simple, inex- 
pensive and most effective safeguard—the 
sprinkling hose. It is recommended that build- 
ings, including roofs where possible, platforms 
and premises should be wet down thoroughly 
at least once daily, preferably in the late after- 
noon, and oftener if possible. Other sugges- 
tions are: 

Employment of an extra watchman during 
periods of especially hot, dry and windy 
weather, his surveillance to be devoted to 
points of special hazard. 

All weeds and grass should be cut and re- 
moved while green. Where possible plowing 
under is the most effective method of weed 
removal, but where this can not be done the 
scythe is a good substitute. 

Lockers, closets and other storage places 
should be cleaned out thoroughly and all oily 
clothing, rags, waste, etc., removed, since 
they may contribute to the hazard of spon- 
taneous combustion. 

Cleanliness, readiness of protection and 
good watch service are strongly urged. 


Adds Airplane Landing 


HeERMANSVILLE, Micu., Aug. 6—Announce- 
ment has been made by the Wisconsin Land & 
Lumber Co., owner of the big resort develop- 
ment at Blaney Park, that the airplane landing 
field there has been completed and is now ready 
for use. The company is also investigating the 
possibility of an airplane landing field at Her- 
mansville. 
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LUMBER TRANSPORTATION 


Cases Assigned for Hearing 


WASHINGTON, D. C., Aug. 6.—The Interstate 
Commerce Commission has assigned for hear- 
ing Sept. 13 in the St. Charles Hotel, New 
Orleans, La., Docket No. 20,036—Southern 
pine Association et al. vs. Aberdeen & Rock- 
fish Railroad Co. et al. Examiner Pyle will 
preside. 

On Sept. 10, Examiner Fielder will preside 
over a hearing at Albuquerque, N. M., in 
Docket No. 20,654—The Geo. E. Breece Lum- 
per Co. vs. Atchison, Topeka & Santa Fe Rail-. 
way et al. 











Coast Rates on Lumber and Shingles 


WASHINGTON, .D. C., Aug. 6.—Division 2 of 
the Interstate Commerce Commission has 
issued Fourth Section Order No. 9837, author- 
izing the Chicago, Milwaukee & Puget Sound 
Railway Co. to continue and establish rates 
on lumber and shingles from Washington, 
Oregon, Idaho and Montana to destinations 
in Colorado, Idaho, Montana, New Mexico and 
Utah, also in Southwestern, Western Trunk 
Line and Illinois Freight Association terri- 
tories, including points in Kentucky and Ten- 
nessee, as described in Application No. 649, 
the same as contemporaneously in effect over 
other routes but not lower than the present 
rates of other carriers. Applicants are au- 
thorized to maintain higher rates to inter- 
mediate points in those instances where its 
lines or routes operate through a higher 
rated group to a lower rated group, pro- 
vided that rates to the higher-rated inter- 
mediate points shall not exceed those in 
effect over other routes, tnat rates to the 
higher-rated intermediate points shall not 
be increased except as hereafter authorized 
by the commission, and shall in no case ex- 
ceed the lowest combination, and that the 
relief herein authorized shall not apply in 
those instances where the lines or routes of 
the applicants are more than 45 percent cir- 
cuitous. All other relief sought in Applica- 
tion No. 649 is denied effective Oct. 19. The 
rates revised in accordance with this order 
will become effective on statutory notice. 

Fourth Section Order No. 9878 issued by 
Division 2 in response to Application No. 
13,453, filed by the St. Louis & San Francisco 
Railway Co., authorizes that carrier to es- 
tablish and maintain a rate of 24% cents a 
hundred pounds on lumber and articles tak- 
ing the same rates from Memphis, Tenn., to 
Ft. Smith, Ark., and to maintain higher 
rates from, to and between intermediate 
points; provided that the rates from, to and 
between higher-rated intermediate points 
shall not be increased except as may here- 
after be authorized by the commission, and 
shall in no case exceed the lowest combina- 
tion. The authority granted will not apply 
where the haul over petitioner’s line is not 
longer than that of the direct line or route 
between Memphis and Ft. Smith: 

Division 2 has denied Application No. 13,280 
of the St. Louis & San Francisco Railroad 
for itself and on behalf of interested connec- 
tions, seeking authority to establish and 
maintain rates on lumber and related articles 
from points in Arkansas, Louisiana, Missouri, 
Oklahoma and Texas to Memphis, St. Louis, 
Cairo, Evansville, Louisville and Cincinnati 
and related points without observing the 
long-and-short-haul clause. The application 
was denied following full hearing. 


Gain in Week’s Freight Loadings 

WASHINGTON, D. C., Aug. 8.—Loading of 
revenue freight for the week ended on July 
28 totaled 1,033,976 cars, the car service divi- 
sion of the American Railway Association an- 
nounced today. This was an increase of 160 
cars over the preceding week, increases being 
reported over the week before in the loading of 
8rain and grain products, coal and forest 
products. Merchandise less than carload 
freight, miscellaneous freight, live stock, coke 
and ore showed reductions under the week 
before. 

The total for the week of July 28 was a de- 
crease of 10,721 cars under the same week in 
1927, and a decrease of 62,021 cars below the 
corresponding week two years ago. 
Miscellaneous freight loading for the week 


totaled 408,283 cars, an increase of 7,488 cars 
above the corresponding week last year and 
9,345 cars above the same week in 1926. 

Coal loading totaled 156,213 cars, a decrease 
of 2,199 cars below the same week in 1927 
and 36,241 cars below the same period, two 
years ago. 

Grain and grain products loading amounted 
to 55,265 cars, a decrease of 3,536 cars below 
the same week last year and 7,474 cars below 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products load- 
ing totaled 41,575 cars, an incredse of 3,450 
cars above the same week in 1927. 

Live stock loading amounted to 22,046 cars, 
a decrease of 4,388 cars below the same week 
last year, and 4,988 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 16,524 cars, a decrease 
of 2,853 cars compared with the same week 
in 1927. 

Loading of merchandise less than carload 
lot freight totaled 255,192 cars, a decrease of 
1,553 cars below the same week in 1927, and 
1,058 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 65,768 
cars, 3,776 cars below the same week last year, 
and 6,310 cars under the same week in 1926. 


FOREIGN 


Review of Overseas Lumber Trade 


WASHINGTON, D. C., Aug. 6.—General lumber 
consumption in the United Kingdom gradually 
continues to improve, according to the latest 
report from Capt. E. A. Selfridge, lumber 
trade commissioner. 

The volume of stocks of European lumber 
at large British ports is no longer alarming 
and if imports remain comparatively light 
during the summer, due to the effects of the 
Swedish spring lockout and the recent Finnish 
stevedorés’ strike, supplies should shortly be 
normal. ; 

Capt. Selfridge states that American hard- 
wood shipments are still arriving for an 
already overloaded market, although not so 
large as during the previous month (May), 
consumption is disappointing and weakness in 
quotations continues, 

The general demand for Douglas fir is in- 
creasing, but a rise in values is indicated 
owing to enhanced f.o.b. costs and higher 
freight rates. 

The pitch pine market is steady, stocks are 
moderate and prices are firm. 

The plywood market continues active and 
healthy, with prices generally well maintained. 

Capt. Selfridge indicates that the number 
of houses built by private persons continued 
about the same during the fiscal year ended 
with March, 1928, as during the preceding 
year. The total number for last fiscal year 
was 60,332, ‘while that for the preceding year 
was 63,850, a relatively small loss. 

The American lumber trade commissioner 
has left London for a tour of the Continent. 
His trip will include visits to the principal 
lumber producing and important countries on 
the Continent. The purpose is to obtain fur- 
ther information on European trade trends and 
to assist representatives of the Department 
of Commerce and American consular officers 
on the Continent in the work of promoting 
sales of American woods. Capt. Selfridge will 
visit the Scandinavian countries and Finland, 
Germany, France, Holland, Belgium, certain 
of the central European countries and make 
a rather wide swing about the Continent. In 
all probability he will hold a series of con- 
ferences here and there with the American 














Government representatives, who usually are 


ready to welcome a specialist in the field. 
Commercial Attache Van Wickel cables 
from The Hague that the softwood lumber de- 
mand in Holland had receded at the middle of 
June owing to the prevailing dullness in the 
woodworking industries. The demand for 


hardwoods for the shipyards and the furniture 
He added that a 


industry was also lower. 
demand is developing on the Netherlands mar- 
ket for Douglas fir plywood. 


Sales of Douglas fir are strong in New Zea- 
land, according to a cablegram from Julian 
B. Foster, trade commissioner at Wellington. 
At the same time, the demand for lumber in 
Heavy structural building 
May lumber imports were 


general is spotty. 
continues active. 
valued at $175,000. 
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Manufacturers of 


Fir, White Pine 
and Other 
Western Woods 


Are you seeking representation in 
the middle west and desire a con- 
nection with an organization that is 
thoroughly familiar with the require- 
ments of buyers? Then write us. 


We are seeking the exclusive sale 
of the products of one or two West 
Coast manufacturers. We will in- 
voice the shipments and guarantee 
the accounts. Get in touch with us 
telling fully about your products and 
ae, to serve the factory and yard 
trade. 


Missouri Hardwood 


Lumber Co. 


3415 East 18th Street, 
KANSAS CITY, MO. 
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Lutcher & Moore 
Cypress Lumber Co.. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also lo Lumber, and have Complete 
te Mill Facilities. ans 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























WARREN, PA. 


icone GRAND PRIZE 


nal Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac 
AXES-LOGGING TOOLS tery apacity 3500 Axes & T 00 s 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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ORGRN'S 


DAR 
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Largest Seller 


because best 


Guaranteed 90% or more 
red face heartwood and 100% 
oilcontent. Accurately ton- 
gue and grooved sides and 
ends. Sealedat mill indouble 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 


and prices. 


ROW, 
orn & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 








Aj 








A New Book by the 
“Lumberman Poet” 


he Hea 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to yout friends — 
and the price makes it possible. 


_ especially you want it your- 
self. 


$1.25 Postpaid 
Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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New 1-ton Model Now in Production 


A new 1l1-ton, 6-cylinder chassis, known as 
Indiana “Ranger” model 200, is the latest addi- 
tion to the complete line of motor trucks 
manufactured by the Indiana Truck Corpora- 
tion, of Marion, Ind., which states that the 
“Ranger” is in large production at the Indiana 
plant, and that there is a big demand from 
the company’s branches and distributers all 
over the country for this new chassis. 

The Indiana “Ranger” is powered with a 
6-cylinder, valve-in-head engine, 34-inch bore 
by 4%-inch stroke. It hasa piston displacement 
of 211.5 cubic inches 





tions for each transmission speed. 
are thus two ranges of speed, one an extra 


There 


low range ordinarily found only in some 
of the big heavy-duty trucks. The low 
range, with its three speeds, is for rough 
roads, mud, fields, hills, wherever the going 
is tough. Then there is the high range, with 
its three speeds, for fast hauling where the 
roads are good. 

The new International has unusual flexj- 
bility, speed, and utility. With a truck like 
this, a farmer can quickly take his grain ang 
livestock to market and thereby Save time 





and develops 45 brake  ~————— 
horsepower. Mechani- . 
cal four-wheel brakes 
of the internal expand- 
ing type are standard 
equipment on this new 
model, the wheelbase 
length of which is 137 
inches. The engine, 
clutch, transmission, 
propeller shaft, front 
and rear axles, steer- 
ing gear, frame, 
springs and wheels are 
all truck units with 
truck engineering and 
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construction through- 
out. 

The. patented “Tors- 
Elim” 3-point mounting 
of cab, motor and radiator units, exclusive 
to Indiana trucks, is used on this Indiana 
“Ranger” chassis. This mounting, according 
to the manufacturer, prolongs the life of the 
truck and adds to its easy riding qualities. 
The radiator, hood, cowl and cab maintain 
their position substantially as a single unit, 
independent of the chassis, and free from tor- 
sional strains and vibration. Standard equip- 
ment on the Indiana “Ranger” chassis includes 
motometer, full crown front and _ rear 
fenders with running boards, nickel-plated 
bumper, hub cabs and radiator shell, electric 
starting and lighting equipment, air cleaner, 
oil filtrator, speedometer and tire carrier. 


Designs New 1-Ton Unit Speed Truck 


All over the country motor truck users 
have said for years, “Show me a small heavy- 
duty truck for compact, heavy loads, to look 
and go like a snappy speed truck, with 
frame and springs to stand all kinds of pun- 


Indiana “Ranger” model 200, 1-ton, 6-cylinder chassis, manufactured 
by Indiana Truck Corporation, of Marion, Ind. 


that he can use for other purposes. He also 
can save the expense of paying others for 
his hauling and is provided with a speedy 
means of getting what provisions he needs 
from town. The small-town merchant is 
finding in this truck a means of fast coun- 
try delivery and thus is able to give his 
farmer customers better service. 

Sections to which the “Six-Speed Special” 
was released six months ago are taking this 
truck in dozens of solid trainloads, already 
requiring a production schedule far ahead of 
every other International Harvester model, 


New Literature on Tractor Operation 


Four new books, each 9x6 inches, have 
been issued by the Caterpillar Tractor Co. 
of San Leandro, Calif., and Peoria, IIll., pre- 
senting the latest methods involving the 
use of “Caterpillar” tractors as worked out 
by users of upward of 25,000 “Caterpillars” 
in all sections of the world. This new in- 


dustrial engineering literature covers “Cater- 





ishment, and with a gear reduction so I 
can use the engine 
power down to the ——— 


last ounce when I’m 


caught heavy loaded 

in hard going.” 
Particularly, in the 
country where roads 


are often not improved, 
there has been an in- 
sistent demand for 
such a light truck 
that can withstand 
jolts from traveling 
over stubble fields and 
rutted lanes. Farmers 
and small-town mer- 
chants, especially, have 
needed a truck of this 
type with ample re- 
serve power to pull 
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them where the going 
is hard and rough and 
plenty of speed to save 
time on the highways. 
The new six-speed International Harvester 
truck has recently been designed by the 
International Harvester Company of America 
to fulfill this demand. 

The new speed truck, a li-ton unit, is 
known as the “Six-Speed Special.” The truck 
derives its name from the fact-that there 
are six forward and two reverse speeds. The 
transmission has three speeds forward and 
one reverse. A two-speed spiral bevel rear 
axle of new type provides twé axle reduc- 


“Six-Speed Special,” 1-ton unit truck, designed by International Har- 
vester Company of America 


pillar’ power for factories, public utilities, 
railroads, mines and quarries. The books 
are profusely illustrated with action photo- 
graphs gathered from “Caterpillar” jobs 
throughout the world. 


SPECIAL MOTOR VEHICLE taxes in 1927 amounted 
4o $600,555,812. This figure does not include 
general property taxes, but only the license fees 
and similar special levies. 
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Pictures 


On the walls of your own mind 

You will fairer pictures find 

Than the art of any man, 

Ever painted, ever can. 

Love has fashioned them with care, 

Grief has touched them here and there, 
And each picture grows sublime 

Softened by the hand of time. 


On the walls of your own mind 

There are portraits of the kind, 

Those who cheered you, those who came 
More to comfort than to blame. 

There’s a mother bent and gray 
Growing fairer every day, 

There’s a father bent and old 

Memory has framed in gold, 


There are galleries of art 

But no gallery like the heart, 

There are pictures hands have made, 
Pictures that will dim and fade, 
There are portraits of the great 
Hung within the halls of state, 

But the fairest you will find 

On the walls of your own mind. 


Another Slander 


“Southern Pine Salesmen~ Deliberate,” says 
a heading in the World’s Greatest Lumber 
Journal, and a mean manufacturer writes in 
and says that some of his are altogether too 
much so. 


The River 
You think of the river that turns your wheels, 
I think of a river that winds through woods, 
Where the mallard swims, where the red deer 
kneels 
And slakes his thirst in the solitudes. 
Oh, it must be fine, if a stream you are, 
To serve the world, be it near or far, 
To feed the roots of a million trees 
Before you sink in the final seas. 


You think of life as a thing you tread, 

As a thing that turns like a miller’s wheel. 
Let’s think of life as a river fed 

By a thousand springs of the things we feel. 
Oh, it’s surely fine, if a soul you are, 
To love, to labor, to follow a star, 

‘To serve the world in such ways as these 
Before you sink in the final seas. 


Between Trains 

Burtincton, Wis.—Every year Jim Murphy 
gathers dround him at the home office the men 
who sell Murphy products, and the women who 
encourage the men who sell Murphy products 
(anyway, we hope they do). He has held five 
of these annual confabs now, and we have at- 
tended three, and can testify that each year 
they grow bigger and petter. As his men sell 
to the farmers exclusively, we were interested 


Busted 





2 


You always keep a toehold on a path you have to climb; 
It’s when you travel downward that you have the hardest time. 
It’s when you’re going upward that you're safer from a fall 


es 


Gee. y 
oes 1p y 
i 


to know what some of them had to say, con- 
fidentially, about politics. Without expressing 
any personal preference themselves, several of 
them remarked that the farmers were all talk- 
ing Smith, and talking of voting Smith. If all 
the farmers vote for Smith who say they are 
going to—but there is that “if.” That’s what 
makes elections and horse-races. 

At noon we met with the Rotary Club, of 
which Jim is president, and are inclined to be- 
lieve that it is the largest Rotary Club in the 
world, per capita. We never saw so much 
business talent going to waist. Evidently life 
in Burlington agrees with one—in fact with 
several, 


The Right Line 
Don’t knock the other fellow’s line; tell 
‘em they’re all good, but yours is the best. 


We See b’ the Papers 


Once a pair of shoes was sold for $3. Now 
they aren’t half-soled for that. 

Hoover is going after the Iowa vote, so he 
has gone to California where it is. 

We always used to be a party man. But 
that was when it was a man party. 

Whenever we hear of an airplane being 
forced down we wish it were prices. 

We imagine that Al’s scheme for relieving 
the farmer is to let him have his licker. 

We'll bet at that that the first fellows Al 
will try to relieve will not be the farmers. 

There never was a time when parties meant 
as little as they do now, especially in their 
platforms. 

You can send a letter by air mail now for a 
nickel, and if we were sure we would get the 
nickel we would send one. 

A summer resort is a place you go to get 
away from the sun and that you come back 
from to get away from the rain. 

This is no election for a betting man. We 
remember once before when the farmers all 
talked Bryan and all voted McKinley. 

We heard a traveling salesman the other 
day call him “Limbergh,” so we shall try not 
to mind the occasional “k” at the end of ours. 

When you see ten thousand Americans 
around a Smith or Hoover or Lindbergh how 
many do you estimate are there to do him 
honor? 

You would think that by this time most 
folks would know that his name is “Lind- 
bergh.” But you will always find a few fel- 
lows like that. - 

“Quartet Picked Up 605 Miles from Azores” 
says a headline. We bet if the captain had 
known it was a quartet he wouldn't have 
picked ’em up. 

We thought for awhile that Smith would 
win if all the Smiths voted for Smith; but 


ssomoti if Hoover gets the votes of all the young 


men who are taking engineering. 

Amelia Earhart 
proceeds to endear 
herself to the women 
of America by en- 
dorsing a_ cigarette 
and appearing at a 


Than when you're slipping, sliding, where you needn’t climb at all. Sunday ball game. 


I often have been busted, and I often have been flush, 
And yet the days of riches are the days that make me blush. 
It’s when I have the money that I like to play the fool; 
It's when a fellow’s busted that he’s decent as a rule. 


I hope to have sufficient for my board and bed and such, 
O heaven, send me money, and yet don’t send too much. 

A fellow gets in trouble when he has too much to blow, 
But you can’t go to the devil, not without the cash to go. 


Said the Demo- 
cratic chairman to the 
Republican candidate, 
“What are you doing 
over there?” Said the 
Republican candidate 
to the Democratic 
chairman, “Ma wants 
you to quit playing 
with that Smith boy 
and come on home!” 


AMERICAN LUMBERMAN 65 


~TST Oe 


CTL! 





High Spots of Progress 
In New Mexico 


The July issue of “The Earth,” published 
by the Santa Fe railroad had several inter- 
esting articles on the building activity and 
good crop conditions in New Mexico. Among 
them was the following paragraph which 
shows the rapid progress being made in this 
State: 

“Much building is in progress in the 
Mesilla Valley. The Agricultural College has 
completed a $35,000 library building. A 
$100,000 paving program is under way in Las 
Cruces. The state highway through the Val- 
ley has been completed as far north as Hatch 
and a new bridge across the Rio Grande, 
connecting Rincon with this highway, is 
ready. Many homes are being built in the 


Valley.” 
* k * * Ok 


The several States which comprise the 
great Southwest offer great possibilities to 
home seekers who want to locate on farming 
land which can be made highly productive 
and profitable. But Arizona and New 
Mexico are also rapidly coming to the front 
and gaining nation-wide recognition as pro- 
ducers of very fine quality lumber. In fact, 
many of the most exacting lumber buyers in 
the country say that our Arizona White 
Pine is truly the Pick of the Pondosas. 
They like its light weight, soft texture, good 
widths and long lengths, easy working and 
painting qualities, careful seasoning, accurate 
milling and dependable grading. 

We want you to try our Arizona White 
Pine yard and shed stock, shop and factory 
lumber, box and crating material and be 
convinced of its superior qualities. 


* * & * * * 


Tell Your Stenographer 
“Just Write a Little Note 


to the Southwest Lumber 
Sales Corp. and tell them 
to put my name on their 
mailing list to receive 
regular stock lists and 


prices on their Arizona 
White Pine Lumber.” 


Southwest Lumber 
Sales Corporation 
ALBUQUERQUE, NEW MEXICO. 


W.-G. Ramshaw, Director of Sales 





Selling Entire Pa 
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Hardwoods 


OAR eee 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 





























Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 


























Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kouar st” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 

New York City, 415 Lexington Ave. 

Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. L., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 

Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 

Sen‘tle, Wash., 4432 White Bldg. 

Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











North Carolina Pine and 
West Virginia Hardwood 














3 CASING, 
Na Hig Gade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
a - Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 














Business Changes 


CALIFORNIA, Placerville—J. Cillie has  pur- 
chased the Stone Lumber Co.’s mill at the Baker 
Divide, and will engage in the sawmilling business 
in this county between Placerville and Lake Tahoe. 


FLORIDA. Orlando—Bargain Lumber Co. con- 
solidated with Orlando Novelty Works (Inc.). 


ILLINOIS. Glen Ellyn—Hussey-Bergland Lum- 
ber Co. changing name to Hussey-Bergland- 
Stephens (Inc.). 

INDIANA, Dana—S. H. Pawley Lumber Co. 


moving headquarters to Brazil. 


IOWA. Bremer—Bremer Lumber Co. succeeded 
by Spahn & Rose Lumber Co. 

Council Bluffs—C. H. Hafer Lumber Co.’s head- 
quarters moved to Omaha. 

Maynard—Maynard Lumber Co. succeeded by 
Spahn & Rose Lumber Co. 

Melbourne—Melbourne Lumber Co. sold to Water- 
loo interests and will be operated under the old 
name with W. W. Holman, 

Parkersburg—L. R. Schneider purchased an in- 
terest in the Parkersburg Lumber Co. 

Randalia—Randalia Lumber ,Co. succeeded by 
Spahn & Rose Lumber Co. 


MISSOURI. Kahoka—Clark County Lumber Co. 
purchased by R. J. Hurley Lumber Co., of Kansas 
City, which will take possession Sept. 1. Russell 
Brammer will be manager. 


NEBRASKA. Howells—Lumber, grain and coal 
buSiness of Nye & Jenks Grain Co. sold to Misek 
& Studnicka., 


NEW YORK. Brooklyn—Louis Brook (Inc.) 
succeeded by Brooklyn Consolidated Lumber Co. 

Brooklyn—New Brunswick Co. succeeded by 
Brooklyn Consolidated Lumber Co. 

Brooklyn—Public Lumber Supply Co. succeeded 
by Brooklyn Consolidated Lumber Co. 

New York—Colony Lumber Co. succeeded by Pre- 
ver Lumber Co. 

Sloatsburg—Rockland Coal & Lumber Co. chang- 
ing name to Ramapo Valley Coal & Lumber Co. 


OHIO, Cincinnati—Thompson Service Co. suc- 
ceeded by Thompson Lumber Sales Service. 

Columbus—F, W. Hooper & Co. succeeded by 
Ray C. Scholl. 

Columbus—Woodcraft Lumber Sales Co. moving 
from Atlas Bldg. to 2478 West Broad St. 

Miamisburg—Grove & Weber Co. succeeded by 
Kuntz-Johnson Lumber Co. 


OKLAHOMA. Chickasha—Ricker-Kendrick Lum- 
ber Co. succeeded by Kendrick-Sudberry Lumber 
Co. 

Cold Springs—Geo. B. Tarr Lumber Co. sold to 
Home, Lumber Co. 

Pawhuska—The Benson Bros, Lumber Co., Pick- 
ering Lumber Co., and Spurrier Lumber Co. have 
taken over the yards of Charles A. Leech. Smith 
& Stanfield and John M. Thurman. 


TEXAS. Timpson—H. C. Meadows Lumber Co. 
succeeded by Timpson Lumber Co. 


WASHINGTON, Chehalis—Clarence Vatne et al 
are reported to have purchased the sawmill and 
timber of Oscar Johnson located in this county. 


WISCONSIN. Augusta—Geo. N. Hilts & Son 
sold to Kain & Lampert Lumber Co. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—W. F. Oliver Co. (Ltd.) 
changing name to W. F. Oliver Hardwood Co. 


Incorporations 


DELAWARE. Wilmington—Port Orford Cedar 
Products Co., incorporated under Delaware laws; 
capital, $5,000,000; to engage in the timber and 
lumber business. 

FLORIDA. Jacksonville—Overhead Door Co. of 
Florida and Georgia, incorporated. 

Leesburg—Hester & Stinson Lumber Co., incor- 
porated; capital, $75,000. 

ILLINOIS. Chicago—Landeck Pomeroy Lumber 
Co., incorporated; 100 shares no par value; old con- 
cern; wholesale hardwood; 140 8S. Dearborn St. 

IOWA. Dubuque—Meuser Lumber Co. renews 
articles of incorporation; capital, $300,000. 


MICHIGAN. Detroit—Southwest Lumber Co.. in- 
corporated; 19th floor Cadillac Square Bldg., Harry 
M. Snow. 

Detroit—Lurya Lumber Co., incorporated; capi- 
tal, $20,000; Isaac Lurya; 15000 Linwood Ave. 

Milan—Milan Lumber Co., incorporated; capital, 
$15,000. . 

MISSISSIPPI. Columbus—Hogan Lumber Co, 
increasing capital to $15,000. 

Meridian—W. T. W. Lumber Co., incorporated. 

MISSOURI. Kansas City—Kansas City Moulding 
Co., incorporated. 

NEW YORK, Amityville—Amityville Lumber Co., 
increasing capital from $10,000 to $50,000. 

Brooklyn—E. J. Sutphin & Sons, incorporated; 
capital. $25,000; window casings, frames, etc. 
Edwin J. Sutphin; sr., 986 Lorimer St. 

Ellicettville—Chautauqua Plywood Corporation 
organized with capital of $150,000 to manufacture 
veneering materials and deal in general merchan- 
dise. 

New York—Oregon Forest Products Corporation, 
organized; 347 Madison Ave. 

New York—Westchester & Yonkers_Construction 
Co., incorporated; capital, $20,000; lumber, etc.; 
Herman Grandis, 1426 Edwards Ave. 

New York—Rex Material Corporation, incorpo- 
rated; capital, $5,000, 


Springfield Gardens—J. T. Sullivan Lumber Co. 
increasing capital to $100,000. fi 

Tuckahoe—M-K Holding Co.. incorporated; capi- 
tal, $5,000; lumber; Richard Gobelt, 2 E. 18ist St. 
New York. : 

NORTH CAROLINA, Asheville—Southern States 
Lumber Co., incorporated; capital, $100,000, 

OHIO. Dayton—Hubbell Lumber Co., incorpo- 
rated; capital, $75,000. To deal in all kinds of 
lumber and building materials, 

PENNSYLVANIA. Bentleyville—W. A, Marshal] 
Co., incorporated. 

Fayette City—Fayette City Lumber Co., incorpo. 
rated; capital, $22,500. 

TENNESSEE. Memphis—Memphis Hardwood 
Flooring Co, increasing capital from $200,000 to 
$500.000. 

WASHINGTON. Raymond—Sun Lumber Co., in. 
corporated; capital, $3,000. 


New Ventures 


ARKANSAS. _ Booneville—Booneville Lumber Co, 
recently began business. 


FLORIDA. Jacksonville—Wells Hardwood Lum- 
ber Co., of Troy, Ala., has leased space at the 
municipal docks and will establish an _ export 
branch there. 


Leesburg—Leesburg Lumber Co. opening at 622 
E. Main St. 

IOWA. Council Bluffs—Hans Peterson has started 
a planing mill, 

De Witt—Boyer Block & Coal Co. has opened a 
lumber yard, 

KENTUCKY. Russell—Standard Lumber Co., of 
Ironton, opening branch. 

Winchester—Richards & Garrett have started a 
retail lumber yard. 

MARYLAND. Baltimore—F. Bowie Smith open- 
ing wholesale and retail lumber business at 716 
8. Carolina St. 


MISSOURI, St. Louis—Forest Products Co. open- 
ing commission hardwood business. 

Tebbetts—Scruggs-Guhleman Lumber Co. open- 
ing retail lumber business. 

NEBRASKA, Wellfleet-—Ray Tunure opening re- 
tail lumber business. 

OHIO. Cleveland—Inter Lake Lumber Sales Co. 
opening wholesale business at 828 Guardian Bldg. 

Columbus—Snider Lumber Co, recently began 
business, 


OKLAHOMA. Maud—Kiowa Lumber Co. open- 
ms retail yard at Maud; headquarters, Oklahoma 
ity. 

OREGON. McMinnville—D. Cowan has engaged 
in business as McMinnville Pioneer Shingle Co. 
Portland—C. L. Kester and Orville R. Miller 
have engaged in business, in timber and timber 
products, under name of West Coast Orient Co. 
Wamie—A, E. Lake, W. E. Woodcock and J, E. 
Kennedy have engaged in the sawmill business as 
Wamie Lumber Co. 


WASHINGTON. Tieton—Chas, Cunningham has 
started a retail lumber business. 


New Mills and Equipment 


CALIFORNIA. Sausalito—Thomas Allen Box Co, 
and William E. Williams have organized the Home 
Safety Match Co. and plan the erection of 4 
$1.000,000 match factory, probably in San Mateo 
County. 

LOUISIANA. New Orleans—Edw. B. Hulpas, 
general manager of the southern district for South- 
ern McBride Lumber Co., of Peoria, Ill., announces 
that work will soon begin on construction of saw- 
mill and remilling plant on Carrollton Ave. 

OREGON, Grants Pass—William and _ Elden 
Spaulding will rebuild their sawmill which was 
recently destroyed by fire. 

TENNESSEE. Memphis—J. P. Jordan Lumber 
Co. will erect a plant to include a shop building, 
materials building and office building. 

TEXAS. Denison—C. B. Sullenberger Mfg. Co. 
will erect millwork factory. 

WASHINGTON. Morton—Northern Lumber Co., 
sawmill, will add planing mill. 


Olympia—Anderson Bros. planning establishment 
of sawmill. 


Casualties 


CALIFORNIA. Live Oak—Offices and _ storage 
yards of J. T. Linn Lumber Co. destroyed by fire. 

GEORGIA. Midville—Midville Veneer Co.’s plant 
destroyed by fire; loss about $150,000. 

Savannah—Plant of the Tart Cooperage Co. dam- 
aged by fire; loss, $15,000. 

IOWA. Burlington—One unit of the plant of 
Northwestern Cabinet Co. damaged by fire; 10ss, 
$150,000. 

KENTUCKY. Paintsville—F. 8S. Anhoose Lum- 
ber Co., loss by fire in plant at Bridgeford, subur? 
of Paintsville, $75,000. 

MASSACHUSETTS, Huntington—H,. E. Stan- 
ton’s lumber mill destroyed by fire. 

MONTANA. Troy—Sawmill of the Sandpoint 
Lumber _& Coal Co. destroyed by fire; loss, $100,000. 

NORTH CAROLINA. Spring Hope—Montgom- 
ery Lumber Co., loss by fire, $100,000. 

OHIO. Canton—Leo L. Breitenstein. loss by fire 
in lumber warehouses, $25,000. 
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Willshire—J. M. Lenhart & Son, loss by fire in 
sawmill, $3,000. 

OREGON. Lebanon—Sawmill and stored lum- 
per of Hammond Lumber Co. burned with loss of 

00. ’ 
Hoe sland—Peerless Pattern Works, loss by fire, 
$50,000. 

TEXAS. Houston—Lyons Avenue Planing Mill 
destroyed by fire; loss, $20,000. 

WASHINGTON. Skyhomish—Sawmill of Bloe- 
del-Donovan Lumber Mills damaged by fire; loss, 

000. 

Ho yoma—Reliance Lumber & Timber Co., loss by 
fire, $10,000. 

WEST VIRGINIA. Long Bottom—Atlas Lumber 
Co.’s mill damaged by cloudburst; plant may be 
out of commission about six weeks it is reported; 
repairs to begin immediately. 

WISCONSIN. Kimberly—Planing mill of Home 
supply Co. destroyed by fire with loss of about 


$25,000. 
BRITISH NORTH AMERICA 
ONTARIO. Ailsa Craig—-Planing mill and two 
other buildings of the United Farmers Co-opera- 
tive Co. destroyed by fire; loss, $20,000. 


OBITUARY 


OTTO F. DISCHINGER, 55 years old, secre- 
tary and general manager of the Port Clin- 
ton Lumber & Coal Co., died suddenly at his 
home in Port Clinton, Ohio, recently. He had 
long been active in lumber and building sup- 
ply merchandising. He is survived by his 
widow and a brother. 














JAMES McCORY, age 12, son of E. R. Mc- 
Cory, president of the A. C. White Lbr. Co. 
of Dover, Idaho, died at St. Lukes hospital 
Saturday, July 28, of infantile paralysis. He 
had been sick for only a short time. Mr. and 
Mrs. McCory have the sympathy of a wide 
group of friends in the lumber industry in 
their affliction. 


ROSS ALLAN RASTALL, long engaged in 
the lumber trade in Canada, died on July 28 
at the home of his brother-in-law, R. 4 
Clements, at Kincardine, Ont., aged 68. He 
was engaged in the wholesale lumber trade 
with the Mickle Dyment Co. in Kincardine 
and Goderich, later moving to Brantford and 
carrying on a retail business for the same 
firm. While in that city he was an alderman 
for several years and also mayor. In 1912 
he went into the lumber business in Toronto 
under his own name. He was a 32nd degree 
Mason and member of the Metropolitan 
Church, Toronto. Surviving are a son and 
daughter, also three sisters. 


MICHAEL C. REIS, general manager of the 
East St. Louis Lumber Co., vice-president of 
the International Paint Co. and a director of 
the Union Trust Co7,East St. Louis, Ill., and 
of the Industrial Lo Association, died sud- 
denly of heart disease last week. He was 
a native of Belleville, Ill. Mr. Reis established 
the East St. Louis Lumber Co. in 1897. He 
was a member of the Cahokia Lumbermen’s 
Association. Surviving are his widow, Mrs. 
Katherine Reis; three sons, Paul, George and 
Michael, Jr., and two daughters, Katherine 
and Mary Alice. Paul and Mary Alice Reis 
are connected with the lumber company. 
Funeral services were held on Saturday, Aug. 
4, at St. Elizabeth’s Church in St. Louis, with 
burial in Mount Carmel. 


IRA HERNDON STARRATT, 46, secretary- 
treasurer of the McNair Lumber Co, Jack- 
sonville, Fla., died Friday night, August 3, 
following a brief illness. His death follows 
closely upon that of his brother, Capt. Thomas 
H. Starratt, who died suddenly July 17. Ira 
H. Starratt was well known in Jacksonville, 
where he spent practically all of his life, 
going there in his youth from New Berlin, 
where he was born October 21, 1882. He was 
Prominent in Masonic circles and had many 
friends throughout Duval County. Mr. Star- 
ratt is survived by his widow and five chil- 
dren: Hortense, Ira H., Jr., Kendall, Mary 
Elizabeth and Elaine; also by his father, 
Thomas Starratt, and two sisters and four 
brothers. He was a member of Solomon 
Lodge, No. 20, F. & A. M.; Jacksonville Chap- 
ter No. 12, R. A. M; Damascus Commandery, 
No. 2 Knights Templar; and oz Morocco Tem- 
ple A. A. O . M. 8. 


CLARENCE W. BILL, for many years a 
well known lumber inspector, died at the 
Oconto Hospital in Oconto, Wis. Sunday 
Aug. 5, at the age of 50. He had been ill for 
Several months, death being attributed to 
heart trouble. Mr. Bill was the son of Rev. 
and Mrs. A. W. Bill, of Menominee, and was 
born in that city. He was a veteran of the 
Spanish-American War. Since his army serv- 
ice he had been identified with the lumber 
business in various gn ae He was a 
traveling salesman for about ten years, repre- 


senting the Soper Lumber Co., of Seperten. 
Wis., in Michigan, Ohio, Indiana and Illinois, 
where he was well known among the retailers. 
At the time of his death he was in the em- 
ploy of the Holt Hardwood Co., of Occato. Mr. 
Bill never married, and is survived by his 
parents and one sister. 


Timber Land Sales 


WALTON, N. Y., Aug. 6.—Farrell Lumber 
Co. (Inc.), of Walton, of which Jerome J. 
Farrell is president, has purchased the timber 
on 12,000 acres of land from the First Bank & 
Trust Co. of Utica, N. Y., executor of the es- 
tate of Henry C. Ballou. The land lies in the 
counties of Herkimer and Hamilton in the 
Adirondacks and is estimated to cut 45,000,000 
to 50,000,000 feet. The operations will extend 
over a period of ten years. The Farrell Lum- 
ber Co. has cut off many large tracts in the 
vicinity. The company will erect an. uptodate 
band saw mill at Noblesboro, and also a 
store, boarding house and other buildings. The 
lumber will be loaded at the shipping station 
at Poland. 


Hymeneal 


CAMERON-BRIGHAM. The wedding of Dr. 
Walter Courtney Cameron and Miss Marjorie 
Brigham, both of Tacoma, Wash., took place 
July 28 at Christ Episcopal Church in that 
city. Rev. Sidney T. James, rector of the 
church, read the marriage service. The ma- 
tron of honor was Mrs. Byron Scott and the 
bridesmaids included Miss Helen Demarest, 
daughter of E. W. Demarest of the Pacific 
States Lumber Co. Virginia Davis, daughter 
of Minot Davis of the Weyerhaeuser Timber 
Co., was flower girl. The bride is the daugh- 
ter of E. J. Brigham of the Weyerhaeuser en- 
gineering staff. The ceremony was witnessed 
by a large party of wedding guests and was 
followed by a reception and supper at the Ta- 
coma Country & Golf club. The young cou- 
ple left for a month’s wedding tour and on 
their return will reside at the country club 
until September when they will leave for 
Boston where Dr, Cameron will, study for a 
year. 


| MANUFACTURER and DEALER 


New Line of Fan Cooled Motors 


The Allis-Chalmers Manufacturing Co., of 
Milwaukee, Wis., announces a new line of 
totally enclosed fan cooled motors, known as 
Type ARZ, the main feature of which is that 
the motor is completely enclosed, all joints 
machined, thus avoiding thin sheet metal en- 
closure or felt packing. In a large number 
of ratings this enclosed motor is huilt on the 
same frame as the standard open type motor 
of the same rating, while in practically all 
cases the foot height and shaft extensions 
are the same as for the open frame motor, 
thus making the two interchangeable. 

Here is a description of the new line of 
fan cooled motors, 1 to 50 horsepower, de-- 
veloped by the Allis-Chalmers company: “In 
this new design all of the active parts, such 
as stator core, stator winding and the rotor, 
are completely enclosed, preventing contact 
of outside air, dirt, dust, fumes, moisture etc. 
with the interior or active parts. Heat is car- 
ried away by a sufficient volume of cooling 
air forced around. and across those parts 
which conduct the heat from the interior to 
the outer surfaces. A circumferential air 
jacket controls the path of cooling air. 

“Solid cast iron bearing housings are at- 
tached to stator end heads with machined fit, 
which with grease packed bearings form a 
perfect end closure. Internal parts of motor 
are readily accessible by removal of housings. 
A unique feature is that in many ratings this 
totally enclosed design delivers the same 
horsepower output as is obtained from the 
same frame in the standard open rating. 
Temperature rise is within 55 degrees Centi- 
grade measured by the resistance method. 
The design provides for a most rugged con- 
struction with a minimum number of parts.” 

















AN APPROPRIATION of $20,000 for fighting tree 
pests is included in estimates of the Ontario 
Lands and Forests Department presented to 
the Provincial legislature. 





HUDSON 


OAK FLOORING: 





























‘THE -best argument we know of 

why you should try some Hud- 
son Oak Flooring is that its sales 
keep right on growing. Must be 
merit in the Hudson proposition 
or more dealers wouldn’t be taking 
it on all the time. 

Write for the facts today. 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 


Plants at 
MEMPHIS, TENN. VICKSBURG, MISS. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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a AE Your Patronage 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 
of the following woods: — 
ASH-BASSWOOD 
BIRCH- SOFT ELM 
Try HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 
S “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
Mvis =~Lumber Co. 






WIS. 















Rotary Cut 


Northern Veneers 
and Plywood 


Members 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in, straight cars and 
cargos or*mixed with our “ Peerless Brand’”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage V_ 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN-FOX COMPANY ~~ 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lamberman, 431 So. Dearborn St., Chicago 





















































Tacoma, Wash. 


Aug. 4.—Cargo shipments of lumber over 
the Tacoma docks during the last week: 
From the Shaffer, Baker and McCormick docks 
and Portacoma piers, 4,005,000 feet; Defiance 
Lumber Co., 1,400,000 feet; St. Paul & Ta- 
coma Lumber Co., 600,000 feet; Dickman 
Lumber Co., 1,500,000 feet; Tacoma Harbor 
Lumber Co., 500,000 feet, and Wheeler, Os- 


good Co., 400,000 feet—a total of 8,405,000 
feet. Destinations: Atlantic coast 2,035,000 
feet; California, 2,600,000 feet; Japan and 


China, 1,200,000 feet; South America-East 
Coast, 1,300,000 feet; South America-West 
Coast, 500,000 feet; Europe, 670,000 feet, and 
Alaska, 100,000 feet. Other than lumber: 
Atlantic coast took 3,000 doors and 50 tons 
box shook; South America-West Coast took 
1,000 tons box shook; Europe took 11,000 
doors, 50 tons plywood and 100 bundles broom 
handles. 

The American Export Door Corporation of 
Tacoma has won a complete victory in its 
suit against the John A. Gauger Co., doing 
business as Knox & Toombs of Hoquiam, for 
alleged violation of the contract forbidding 
the sale of doors for export except through 
the former organization. A judgment for 
$8,000 was granted the American company 
by the superior court at Montesano which 
also enjoined the defendant from selling doors 
for export except to the plaintiff until the 
expiration of the contract. The case will be 
appealed to the State supreme court. 

The world’s log rolling championship will 
be decided at the annual western Washington 
fair to be held at Puyallup during Septem- 
ber. William F. Girard, of Gladstone, Mich., 
former world champion log roller, has noti- 
fied the fair officials he will attend in an ef- 
fort to regain the title he lost at Cloquet, 
Minn., to William Delyea, of Coeur d’Alene, 
Ida. Mr. Delyea will also take part. 

Plans for the construction of a new saw- 
mill at Olympia are being made by Arthur 
Anderson and his four brothers who have 
leased five acres of the port district property. 
The new mill will be used to cut dimension 
lumber from small logs and will employ thirty 
men. The Anderson brothers formerly oper- 
ated the Tumwater Lumber Mills and later 
took over the larger Olympia Harbor Lumber 
Co. plant, which they are now operating. 

R. A. Long, president of the Long-Bell Lum- 
ber Co., Longview, Wash., headed a delega- 
tion of Longview business men which spent 
Sunday at Paradise valley, Mount Tacoma. 
The trip was made to celebrate Longview’s 
position as one of the four official gateways 
to the Rainier National park. A delegation 
of Tacoma business men, headed by John 
Dower, welcomed the Longview party and 
both Mr. Long and Mr. Dower spoke at an 
informal program held at Paradise Inn. 

An effort is being made to have the Hylebos 
waterway accepted as a Government project 
and deepened and widened for the use of deep 
sea vessels. If this project goes through it 
will provide deep water frontage for a num- 
ber of the local mills in the tideflats dis- 
trict. 


Vancouver, B. C. 


Aug. 4.—The general lumber market has 
shown decided strength. F.a.s. prices in nearly 
all markets have advanced. The demand from 
Japan has been good, although freight rates 
to Japan show considerable weakness. Aus- 
tralia is still making offers for the last quar- 
ter of this year at prices which are below the 
mills’ ideas, and very little business has been 
placed so far. There is increased activity 
shown in the Chinese market, and consider- 
able business has been placed during the last 
week, West Indian business continues to 
come along in good volume. This market is 
showing increased activity. The mills are 
fairly well supplied with cutting business for 
the next six weeks. 

The Atlantic coast market continues very 
much the same, prices being maintained ex- 
cept where slight advances have been put into 
effect. No indications of any scarcity of 
orders, or of lower prices, are apparent, but, 


SS 


News Notes from Americ 


with the smaller volume of business to the 
United States Atlantic coast, mills fee] that 
higher prices will be obtained for September 
and October shipment. Eastern Canadian 
water business remains steady. Two boats, 
carrying approximately 3,000,000 feet each, 
will clear for Quebec and Three Rivers within 
the next two weeks. 

Fir log production dropped by approxi- 
mately 40,000,000 feet during July—total pro- 
duction being 92,000,000 feet as against 134,. 
000,000 feet for the month previous. Stocks 
have accumulated, however, in spite of this 
decrease in production, and there appears to 
be no indication of any strengthening of the 
market at present. Sales during the month 
were generally at the $10, $15, $20 level, 
none being reported below this except off- 
grade material. Another advance in cedar 
occurred during the week. Shingle booms are 
-being advanced to $10, $19, $25, and lumber 
logs to $20 and $28. There is still an acute 
shortage in cedar. The hemlock market con- 
tinues firm at $11. Stocks have strengthened 
slightly, but not sufficiently to weaken the 


price. 
Toronto, Ont. 


Aug. 6—The lumber market continues 
fairly active throughout the Province. Busi- 
ness during the last few days has been bet- 
ter in the small towns than in the larger 
cities, where there has been a _ seasonable 
decline. On the whole, prices are firmer on 
softwoods than they were a year ago, and 
stocks are considerably less. Quotations are 
strengthening, particularly on culls. Dry 
hemlock is scarce, and some stock is being 
shipped green from the saw. The price of 
hemlock and Ontario spruce is $1 to $2 higher 
than during the summer of 1927. White pine 
is showing more strength and wholesalers 
report larger sales during the last few 
weeks. Prices for No. 3 common and better 
are from $2 to $3! more than they were a 
year ago. Demand for all kinds of lath 
is limited, there being a comparatively small 
amount of private house building. The 
hardwood market is rather spotty, but an im- 
provement is expected within the next few 
weeks. 

The White Pine Bureau of the Canadian 
Lumbermen’s Association will have its usual 
exhibit in the Ontario Building during the 
Canadian National Exhibition, Toronto, from 
Aug. 24 to Sept. 8. 


Brookhaven, Miss. 


Aug. 6.—The flood of shipments during 
July has undoubtedly caused a slowing down 
in ordering. There was a reduction in stocks 
on hands of 10 percent during July. Last 
week new orders were only about 80 percent 
of production. Dressed shed stocks, such as 
flooring, ceiling, drop siding etc. have shrunk 
to less than 25 percent of what they were 
thirty days ago. The domestic timber market 
has been holding up excellently, and there 
are some large inquiries. For ninety days, 
mills in this section have been producing no 
sawn timber whatever, and meanwhile Euro- 
pean stocks are being used up. The mills 
are sold ahead 45 to 60 days on interior cut- 
ting, and an interior cargo inquiry was re- 
ceived today for well over 1,000,000 feet. Of 
South American scantling there is the lowest 
inventory in several years, in this section, and 
the spring of the year is getting fairly close 
down there. There is practically no scantling 
piled for drying here, as interior trade has been 
absorbing this in tremendous quantities for fac- 
tory flooring, and at prices well in excess of 
what the scantling market will stand. West 
Africa is contributing heavily of heart orders. 
The export prime market continues very badly 
oversold. Island trade has been quiet for 
some time. Daily showers here continue to 
bother operators but operating conditions 
have been very good. 

There are a lot of items of B&better pine 
finish badly oversold. There are not 40 percent 
as many little mills operating in the South 
today as were operating last year. Timber 
accessible to railroads is being rapidly cut 
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away. Rough shed stocks are extremely low. 
The flooring market continues to be very firm, 
and sales have been mounting steadily. Stocks 
are being reduced to a very low level. Bé&bet- 
ter 1x4-inch flooring is oversold at all mills, 
and stocks of No. 1 have just about vanished, 
with those of Nos. 2 and 3 rather light. 
B&better drop siding items of all kinds have 
been absorbed, with West Coast mills badly 
oversold and asking prices very much higher 
than pine in C. F. A. territory. No. 1 stocks 
have been sold rather freely, buyers turning 
to No. 1 when the B&better are scarce and 
high. Production of No. 2 is rather low, and 
sales are fairly good. Ceiling items have 
certainly been increasing the last few weeks 
and shipments have been very heavy, stocks 
getting very low. Especially is this true of 
%xd4-inch No. 1, which is sold ahead, with 
B&better stocks very low. No. 2 longleaf ceil- 
ing is sold well ahead in longleaf, but there 
are comfortable stocks of shortleaf. No. 3 
has been oversold for a long while. Parti- 
tion continues dull. Bevel and square edge 
siding have been picking up pretty well. Cut 
to length casing and interior trim inquiry is 
showing improvement. The mills realize that 
the ruinous prices accepted by some Arkansas 
and Texas mills are not warranted. 

No. 2, 4-inch fencing remains firm, with 
stocks rather low. The 6-inch No. 2 fencing 
and flooring are very badly oversold, with 
prices increasing and dealers clamoring for 
shipments. No.2 longleaf, 8-, 10- and 12-inch, 
have been selling fairly well, but stocks are 
piling up shortleaf in these widths has been 
selling heavily and stocks are low, especially 
12-inch in No. 2. A few months ago the mills 
ripped this size into 4- and 8-inch widths, 
also into 6-inch, and stocks are low. The 
5/ and 6/4 continues to move right along. 
No. 3 4-inch fencing remains oversold at all 
mills. The 6-inch No. 3 fencing and flooring 
have been very heavy sellers. The 8-inch 
No. 3 longleaf is oversold but there is a 
slight surplus of shortleaf. In 10-inch, the 
reverse is true. The 12-inch No. 3 is show- 
ing a fair surplus in both species. 
shook market is fair, with contracts for the 
new year being arranged. Shipments are hold- 
ing up fairly well and stocks are low. 


The dimension market continues about as 
usual, with stocks very low and prices hold- 
ing very firm. 

The lath market is certainly on the boom. 
Lath are firmly at $4.25 and $3.25 f. o. b. 
mill for Nos. 1 and 2 kiln dried. Oversales 
now extend well into September. A number 
of manufacturers ceased the production of 
lath during the depression and have not gone 
back and some that have paper mills in con- 
nection do not intend making lath any more. 
Pine shingles have moved exceptionally» well 
for this season. 


Milwaukee, Wis. 


Aug. 6.—The lumber market in Milwaukee 
slowed up during the last several days, but 
August always is quiet. The wholesalers ex- 
pect an improvement early next month, espe- 
cially in demand from rural communities, 
for the farmers are preparfng to do a good 
amount of building this fall, their crops de- 
veloping very well. Reports of hemlock 
manufacturers in the North indicate that re- 
tailers throughout the State are buying, and 
that there will be shortages of some sizes 
and grades of hemlock. West Coast lumber 
is very strong. There is still a good lot of 
it coming into Milwaukee on orders which 
were placed a few weeks ago, and southern 
pine is also being received daily. The re- 
tailers are moving this lumber out to jobs 
almost as fast as it is unloaded. 


The hardwood situation has shown little 
improvement. Some furniture manufacturers 
did a good business at summer furniture 
marts while others were less fortunate, and 
furniture men have not come into the hard- 
wood market yet. The northern mills are 
Pushing their birch, maple, and other hard- 
woods for the furniture trade and are hav- 
ing some success. Competition continues to 
be very keen, however. 


The box — 


Macon, Ga. 


Aug. 6.—For the last two weéks, several 
reliable wholesalers have been paying $20 
and $21 for roofers for immediate delivery. 
There may have been an increase in the 
number of orders booked this week. The 
roofer. situation continues to improve, and 
sales have been exceeding production during 
the last three weeks. Fair and hot weather 
has increased the activity of the mills, many 
of which are making up for time lost during 
the long rainy season. Secretary Leon 
Clancy of the Roofer Manufacturers’ Club, 
reports. the following actual sales prices of 
roofers, based on Georgia main line freight 
rate, f.o.b. mills: Air dried, 1x4-inch, $16.50; 
1x6-inch, $19.81; 1x8-inch, $20.63; 1x10-inch, 
$20.62; 1x12-inch, $20.75. 


There is a good demand, locally and in 
other “markets, for longleaf pine, though 
there has been no noticeable increase in 
prices. Home building here is furnishing a 
good demand for longleaf dimension? The 
East also continues to take a good part of 
the stock as rapidly as it comes into sight, 
and railroads are always good buyers of 
longleaf. Mills in southwest Georgia and 
southeastern Alabama are operating on 
longer time now than in several weeks, the 
weather having improved. Woods crews 
have been able to get out an ample sup- 
ply of logs. 


Denver, Colo. 


Aug. 6.—Sales in Denver district continue 
good. Everything points to larger volume 
than during the same month last year. Similar 
reports come from the other larger cities in 
the State. Lumbermen say that building in 
the country districts has slowed up because 
farmers are busy harvesting their record 
crops. As soon as these have been placed on 
the market, farm trade will show improve- 


ment. 
Jackson, Miss. 


Aug. 6.—Shippers of southern pine have 
enjoyed a good week. Orders have been re- 
ceived in substantial volume and shipments 
have been good, covering all big-mill items. 
Rains have affected small dimension pro- 
duction . and shipments. Orders have been 
coming. to them in a satisfactory volume, 
but their shipments ‘have been poor. 

Three-inch flooring, both rift and flat grain, 
has moved in a substantial volume, with the 
No. 2 flat the slowest item on the list. There 
is not a great quantity of this stock on hand, 
however. Four-inch No. 2 flat grain flooring 
has slowed up somewhat but Bé&better and 
the No. 1 & C have been quite active. The 
5e-inch ceiling «was good all week, and all 
items moved out. Half-inch ceiling has been 
rather sluggish, but as this stock is made 
from planing mill rips, there is not an over 
supply. Eight and ten-inch Nos. 2 and 3 
boards have been quite active and are firm, 
with no large blocks available. Twelve-inch 
in Nos. 2 and 3 is weak. Lath are the most 
active item on the list. Price is firm at 
around .$4, f. o. b. mill, for No. 1 kiln dried, 
but none of the mills have any in stock. 
Some sales managers are preparing to start 
their lath mills, which have been down for 
ninety days. 

Six-inch Nos. 2 and 3 has been an easy 
seller and none of the mills have any to offer. 
The 6-inch No. 3 is bringing a premium when 
worked four sides, and the 6-inch No. 2 is 
bringing slightly more when worked center- 
matched... The prevailing prices are about 
the same for both the longleaf and shortleaf. 

The dimension mills are still suffering from 
broken stocks and recent weather did not lend 
itself readily to manufacturing and drying. 
Such items as 2x8-inch, 12-foot and 2x10-inch, 
14- and 16-foot in Nos. 1 and 2 are quite 
scarce and are bringing a nice premium over 
list when available for immediate loading. 

Car material has also shown some activity 
and there have been a number of heavy pur- 
chases of 4-inch in 9- and 10-foot B&better 
and No. .1. There is practically no 4-inch 








Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 
Tacoma, Washington 


CI CALIFORNIA C— 








a White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 





Room 712 Railway Bachange CHICAGO, ILL. 


Tel. Harrison 1 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo St ck Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bidg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, . . 

306 North Michigan Avenue Chicago 
W. O. W. Building, * - - Omaha 








ud 








Piry Us First! 
We Specialize in 
Soft and Light 


California 








White Pine co 
BOX, SHOP cael to furnish 
AND CLEARS _ mixed cars of 


boards, dimen- 










Send us yuur sion moulding 
inquiry today. and clears to 


Clover Valley ‘ yard trade. 


Lumber Co. 
Loyalton, California 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








Here’s the Place to Buy— 





Flooring Finish 
Soft Yellow icine Moulding 
F ; Ceiling Thick Clears 
R Factory & Industrial Stock 
Fir Plywood 
Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 














SULLIVAN > 
LUMBER CO. 
Portland, Oregon 











Long term money 
is cheaper 


[f you are accustomed to carry a big 
short time loan from your bank, it 
may pay you to investigate the pos- 
sibilities of our putting out a long 
term bond issue for you. Then you 
can escape the danger of getting 
called in a tight money market, 


Consult us about your 


capital requirements 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK  CROCKER-FIRST NAT. BK.BDG. SARTLETT SLOG. 





R FINISH 


¢ > 
LARGE stocks on hand insure 

quick service to our custom- 

ers. Try us on your next order. 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bidg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 








OOso0rm 





| Mills: Albion and Navarro, Calif cu 


D SIDING 





car siding on hand at any of the plants. The 
timber situation is strong with all of the 
mills booked heavily covering large sizes in 
both No. 1 and heart cutting. There is also 
a more generous placing of small sizes, and 
this has taken off the market a lot of 8- and 
10-inch boards. The export market remains 
quiet, with only a few specials being quoted 
on. These are usually heavy sizes in long 
lengths, merchantable sawn. 


Norfolk, Va. 


Aug. 6.—Extremely hot weather has un- 
doubtedly slowed up business, but taking 
everything into consideration, a rather good 
volume has been done thus far this month. 
Buyers are having difficulty getting the items 
they want quickly. Prices do not show much 
change. 

There has not been much demand for 4/4 
edge No. 2 and better, either band or circular 
sawn. Prices show little change, for mills do 
not seem anxious to sell. Edge 4/4 No. 3 
has been moving better in the South. No. 2 
and better 4/4 stock widths band and circular 
sawn have been moving pretty well. No. 2 
and better 1x4-inch has been particularly ac- 
tive and is stronger. No. 3 4/4 stock widths 
are also moving better, rough and dressed, 
and there is not any large quantity available. 
No. 2 and better 5/4x10- and 12-inch is very 
active dressed, and mills are able to get good 
prices for mixed cars. There has also been 
a better demand for No. 2 and better 4/4 
miscuts, rough and dressed. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have been light, and not much air dried 
stock is being offered. Box makers are more 
interested in stock widths than in edge. Edge 





Spokane. Logs from the west side of the 
range are shipped direct to the mill here in 
Spokane from Marcus. 

The tenth annual picnic of the Four L’s og 
this district will be held on Labor Day in 
Coeur D’Alene Park, Coeur D’Alene. he 
committee in charge consists of R. W. Gherke, 
of the McGoldrick Lumber Co.; Warren ge. 
caur, Blackwell Lumber Co.; C. A. Anderson, 
Winton Lumber Co. and Joseph Buckley, 
Edward Rutledge Timber Co. Joseph Buck. 
ley has again been selected as general chair- 
man. 

Paul Grady; secretary of the National Box 
Manufacturers’ Association, was a_ speaker 
at the regular weekly luncheon of the Spo. 
kane Hoo-Hoo Club yesterday. He paid 
tribute to the work of the club in its wooden 
box campaign. Mr. Grady is to meet with 
the wood box committee of the club, W, ¢ 
Howe, chairman, and the box manufacturers 
of the district Monday noon at Culbertson’s, 

A golf tournament for members of the 
Hoo-Hoo Club is to be held the latter part 
of this month. E. D. Hamacker, of the Duffy- 
Hamacker Lumber Co., is chairman of the 
committee on arrangements. 


Pittsburgh, Pa. 


Aug. 6.—Considerable advances on Califor- 
nia white pine are reported, running from 26 
cents on some items to $10 on Nos. 1 and 2 
clear 4/4x10-inch and $10 on C select 4/4x10- 
inch. There have also been advances of $2 
to $5 in Idaho white pine. Pondosa pine con- 
tinues about the same, with the exception of 
a concession of $1 on the No. 3 common. The 
western pine mills are reported much better 
fixed this year than they were this time last 




















Gigantic wood barrels lend distinctiveness to this California roadside refreshment stand, and 


suggest its service of various soft drinks to motorists. 


Much ingenuity is being used by Calli- 


fornia roadside stand owners to make them unique and striking 





4/4 No. 2 box has been rather quiet, but there 
is still a good demand for firm and merchant- 
able red heart for cheap sheathing. No. 1 
stock box, 4/4 kiln or air dried, is being sold 
about as fast as offered. Good air dried stock 
box, rough, is scarce, for most smal! mills 
are dressing it into roofers, which net a better 
price. No. 2 stock box, 4/4, in all widths, is 
being disposed of as fast as accumulated and 
at good prices. Box bark strips, 4/4, have 
not been moving so well recently. 

There has been only a fair demand for mixed 
ears of flooring etc., but more interest has 
been noted in 2%-inch face No. 2 and better 
flooring, both jg- and 1,;-inch thick. Kiln 
dried roofers have not been very active re- 
cently, but there has been a good demand for 
air dried, except 12-inch, which are quiet. 
Prices remain the same. The 8-inch are*more 
active than the other widths of air dried. 
Mixed cars of dressed framing are in good 
demand, but orders call for specified lengths 
and are not attractive to the mills. 


Spokane, Wash. 


Aug. 4.—A change to cool summer weather 
has had a deterrent effect on forest fires and 
made them comparatively easy to control. 
Also there have been light showers in some 
localities. 

The new railroad of the Hedlund Lumber & 
Manufacturing Co. has been completed, and 
the new locomotive is-.delivéring ten cars of 
logs a day to the new mill on West Fork, 
fifteen ‘miles out from Republic, to which 
point -the lumber is trucked for shipment to 


year. Having smaller stocks and heavier 
order files, they are. expecting better prices 
on all grades of lumber. ; 
Whfolesalers report the southern pine mar- 
ket very good, with considerable advances all 
along the line. Demand for low-grade yel- 
low pine, such as Nos. 2 and 3 common, is 
reported extremely good. Bé&better grades 
show improvement in volume in the way of 
mixed cars. Prices are holding at about the 
level of the last sixty days. Some items are 
becoming scarce in this territory, with fall 
buying, as the retail yards carry extremely 
light stocks. . Conditions generally in the 
Pittsburgh district lead the wholesalers to 
expect a good fall business. “ 


Boston, Mass. 


Aug. 7.—The hottest weather in years has 
scorched this part of the country. The gen- 
eral spirit of lassitude is particularly evi- 
dent in the lumber trade. 

There is no difficulty about buying eastern 
spruce frames at $40 base this week. For 
random lengths of spruce, the higher fig- 
ures are not so easily obtained. Spruce and 
hemlock boards are very firm. For 15-inch 
eastern spruce lath, $7.50 is still the recog- 
nized quotation but there have been reports 
of concessions of 10 to 25 cents. There is 
no change in the prices for either red or 
white cedar shingles. All advices received 
here from the mills describe the Pacific coast 
lumber market as very strong, but local re- 
ceipts are heavy and there are some price 
irregularities. Hardwood flooring is firm, 
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Southern pine flooring is moving slowly. 
Idaho white and Pondosa pines are un- 
changed. Hardwood merchants speak very 
cheerfully of demand. 

It was announced here last week that the 
$14 rate on lumber shipments from North 
Pacific to Atlantic ports had been extended 
by the Intercoastal Lumber Conference 
through October. 

Six cargoes of lumber from Nova Scotia 
and New Brunswick arrived last week, com- 
prising about 38,000,000 feet. 

Danger of a general strike in the building 
industry of Greater Boston has been averted. 
Carpenters’ pay has increased from $1.25 an 
hour to $1.37%. Employers have offered a 
flat rate of 80 cents for both common and 
skilled laborers. The present rates are 74 
cents an hour for common and 79 cents for 
skilled laborers, and a 10 cent increase is 
asked. Some of the unions have been de- 
manding an increase of 12% cents an hour. 


New York, N. Y. 


Aug. 6.—The lumber market has shown vir- 
tually no change during the last week, in- 
quiry among wholesalers and retailers today 
indicating a fairly active movement of lum- 
ber for the late summer, with prices in all 
lines standing firm. Prices on West Coast 
shingles are stiffening somewhat. There are 
good stocks of shingles on the market. 
There have been no further changes in the 
Idaho pine market. A number of mills in 
the Inland Empire have advised their New 
York connections that they are still out of 
the market and will have no lumber to offer 
for some time. Certain items in Idaho pine 
are scarce, but the local demand is rather 
dull, so neither wholesalers nor retailers 
have been seriously inconvenienced. 

Thomas I. Parks, lately of the Thomas I. 
Parks Lumber Co., Long Island City, on Aug. 
1 became sales manager of the Rider-Hewitt 
Lumber Co. 

The August tournament of the By-Sell 
Golf Club, comprising prominent lumber 
dealers and salesmen of Westchester County, 
will be held Aug. 14 at the Hudson River 
Country Club, Yonkers, N. Y. 

The Case-Fowler Lumber Co., Macon, Ga., 
has opened an eastern office at 341 Madison 
Avenue, in charge of S. F. Mackelduff. 

H. S. Dewey, representing the Pacific 
Northwest Red Cedar Agency, was in New 
York recently. Thomas C. Field, manager 
of the local office of the agency, is on a trip 
to the Pacific Coast. 

James E. O’Grady and Frank DeCamp, both 
formerly of Crane & Clark, have opened a 
retail yard at 216 West Twentieth Street, 
Manhattan, under the firm name of James E. 
O’Grady Lumber Co. 

Frank B. Haviland, specialist in southern 
pine lumber and ties, has moved his office to 
2834 Grand Central Terminal. Mr. Haviland 
is the eastern representative of the Pine 
Plume Lumber Co. 


Albuquerque, N. M. 


Aug. 6.—E. L. -Kurth, of the Angelina 
County Lumber Co., Keltys, Tex., and J. H. 
Kurth, jr., of the Vernon Parish Lumber Co., 
Kurthwood, La., with members of their 
families, spent the week end in Albuquerque. 
J. H. Kurth and family left Monday for 
Gallup, N. M., and planned to go into south- 
west Colorado on a fishing expedition. E. L. 
Kurth’s automobile headed homeward, with 
stops in prospect at Roswell, N. M., and the 
Carlsbad Cavern. Their Keltys and Kurth- 
wood plants saw longleaf pine, about 70,000,- 
000 Soot a year, specializing in railroad tim- 
bers, 25 percent of their output being heart 
and large timbers, and the company recently 
filled a New Mexico order from the Kemp 
Lumber Co., at Roswell, for 2x8’s for the new 
cotton compress. “General conditions,” said 
E. L. Kurth, “from a crop standpoint, are 
better than for years, and we naturally ex- 
pect a good business from the Southwest 
this fall. Demand for hardwood, particularly 
oak flooring, is stronger, and better prices 
will undoubtedly follow. Two- and three- 
inch stock is already bringing a little more, 
as well as timbers and special cuttings. 
Taken as a whole, I feel sure the mayket is 
8radually but steadily improving.” 

James G. McNary, of the Cady Lumber Cor- 
Poration,..is visiting California cities, and 
will be present to hear the announcement of 
Mr. Hooyerits . nomination as Reptblican 

z 





candidate for President, and his acceptance. 

Reuben Perry, .president Coal Supply & 
Lumber Co., accompanied by Mrs. Perry, left 
Saturday for Long Beach, Calif., where he 
has an apartment house, orange grove, and 
other investments. He expects to be gone 
about two weeks. 


Los Angeles, Calif. 


Aug. 4.—There has been little or no change 
in the southern California lumber market dur- 
ing the last week or two. Prices have not 
yet assumed the strength which they show 
at the mills, but it seems to be freely con-. 
ceded that there is slight possibility of a 
weakening on the part of the manufacturers, 
either as to prices or continuance of the 
curtailment program. 

Lumber receipts at San Pedro for the week 
July 22 to 28 dropped to 16,577,000 feet as 
compared to 27,259,000 feet the preceding 
week. The number of vessels taken off the 
California run is still reported as totalling 
forty. There seems to have been no change 
yet in the amount of unsold lumber on public 
docks but the drop in the amount of lumber 
shipments received should soon have a notice- 
able effect. 

Los Angeles building permits for this year 
to the end of July total $60,300,981.00, as 
compared with $67,479,177.00 for the corre- 
sponding period in 1927. 


Kansas City, Mo. 


Aug. 7.—While the volume of orders so far 
this month has been about the same as in 
July, the market generally has shown in- 
creased strength, notably in southern pine, 
same items of which have become scarcer. 
West Coast prices generally are on a satis- 
factory basis, though demand for fir is not 
as active as it might be. Line yard buyers 
are steadily in the market. City demand is 
slow, except in a few towns where there has 
been a small spurt in building. Country 
trade, however, is promising and sales man- 
agers are all set for a good market the next 
two months. 


Portland, Ore. 


Aug. 4.—The fir and pine lumber markets 
showed great activity last week. Demand 
for pine shop is strong, at advanced prices. 
Volume of fir business was reported large, 
at prices practically the same as a week ago. 

The forest fire hazard has been reduced 
materially by cloudy weather and cool nights, 
with accompanying dew in the woods, and 
so far there have been no losses in western 
Oregon. ws 


Laurel, Miss. 


Aug. 6.—New orders for southern pine 
continue larger than production. Shipments 
are holding up well, and no increase in mill 
stocks is noted. Items that were in surplus 
some time ago are not now to be found. 
There is now more delay in making ship- 
ments. Prices generally are apparently 
firmly entrenched upon the level recently 
established and in some instances there is 
possibility of further advances. Export 
markets are taking a fair amount, but the 
movement overseas is apparently not yet 
up to its normal volume. Prices on most ex- 
port items are fairly strong, with no surplus 
stocks in the hands of the manufacturer. 


Birmingham, Ala. 


Aug. 6.—Retail buying has been slow over 
the end of the month. Business has been 
rather good, but retailers find it necessary 
to devote much attention to getting a fair 
profit margin. On account of limited mill 
stocks of No. 1 common and lower grades, 
figures named in July 15 and Aug. 1 lists 
have been maintained in large measure, 
Upper grades have advanced, but business is 
limited and stock can still be .secured at 
buyers’ figures. High grade- flooring is in 
surplus at the average mill, while shipments 
are limited. Most orders call for mixed cars 
with small amounts of these upper grades. 
No. 1 dimension, in specified sizes, sold bet- 
ter for the last week. Straight cars of 2x4- 
inch, 9-foot are in better demand and price 
has improved. Demand for random 2x4- and 
2x6-inch is limited. Little 2x8-inch is called 
for in mixed orders. Badly mixed orders are 


(Concluded on Page 74.) 
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TRY OUR 


No. 2 Common S45 
Dimension 
The grade is good—You will 

Straight cars any length or mixed 


with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


REPRESENTATIVES : 


. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A . Harrison, P.O. Box 745, ‘Sioux Falls, S.D. 
Frank Probst, P. O. Box, 1187, Fargo, No. Dakota 
oO. G. Velentine, P. O. Box, 171, Denver, Colorado 
H. E. Wade, - - » « Lincoln, Nebraska 























Opportunity in 
END DRIED 


White Maptie 


Right now we have to offer some very attrac 
tive values in slow, uniformly shed END 
DRIED White Maple. Here is stock with 
that beautiful light color so desirable for fine 
work. No sun checks. 


Our quotations will interest you. 


A. L. Caflisch & Son’s 


Lumber Company 
UNION CITY, PA. 





Pane & Gypress Pro wiare 


if 


Longleaf Rift and Fiat 


FLOORING 
Shortieaf Finish 


Band Sawn Stock 
Shiplap 


PINE PLUME LUMBER © 


MONTGOMERY 4 ALA. 


CB. Richard & Co. "| 











29 Broadway, NEW YORK Spee 
Ocean Freight shits iui 
Brokers for exports & 








Special department handling export lumber shipments | 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 











Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A vating oxide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 


606 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 
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Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 


should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 

Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and'to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill, 


(If you prefer, and will send us the names 
and y+ with Ko Fy will send the 
with a letter from us saying they are a gift 

from you.) 


> 























J. H. Coulter, of Smith & Beil, Decatur, Ind., 
called on local distributers of hardwoods in 
Chicago on Aug. 8. 


E. M. McGowan, of the W. T. Smith Lum- 
ber Co., Chapman, Ala., was in Chicago this 
week on business connected with his company. 


Harold Sill, well known commission lum- 
berman of Milwaukee, Wis., was in Chicago 
this week sizing up the hardwood situation in 
local territory. 


Secretary-manager M. E. Cowper, of the 
Lumbermen’s Club of Chicago, left Aug. 4 
on a three weeks’ vacation by automobile in the 
north country. 


O. C. Scherzinger, of the Kneeland-McLurg 
Lumber Co., northern hardwood manufacturer 
of Phillips, Wis., made a business trip to Chi- 
cago this. week. 


L. M. Borgess, sales manager of the Steele 
& Hibbard Lumber Co., St. Louis, Mo., was 
in Chicago Aug. 8 calling on local distributers 
of southern hardwoods. 


Fred G. Eddy, president of the Randall Lum- 
ber & Coal Co., retailer of Flint, Mich., was 
in Chicago last week calling on some of his 
friends in the local trade. 


William H. Crawford, of the Long-Bell 
Lumber Co., Kansas City, Mo., was in Chicago 
this week in connection with industrial devel- 
opment work at Longview, Wash. 


C. B. Cunningham, in charge of the hard- 
wood department of the Vanlandingham Lum- 
ber Co., left last Friday to spend two weeks’ 
vacation in the northern part of Wisconsin, 


C. C. Cary, vice president of the Peavy rail- 
roads, Shreveport, La., spent several days in 
Chicago this week in attendance at a conven- 
tion of the short line railroads held at the 
Blackstone Hotel. 


E. T. (Ted) Vanlandingham, of the Van- 
landingham Lumber Co., is on a vacation trip 
of two weeks’ duration through the East, visit- 
ing New York, Boston, Montreal, Toronto, 


_ Quebec and other interesting cities. 


T. W. Budde, of the T. W. Budde Lumber 
Co., St. Louis, Mo., was in Chicago this week 
in the course of an automobile trip through 
parts of Illinois, Michigan and Wisconsin. He 
planned to visit Indianapolis before returning 
home. 


A. C. Smith, of the A. C. Smith Lumber 
Co., Cleveland, Ohio, when in Chicago this 
week on a business trip stated that while de- 
mand for most woods has been somewhat slow 
the last few weeks, the outlook .is promising 
for fall trade. 


Charles C. Vanlandingham. partner in 
the Nat. F. Wolfe Lumber Co., left Friday of 
this week by automobile with his wife for two 
weeks’ vacation in the Eagle River section of 
Wisconsin, where he expects to do some fish- 
ing and golfing. 


Henry Wagner, manager of the Foster Creek 
Lumber & Manufacturing Co., Stephenson, 
Miss., stopped over in Chicago Wednesday of 
this week en route to Madison (Wis.) head- 
quarters. He stated that heavy rains had 
slowed up production and shipments. 


E. H. Ellsberry, president and general man- 
ager of the Standard Lumber Co., Pine Bluff, 
Ark., when in Chicago.last week reported that 
retail, sash and door and special millwork busi- 
ness was very good in his section. From here 
Mr. Ellsberry went to* Detroit, Mich., before 
returning to his headquarters. 


E. T. Bond, Chicago representative for the 
Hugh McLean Lumber Co., of Buffalo, N. Y., 
returned this week from a vacation spent in 


and around Palisades Park, Mich., on which 
he was accompanied by his wife and two boys, 
Mr. Bond stated that he managed to get in 
some good games of golf while away. 


The Walter A. Zelnicker Supply Co., of St, 
Louis, Mo., has recently issued a 20-page bul- 
letin listing new and used equipment the con- 
cern has for sale, including railway and con- 
tractors’ equipment such as locomotives, cranes, 
shovels, dump cars, rails, boilers, road con- 
struction equipment, oil engines, quarry equip- 
ment etc. 


Paul Miller, of the Paul Miller Co., promi- 
nent lumber wholesaler with general offices at 
308 West Washington Street, Chicago, visited 
last week at North Port Point on Grand Tray- 
erse Bay, Michigan, where his family is spend- 
ing the summer, Mr. Miller’s 6-year-old son 
caught several good-sized perch, while his dad 
played golf, 


Frank R, Linroth, manager of the Chicago 
office of the Exchange Sawmills Sales Co., re- 
turned Monday from a two weeks’ vacation 
spent at Muskegon and Saugatuck, Mich. At 
the former place he took part in a tennis tour- 
nament, but was eliminated in the quarter 
finals. Golf was another pastime at which 
Frank tried his skill, and the rest and change 
have “pepped” him up for a strenuous season 
of lumber merchandising. 


W. C. Stone, chief auditor for the Dierks 
Lumber & Coal Co., Kansas City, Mo., spent 
a day in Chicago last week conferring with 
L. O. O’Daniel, local representative for the 
Dierks Lumber Sales Co. Mr. Stone reported 
that the company had booked a fairly good 
volume of business, and fall prospects were 
bright under the influence of encouraging crop 
reports from the middle West. From here Mr, 
Stone went to New York on business con- 
nected with the Dierks company. 


Geo. D. Griffith, of the Griffith-Hubbard 
Lumber Co., who left Chicago early in July 
with his wife and daughter, Mrs. Ludlow J. 
Washburn, and sister, Mrs. John A. Graham, 
of Bradenton, Fla., for a trip to the Orient. 
sends greetings to the AMERICAN LUMBERMAN 
from Kyoto, Japan, where he arrived July 24. 
“We are thus far on our way in picturesque 
Japan. The effects of the earthquake in Yoko- 
hama are very noticeable,” writes Mr. Griffith, 
“but they are building it up. The scenery in 
this section of Japan is beautiful.” 


W. M. Nichols, manager of the Pioneer 
Lumber Co., Elrod, Ala., was in Chicago for 
a day this week, en route to Michigan City, 
Ind., with his family for a vacation. Mr. 
Nichols reports a strong market, with every 
indication of further advances within the next 
few weeks. There*is an especially active de- 
mand for end-matched lumber and his concern 


i 





is filling orders for this material coming from ° 


dealers in all sections of the country. While 
in Chicago on Tuesday, Mr. Nichols attended 
the weekly luncheon meeting of Chicago Ro- 
tary Club No. 1, as he is an enthusiastic Ro- 
tarian and never overlooks an opportunity to 
attend a Rotary club meeting. 


Expects Revived Farm Building 


J. F. Bryan, secretary of the Illinois Lumber 
& Material Dealers’ Association, recently re- 
turned from a tour covering a goodly portion 
of the Illinois corh belt and is enthusiastic 
over the condition of crops, especially the corn 
crop as seen fromthe highways. Mr. Bryan’s 
tour took him through Will, Grundy, Living- 
ston, McLean, Logan, Sangamon, Menard, Ma- 
son, Peoria, Bureau, Lasalle, Kane, DeKalb, 
Ogle, Lee, Winnebago, McHenry and Boone 
counties, thus giving him an opportunity to 
get a pretty good idea of agricultural condi- 
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tions. He says the corn crop is the finest he 
has ever seen during his many years’ residence 
in Illinois and the same is true of the wheat 
and oats crops which also are producing abund- 
antly. Threshing is now in progress on many 
of the farms and the yield of small grain is 
heavy. With agricultural conditions as satis- 
factory as they appear to be, there is every 
reason to expect a marked revival of build- 
ing in the farming communities of the State. 
and of course good business for the retail 
lumber dealers. One portion of this tour, cov- 
ering approximately 600 miles, was made by 
Mr. Bryan for the purpose of showing the 
beauties of Illinois scenery to his son and 
bride, Mr. Bryan, jr., having been married re- 
cently. This was a honeymoon trip that was 
quite different, tendered by Mr. and Mrs. Bryan 
to their son and his bride, and needless to say 
the trip was a thoroughly enjoyable one. 


Lumberman Dedicates High School 


One of the outstanding public addresses. of 
the current year was that delivered by Robert 
A. Long, chairman of the board of the Long- 
Bell Lumber Co., on the occasion of the dedi- 
cation of the Robert A. Long High School at 
Longview, Wash., on July 13. This high 
school, with a 35-acre campus and costing ap- 
proximately $650,000, was presented to the city 
of Longview by Mr. Long. -The school wil!’ 
care for 1,000 students and will compare favor- 





Here’s Another Big Carload. 


AppLeton, Wis., Aug. 6.—The largest single 
carload of lumber loaded at the Rib Lake 
Lumber Co.’s plant at Rib Lake, Wis., and 
what is believed to have been the largest car- 
load of lumber ever shipped by any Wiscon- 
sin mill, was dispatched on July 17. The Rib 
Lake Lumber Co. shipped this car, Pennsyl- 











Was this the largest carload that ever left 
Wisconsin? 


vania No. 825,291, to the Paine Lumber Co. 
(Ltd.), at Oshkosh, Wis. It contained 62,930 
feet of surfaced lumber. The accompanying 
photograph shows the car just after it had 
been pulled from the loading dock prior to 
departure for its destination at Oshkosh. 

[Note: The American LuMBERMAN will 
be glad to receive photographs of any carloads 
of lumber than can equal or excel this one.— 
Editor. ] 





ably with the best to be found in the country. 
This enlightening address by Mr. Long has 
been reprinted in a handsome brochure and is 
worthy of a place in the library of every 
lumberman. 


Named Head of Home Bureau 


On account of the serious condition of his 
health, George E. Piper has been compel'ed 
to relinquish his duties as managing director 
of the Home Modernizing Bureau of the Na- 
tional Building Industries (Inc.), 804 Builders 
Building, Chicago, and H. S. Sackett, for- 
merly consulting engineer of the National 
Lumber Manufacturers’ Association, has been 
selected by the executive committee of the 
Home Modernizing Bureau to take up Mr. 





Piper’s duties and continue the work for an 
indefinite period. 

The home modernizing movement, which has 
been given an added impetus by the co-ordina- 
tion of the various building industries in this 
bureau, has rapidly spread over the entire 
United States, and at present there are over 
seventy cities actively interested in this work 
and in various stages of development. 


Opens Wholesale Lumber Business 


Des Moines, Iowa, Aug. 6.—George: A. 
Field, former well known lumberman who for 
the last two years has been devoting his time 
to other interests, again has entered the lum- 
ber field and has opened an office in Des 
Moines for the conduct of a wholesale busi- 
ness, specializing in bridge lumber ‘and piling, 
and heavy timber construction throughout the 
Mississippi and Missouri Valley States. For 
twenty-nine years Mr. Field was associated 
with W. W. Wheeler in the Wheeler Lumber, 
Bridge & Supply Co., of this city. Both Mr. 
Wheeler and Mr. Field have sold their in- 
terests in that company. Mr. Field’s office is 
now located at 522 Liberty Building in this 
city. 

Pays Supplementary Compensation 

Scuenecrapy, N. Y., Aug. 6.—The General 
Electric Co. paid $1,600,905 in supplementary 
compensation on July 30 to employees in its 
various plants and offices who have been in the 
employ of the company for five years or more. 
This sum, the largest ever distributed by the 
company in this form, represents 5 percent of 
the earnings of employees for the six months 
ending June 30, 1928. The largest amount, 
$499,425, was paid to employees of the Sche- 
nectady works. 


Retires From Active Business 


RocxForD, Itt., Aug. 6.—Announcement has, 
been made of the retirement of Thomas D. 
Reber as president of the Rockford Lumber & 
Fuel Co., and the purchase of his stock by 
E. H. Keeler, secretary and treasurer of the 
company. Mr. Reber is retiring after 44 years 
in business and has decided to take a long rest. 
He came from Sinking Springs, Pa., to Rock- 
ford in his youth and became connected with 
Seeley Perry, which was later known as Perry 
& Reber. In 1890 this concern was merged 
with E. H. Keeler and the late Thomas G. 
Lawler, to form the Rockford Lumber & Fuel 
Co. The company owns the Beloit Lumber 
Co., of Beloit, Wis., and the Whitewater Lum- 
ber Co., of Whitewater, Wis., and at one time 
operated four Rockford branches. 

Mr. Reber, in addition to being one of the 
prominent merchants of Rockford, has taken an 
active part in political, civic and lodge affairs 
of the city. He is a 33rd degree Mason, a 
Shriner, and a member of the Rockford Lodge 
of Elks. He is also a member of the Winne- 
bago County board of supervisors, and of the 
county forest preserve board. 


Rated as Pistol and Rifle Expert 


SPOKANE, WaAsH., Aug. 4.—Shooting a 95 
percent in the pistol course and making 330 out 
of a possible 350 points with the service rifle 
on the Fort Wright range this week, Capt. 
Edward McGoldrick, 384th infantry, organized 
reserve, won the right to participate in the na- 
tional rifle and pistol matches to be held at 
Camp Perry, Ohio, Aug. 28 to Sept. 16. Capt. 
McGoldrick. is a son of J. P. McGoldrick, presi- 
dent of the McGoldrick Lumber Co. His 
shooting entitles him to rating as pistol expert 
and expert rifleman. He was the only one of 
the 24 reservists at the camp to make the ex- 
pert grade with both rifle and pistol. 

Tue St. Lawrence Paper Mills (Ltd.) pro- 
poses to complete a $400,000 addition to its 
plant at Three Rivers, Quebec, Canada, by the 
end of the present year. 
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INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 

Soo Brand” Maple, Beech and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Eng Spruce, Sitka Spruce and Wesnen! Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 


DOUGLAS FIR — SITKA SPRUCE 


From Our Chicago Yard or Direct From Mill. 








Phone, CANAL 0049 = =-2251 So. Loomis St., CHICAGO 








O TIMBER ESTIMATORS O 





JAMES W. SEWALL 


Consulting Forester 








Old Town, tet Maine 
TIMBER asper Lemieux 
ESTIMATORS Feptepek Caio 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
1441-42 Bank Bldg., 
Af Canal Bonk Bids NEW ORLEANS 











Surface Measure 


ESTIMATOR 


Anew publication covering in the'most com: 
manner onake field of ~ wn measure nae 
plied to rapid estimati contents of fractional 
sizes of lumber, veneer, fibre board and stock used 


in the manufacture of interior and exterior 


a. Sa 6 4 ular containing 
es, . 
sample pages. fi 


Pocket Size (43% x 6%") $5.00, Postpaid. 
‘ American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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MOULDINGS 
FINISH 
CASING 
BASE 
CEILING 
SIDING 
FLOORING 
DIMENSION 
BOARDS 
apa SALES 
SHOP AND REPRESENTATIVES : 
FACTORY OS pore 
LUMBER Oconomowoc, Wis. 
Lek W. J. SCHILLER, 
4347 Benton Blvd., 
LIGHT, SOFT Kansas City, Mo. 
AND WHITE ALEX W.STEWART, 


931 Lumber Exchange 
pie. Minneapolis, 
pn. 


D. CLINTON 
VAN OSTRAND, 
P. O. Box 99, 
Omaha, Nebr. 
W. H. LEWIS, 
406 Chamber of Com- 


merce Bldg., Denver, 
Colo. 


TRY THIS LUMBER and 
You'll Come Back for More 


You'll only have to sell a couple of jobs with Craig 
Mountain Pondosa Pine to prove to yourself that this 
lumber has more than ordinary appeal with contrac- 
tors, carpenters and builders. 


This is because of the lightness, softness and white- 
ness of Craig Mountain Pondosa Pine. Carpenters 
instantly see that this lumber is easier to saw and nail, 


lighter to handle and always clean-looking. Quality 
and price always right. 


Let us quote you on a mixed car. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E. H. VAN OSTRAND, President W. C. GEDDES, Vice-Pres. & Gen. Mgr. 





“ QUALITY ” Make Homes More Salable 


. —not alone new ones, but also old houses—by encouragin 
orgy whooring owners to line ail Glosets with . 
wilds trade on merit. .— 
Order it in mixed cars “KILMOTH” Closet Lining 
bye Kilmoth’’ Closet Supply this stock manufattured from Tenn, Aromatic 
sming. Red Cedar and you'll notice an incr in er 


ease eagles. 
L. C. l. or carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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News Letters 


(Continued from Page 71) 
offered freely. Finish is slow. 
grades such as droppings No. 2 or 3, in S4s 
stocks, are moving freely at $2.50 over the 
regular price for No. 2 and 3 S4S boards 
These are substituted for better grades of 
trim stock. No. 3 flooring, 4-inch, is in de- 
mand at $13, mill base, with some selling at 
$14. Lath sales were made at $4.65, for 
10-day delivery, and $4.75 for transit sale 
Timbers are not active. Few mills are cut- 
ting timbers for stock, except short lengths 
of 4x4- to 4x8-inch shortleaf. Factory floor. 
ing, especially 3-inch, is in good demand at 
fair prices. Car material was in improved 
demand and price advanced about $1.50, 
Decking under 2%-inch did not sell ag 
readily as the thicker. No. 1 is slow, but 
dense and merchantable are ready sellers, 
Car lining and siding are poor sellers. Car 
roofing moves at a price. Weather has been 
ideal for logging operations for the last 
month, and small mills have been able to 
double their loads. In Alabama, nowadays, 
mills as far back as twenty miles from rail- 
roads can make prompt delivery at a nominal 
cost. 


Shreveport, La. 


Aug. 6.—Demand for southern pine is rather 
variable, but may be termed fairly good. 
There are indications of an awakening of 
demand in all directions, and volume bids 
fair to improve. Prices have been well main- 
tained. Dealers state that there is improve- 
ment in the B&better market, and the sur- 
plus has been fading. There are few mills 
now that report any surplus of finish, and 
the same is true of B&better flooring. Drop 
siding is not in such favorable position; there 
is so much competition from fir and cypress. 
The expectation is general that pine prices 
are going to be well maintained through the 
heavy-buying season. There has been a lot of. 
rain of late which has delayed shipments 
somewhat, and curtailed production. The 
hardwood market has begun to pick up a lit- 
tle, and it is believed that prices will soon 
be on a better basis. 


Duluth, Minn. 


Aug. 6.—Inquiry for box and medium grades 
of northern pine has been more pronounced 
during the last ten days. Middle west box 
plants have been in the market more freely 
lately. The mills have been encouraged by 
reports from Minnesota, North Dakota and 
elsewhere in spring wheat territory, where 
retail yards are looking forward to a period 
of activity this fall. Northern pine prices 
are firmly maintained. The Weyerhaeuser in- 
terests at Cloquet, the Virginia & Rainy Lake 
Co. at Virginia, Minn., and the Backus in- 
terests at International Falls are all set for 
steady mill operations during the season. 


BOOK REVIEWS 


In co-operation with the United States For- 
est Service the West Virginia Department of 
Agriculture has prepared a_ booklet entitled 
“West Virginia Forests and Forest Products,’ 
with a view to making known the resources 
and opportunities of that State. It is shown 
that the present forest lands of the State ex- 
ceed 9,000,000 acres, or over 60 percent of 
the original forested area of the State. A table 
contained in the booklet shows the area by 
counties, indicating the total land area, the 
farm woodland area, the potential forest area 
and the percentage of forest land. The booklet 
is replete with information about the varieties 
of timber native to the:State, the lumber manu- 
facturing activities of its people, and the rela- 
tion that the forest industries bear to the pros- 
perity and well-being of citizens. Considerable 
space is devoted to discussions of reforesta- 
tion and fire prevention and control and refer- 
ences are made to the injuries done by fungus 
diseases, insects and other destructive agents. 
It is understood that copies of the booklet 
may be obtained on request from the West 
Virginia Department of Agriculture, John W. 
Smith, commissioner, Charleston, W. Va. 
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This 


Week’s 


Lumber Prices 








SOUTHERN PINE 





Following are f. 0. b. mill sale prices as reported from Kansas City, Mo., for the week ended Aug. 3: 


Plooring Finish, all 10-20’ 
1x3” E.G.— B&better Rough: 
B&btr, | 10- 20’. . .$60.34 SO nk acceme 37.14 
No. So ua veeee 42.02 Seer so, - 37.09 
1x3” F.G. ae and 10”.. 45.21 
B&btr, 10-20’... 36.30 aa aed 58.49 
No. 1, 10-20’.... 28.83 5/4x4, 6&8”.. 58.00 
No. 2, 6-20’..... 23.66 6/4 | & 8/4x4, 
ix4” E.G — OP ecers’ 15 
B&btr, 10. 39.08 Batetter Surfaced: 
ee eee 43.58 
B&btr, 10-20’ 37.98 er A be teeeee 44.31 
No. 1, 10-20' 53.89 1x5 and 10”.. 53.12 
No. 2, 10-20 3.37 oO ppcthons Bots 62.73 

1”, a. 5/4x4, 6&8”.. 60.66: 
ee! 81.18 5/4x5, 10&12”. 70.33 
B& Ds a ae eh oem 39°67 6/4 & 8/4x4, 
 * eee 21.00 re 61.05 
No. * partition 6/4 & 8/4x5, 

‘a 10&12” .... 73.03 
«Se ees 34.95 ee... aa 
me is bis SON divhacncs 40.90 

Ba 1x5 and 10”.. 46.13 
1x6", 10-20'— 1x12” 54.00 
DS: 5 ks beads 36.53 | 1x12” ....... . 
oS wesines 34.55 Stringers 
BO  ecinn wath 25.39 | Sq. E., 26 to 28’ 64.00 











Fencing, 818, Casing and Base 
10-20 B&better: 

No. 1— ane @" it.%. 50.69 
a Per 31.41 OP. % adclamdlcten 53.00 
gat ere 35.17 5 and 10”.... 61.17 

No. 2— Dimengson, S1S1E 
1 Ee 18.94 No. 1— 

See. > bare e@xe 20.97 Short- Long- 

No. 3— ea eaf 
OT —g— eee 14.54 2x 4”, 10’ 26.42 28.57 
i =e mae 15.13 12° ... 36:52 26.77 
Boards, S18 or 828 16’ . 27.48 29.51 

No. 1 (all 10- eh 18x20’. 29.41 31.76 
Se 3.2 =. 6”, 10’ 22.32 25.07 
Bee. | wiacioda i828 23.02 24.83 
Bee! incaves 18° . 24.10 26.66 

~ a3 (all 10 to 20" De 18&20’. 28.50 28.00 

1 RA oy. 2° iad 23.50 26.42 

izi0” wine ete 22:80 ‘ 24.27 26.64 
ASS8" . + Holts 26.49 16’ . 26.22 27.01 
No. 3 (all 6- mehd 18&20’. 26.81 30.69 
es. a tvte signe 17.07 ee at . 3 Beare 
ge Oe A 17.59 12’ 26.98 30.75 
TESS Wikies cs 17.74 16’ . 27.49 31.75 

No. 4, all widths 18&20’. 27.87 32.31 

and lengths.. 6.90 $x13°, 20° 20.49 acs 
Plaster Lath 1y .... Shei was 

No. 1, &*, 4... 3.20 16’ ... 36.04 42.75 
No. 2, %”, 4’... 2.48 18&20’. 37.02 43.17 





Shortleaf Dimension, Shiplap 
iat S1S1E No. 1 (all 10-20’): 
0. 2— atest 81 
Ox 6% 5° 10F isd. wv 22.15 No. 2 (10- 20’): 
12” woes 5 Bee ene er 22.84 
18&20°" 1. 36:32 .: Tu vary: 22-88 
2x 6”, 10’. ..... 19.88 we viewd DS was 
-; Bae e ap ae rs bee 17.73 
18&20’ .. 21.29 Longleaf Timbers 
i OP cco ce 23.00 | No. 1 Sq. E&S 
tee ee 20.63 S48, 20’ and 
| Re 22.11 under: 
18&20’ 23.74 Ss. wee 27.90 
2x10”, 12’ ..... 21.08 gl or ae 36.20 
16 ar 25.00 TP cdi anctt 40.41 
-t9 
iat", 49... $3.00 | a-ona ia 
1 Meee py 8 and 10’...... 16:60 
No. 3— ‘ 12’ and longer.. 16.50 
SS LS 15.06 Car Material 
SOOT > os cnvae 13.77 | (All 1x4 & 6”): 
oc iekcnt te 15.00 | B&btr, 9 and 
Jambs 1B” 2 ov.n'essiserd 0.00 
B&better: 19 and 20’;.... 39.38 
1%, 1% eee Boeri 1.75 
ae aso 68. No. 2 random... 19.50 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
D&btr. . $47.00 . $52.00 $52.00 $72.00 $87.00 
No. 1 & 

btr.*. 45.00 50.00 50.00~ 67.00 82.00 
No. 1.. 44.00 .. 47.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38.75 38.75 38.75 48.00 
No. 3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 33.00 33.50 33.50 33.50 
5/&6/4— 4" &wadr. 4,6&8” 10” 2" 
. -slt ss webee tue $67.00 $69.00 $72.00 $82.00 
Ph, Bt ccecccces 00 64.00 67.00 77.00 
TE nctticinn oe ont aes - 00 57.00 60.00 70.00 

For 5/&6’4 in No. 4-, 8- or 12-inch, add 
$s; 6- ioe $9; in No. "8, ‘all widths, add $6; 

0. 4, $4. 


*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot: 
Dé&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 ee 21.00 
Spence ane pine lath, 4-foot; No. 1, $7.75; No 
45. 





RED CEDAR SHINGLES 


Seattle, Wash. Aug. 4.—Eastern prices, 
four or five bunches, f, o. b mill are: 


First Grades, Standard Stock 


Mixed with 
Straight lumber or 
cars shingles 

Extra stars, 6/2...... $2.55 $2.60 $2.60@$2.65 

Extra clears, y Seer 3.00 , 3.10 3.15 

+ rege ss 3.90 4.00 3.90 4.00 

SD 6 olécwnb'w ae 3.85 3.90 3.90 3.95 

PUlfections ....0.cce 4.90 4.90 5.00 

toyals a te 11.75 11.75 12.00 
5” 5/2 Dimensions. 3.45 3.50 


Pirst Grades, mite-Graae Inspected Stock 


Extra stars, 6/2...... 2.65 2.70 
Extra clears ........ 3.20 
sR are 4.00 
NS | cision Se taes 4.30 
Perfections .......... 4.90 5.00: 
Second a Standard Stock 
Common stars, 6/2.... 1.05 1.10 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 
Common clears ...... 2.10 2.20 2.20 
British Columbia Stock, Seattle Market 
RR a 3.75 
SURI, - 5 ooh nt he sae 4.00 
NE 6 ca becens 4.80 
Perfections .......... 00 
Oyals (No. 1’s)...... 11.75 


NORTH CAROLINA PINE 


Norfolk, Va., Aug. 6.—Following are typical 
average f. o. b. Norfolk prices, made during 
the week ended Aug. 4, as reported by the 
North Carolina Pine Association. 


Rough: 
Edge, 4/4— 
EE rain tangl oe ade Pade hee wenn $43.03 
I Ae I Ss. ds wel bance: Saline pint & md dw & a 29.75 
ara a dae oo are Dae Se ee wae as ee 23.67 
a ee ee ee ae 20.10 
B&better No. 1 teres No. 2 _ 
ae $42 i's 
et gle ra 45.1 sae ye 
ce 6 ew 44.76 $34.21 Sas $21.75 
SO a bpd ae Pees ve ate 'e 
BE ahah 50.46 36.71 $25.00 23.37 
OO 53.3 “koe 26.04 23.35 
See “Kecks 64.06 41.53 30.14 24.39 
Edge, B&better 
DE Saou Bae acess 4d ces dead Cea eee $49.75 
rer rrr ere Pee 64.71 
ROGGE Gesacobesune VheGns.e becca’ ciaeie 66.59 
Ne ihn he es aainintn beach 'y-bi6.4 eles WE A ate 52.00 
Deer: DONE WOPMG. ov ci civcccevinves 31.25 
SE EE Neos Gah eK ewe We sek ws ers bows 18.14 
ee ee er er Pen a re eet 5.31 
Dressed: 2%” 3” & 
Flooring— Width Wider 
Oe ee oe ee $41.24 $39.32 
es IE oki 00a wae eae 35.98 35.31 
po ee, Eee rere $41.00 
Bark strip partition, B&better........... $34.24 
Box bark strips, dress or resawn....... 17.76 
Roofers: No. 2 *Air 
dressed dried 
2 i eeerrTerere et oU eet ee $28.15 $20.72 
BE os. «wad snwele minds meaee 28.02 21.65 
Ey 6h oe baesitea abn ete ras Oke 30.27 21.52 
DE oie Ca Keds a hind sew 30.95 22.16 


*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 818S— 


8’ 12’ 14’ 16’ 
ix 4” ,ccose --$28.00 $29.00 $29.00 $30.00 
1X 6” ...eeeee 30.50 31.50 31.50 33.00 
Ix 87 .wcoce ++ 32.50 33.50 33.50 35.00 
1X10” ......6. 34.00 35.00 35.00 36.50 
1x12” ........ 85.00 36.00 36.00 37.50 


For te ee S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 


For shiplap r flooring, add 50 cents to 
prices on No. 1 boards. : 


Crating stock, S1 or 28, 6” and wider, 6’ and 
longer, No. 2, $2 8; No. 3, $23. 


No. 1 Hemlock, S181E— 
8’ 
2x4” 2.00005. $32.00 


$32.00 31.00 $32.00 
2X 67 ..ccccce 39:00 30.00 30.00 32.00 
2x 8” ..seeeee 31.00 32.00 31.00 32.00 
2x10” ......++ 31.00 33.09 33.00 34.00 
2x12” ......-- 31.00 34.00 34.00 35.00 


For No. 2 dimension, deduct $4 from price 
of No. 1. 





DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., Aug. 7.—F. 0. b. mill prices 
on actual sales of fir, Aug. 3, 4 and 6, direct 
and wholesale, reported by West Coast mills 
= the Davis Statistical Bureau, were as fol- 
ows: 


Vertical Grain Flooring 


B B&btr Cc D 
600 cethek wes $36.25 $36.50 $29.50 gee 
Et a3 Welt aie & oa 34.00 see 
DOME: atitele ad oles 40.50 
Flat Grain Flooring 
RE To 24.25 20.75 
ST  ateoseuaneo’ ‘ 32.50 28.50 
Mixed Grain Flooring 
ST ovate oe sical sens pia $14.50 
Ceiling 
56k Wand ee ery 24.7 19.75 
TO LEP 25. bo 20.75 
Drop ‘Siding, 1x6” . 
| ga Se 31.75 26.50 ‘es 
BEE ais wal dass ceils 32.00 25.50 aes 
WR so. Picea teas oat 17.25 
Pinish, Kiln ‘Driea and ‘Surfacea 
1x6” 1x8” 1x12” 
WROOtte. o's inca d Sd ccenes $40.25 $44.50 $53.50 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
eS Freres re $18.75 $17.75 $18.50 $22.25 
SS eee er 12.50 12.75 12.50 14.50 
No, 3 sept tee eees 9.00 8.50 8.50 ecm 
Dimension 
12’ ee 16’ 18’ 20’ 22&24’ 26-32’ 
~No. 1, 2” thick 


4”.$16. 50 $16.50 ) $18. 50 $19.25 $19.25 .. 

6”. 15.75 16.00 17.50 18.00 17.75 $22. 00 $23. 00 
8”. 17.00 16.50 18.00 18.50 18.25 21.75 23.50 
10”. 17.75 18.00 18.50 18.50 19.00 21.50 25.00 
12”. 18.50 18.00 19.50 19.00 19.75 22.75 23.75 


2x4”, 8, $16.50; 10’, $16.75; 2x6”, 10’, $15.25 
Random— 2x4” 2x6” 2x8” 2x10” 2x}2’’ 
eS ore $11.50 $8.50 $8.75 © $11.75 $12.75 
ae iseas 9.00 7.75 a aT ie 
No. 1 Common Timbers 
3X3 to 4x12” to 20’, surfaced....... »» - $19.75 
Sx6-to 18x13" to 40°, TOURER. ......tasetes 18.00 
5x5 to 12x12” to 40’, surfaced.......... 19.00 
Fir Lath 
Bo. J, TAME ET is oo ot a 8G Ecc eere < See se $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
TN cee i itngl ooo ence w aa ioe Chace ee eee $29.75 
EP... nb.t perene ose abet «ag bieweeanee 38.00 





SOUTHERN PINE TIES 


New York, Aug. 6.—Following are quota- 
tions on southern pine railroad ties f. 0. b. 
New York: 


, 6” — Sap Heart 

al 3- ee My cad ted ps kek Chee ae $1.30 $1.55 
WY | 6 Susp used > cep eg We see 1.20 1,45 
MN Bobs on woh Oe cee atetecdien 1.00 1.25 
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WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 
Portland, Ore., Aug. 4.—The following are 
prices for mixed carlots prevailing here today: 


Finish— “re a a 
a $66.00 = S/8 cereccees ° 
1x4—10” 55.00 B/E nccccccce 28.00 

PERRIER Fea. 5 29.00 

Bevel siding— BR eaters 32.00 
nn +ewesws 24.00 EEE oé.00 oso een 4.00 
. are 27.00 Green box Imbr. 17.00 





WEST COAST LOGS 


[Special telegram to American LumBerman] 


Portland, Ore., Aug. 4.—Log market quota- 
tions: 


hy yellow: No. 1, $22; No. 2, $17; No. 


Fir, red: Ppggetes, $15@16. 

Cedar: $15@16 

Hemlock: Ungraded, yg 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., one. 4.—Log quotations: 
Fir: No. 1, $24; No. $18; No. 3, $12. 
Cedar: Rafts ‘of shingie logs only $18; 


lumber logs, ~- 
Hemlock: No. $130 18; No. 3, $11@12. 
2, $18; No. 3, $12. 


Spruce, No. 1, Hy 


Vancouver, B. C., Aug. 6.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, $10. 

Cedar, shingle booms, $25, $19 and $10; lum- 
ber logs, $28 and $20; tie logs, $10 and $9.50. 

Hemlock: $11. 


WESTERN RED CEDAR 


Seattle, Wash., Aug. 4.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 18 
foot, f. o. b. mill: 


Bevel Siding, %4-inch 





Clear ne ‘ia —, 

. ..swewhe wae’ $26.00 $23.00 $18.00 

a ae 29.00 24.00 21.00 

EE i adhe ates een 33.00 28.00 23.00 
Clear Bungalow Siding 

-inch %-inch 

Dn! ecoadueasvewe oes ethers $45.00 $39.00 

DT 1. ce vtadaencheen ed Keee 54.00 43.00 

Dn - -05 ohdaw Wad ielewweetien 65.00 esee 
Clear Finish, 8- to 16’ 

$2 or4S Rough 

OE ge Se ee ee ere ey $ 75.00 $ 71.00 

Dt Wotketvdte cnvepeseiadhe 80.00 76.00 

De Oe. eww t os OH 8.0 ww d 90.00 86.00 

OSS =" 105.00 101.00 


Clear Ceiling or Seonwne> One Side V or B 


Bee GS Geom, SO OD OO ck cecbecdccccees $45.00 
Discount on Moldings 
menGe from in6” amd WRGOP. 24s cccccccccce 55% 
eee SUOUR GOmOr OMGR, . cccccccacececeses 45% 
Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, S48, 4- to 16’ 

100 lin. ft. 
Be deisel GoW ed Chad Oh Ease bs baw oko is 30 
NNT Keo uinde Scie WW als Kons ab a 0b «6s Kb owas :40 
TE GR i die. ba ated S ale u nis ualaiaemeh alee oi .50 





NORTHERN PINE 


Duluth, Minn, Aug. 6—Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON RovuGH Boarps AND FENCING— 


m 10&12 ft. 14 ft. 16 ft. 

No. 1, 1x Ar setteees $42.00 $42.00 $48.00 
me © -cctovess 45.00 45.00 47.00 

St eS 49.00 48.00 47.00 

BEET seccaces 57.00 54.00 52.00 

BEES cccccess 74.00 72.00 70.00 
Fe Eee 34.00 34.00 40.00 
LT. csseoeee 36.00 36.00 39.00 

BL soncseces 40.00 39.00 38.00 

we uvseeees 42.00 40.00 38.00 

SEAS cccceess 48.00 46.00 45.00 

i eS: 2 err 27.50 27.56 28.50 
BE GO” ncccccce 30.50 30.50 31.50 

BE OF ncccccce 32.00 32.00 32.00 

| errr ee ee 32.00 32.00 

1x12” 34.00 33.00 33.00 


For all white Pine Nos. 1 and 2, add $1; 

for 81S or §2S a4 $1. For resawing add $1. 

84S, D&M, drop siding etc., add $1.50. 

wo’ 4,¢ -inch and wider, é- to 20-foot, $26: 
°. 


No. 1 Piece Srurr, 81S1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ,..$33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” - 31.50 31.50 30.50 30.50 32.50 
2x 8” - 33.50 33.50 381.50 31.50 33.59 
2x10” - 35.50 36.50 36.50 35.50 35.50 
2x12” 36.50 37.50 37.50 36.50 37.50 


No. 2 * plece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M. add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FrooT— 


Norway 

Bébtr D BEB Cé&bdtr. 
a oemend $41. 50 $36 59 $27.00 $17.90 $32.00 
GO” once 46.00 41.00 31.00 20.00 34.00 


WEST VIRGINIA WOODS 


Philadelphia, Pa., Aug. 6.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, vied BT 5/ and 6/4, $115@ 

120; 8/4, $125; 10/ and 12/4, $135@140. Com- 

mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 
estnut: FAS, 4/4, $88@90; 5/ and 6/4, 

110@145. Common, 4/4, $55@57; 5/ and 6/4, 
65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4, $62 @65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B poanenee. 4/4, $30: 
5/ and 6/4, A 8/4, $34@36 

Red FAS, 4/4, $105 @110; 5/ and 6/4, 
$115@120; 8/4, _$120@i25. Common and select, 
+4. $60@62 50; 5/ and 6/4, $65@67.50; 8/4, $76 
@75 2 common, a(t, $45 @47. 50; 5/ and 
6/4, "sat @50: 8/4, $50@55 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80@85. 


No. 2 common, 4/4, $50@53; 5/ and 6/4, $55@ . 


58; 8/4, $60@63. 


INLAND EMPIRE PINES 


Portland, Ore., Aug. 4.—The Western Pine 
Manufacturers’ Association has prepared the 
foYlowing list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, Aug. 1. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using -the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 








specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 


Sold , Price 


4,000 1x8” No. 1 common 82S AL....$38.97 
409,000 1x8” No. 2 common 82S AL.... 23.83 
729,000 1x8” No. 3 common 82S AL.... 19.16 
481,500 4/4 No, 4.common S2S RW RL.. 14.82 
26,500 1x6” D select 82S RL.......... 44.40 
11,000 5&674x4”"&wdr D sel S28 AL..... 53.54 
52,000 1x6” C select S2S RL......... 58.92 
27,000 5&6/4x4”"&wdr C sel S2S RL... 63.63 
FE oe SO) RO eae 31.85 
383,000 5&6/4 No. 3&btr shop S2S— 

Py extras tenes ch haan eae awe 36.92 

eee 25.77 

De Bs tdsccedivctdbactweaes oetes 19.73 
Idaho White Pine 

56,500 1x8” No. 1 common 82S RL.... 38.37 
113,000 1x8” No. 2 common S2S RL.... 30.10 
149,500 1x8” No. 3 common S2S AL.... 22.64 

4,000 4/4 No. 4 common 82S RW RL.. 19.00 
32,000 1x6” D select S28 RL.......... 47.12 

9,500 5&6/4x4"&wdr D sel S2S RL... 65.91 

4,500 1x6” C select S2S RL.......... 69.33 
10,000 5&6/4x4”"&wdr C sel S2S RL... 82.05 
15,000 @* C Bevel GIGING...cccccccccccs 42.60 

Larch and Fir 

21,000 2x4” 16’ No. 1 dimension...... 20.02 

8,000 2x10” 16’ No. 1 dimension...... .07 

10,000 1x8” No. 3 common 82S RL.... 17.62 

15,000 4” C&btr vert gr fig RL........ 36.22 
40,500 6” C&btr D/S or rustic RL.... 28.51 








OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended July 21, as reported by the 
Oak Flooring Manufacturers’ Association: 

__— ssn %x1%%” 
Ist qtd wht.... S98 44 os . 


Ist qtd red..... 75.18 $61.07 
2nd qtd w&r.... 65.03 $65.00 $58.00 61.82 
ist pln wht.... 72.33 62.93 59.26 47.32 
es S. ae 67.47 58.68 54.40 43.71 
2nd pin wht.... 61.97 52.52 39.70 36.35 
2nd pin red.... 61.08 53.17 39.17 38.52 
a Mess sce® 43.57 32.70 31.23 28.82 
Sea 17.07 16.33 & 

%x2” Y%xl Xi x2” fx %” 
ist qtd wht.... swe «52. 
Ist qtd red..... $67.60 52. 4 —* or 
2nd qtd wé&r... 65.50 50.90 iia nue 
Ist pln wht.... 65.29 66.19 $66.97 
Ist pln red..... 55.71 62.50 538.50 vate 
2nd pin wht.... 53.64 51.25 54.77 re 
2nd pln red.... 51.97 51.25 48.70 $37.00 
Be. WP oot.e ne 36.08 30.50 35.50 mete 
EE natcnees 14.31 14.00 ye 








HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago 
basis, as made by southern hardwood mill 
during the week ended July 31: ’ 


4/4 5/4 6/4 
FIGURED GUM— 4 8/4 
Eee Pee sve 247.96 
Rep GumM— 

Qtd. FAS ... 96.25 97.75 94. 4 105.75 
No. 1 & sel. 50.75 58.25 57.5 60.75 
No. 2 com. at Ad 36.25 

Pin. FAS .. 98.00 107.50 ea 
No. 1 & sel. 51.50 59.50 61.00 5835 
fe See 32.25 38.25 red ie 

Sap GumM— 

Qtd. FAS . 62.75 61.75 66.25 66.25 
No. 1 & sel 47.75 49.75 49.50 §2.95 

Pin. Bx. Bds. ' 

13-17” 68.50 . 
FAS, 13” & 
at... cs FR or oe ‘ii 
rs 58.25 54.00 62.25 66,75 
No. 1 & sel. 40.25 41.25 48.00 45.75 
mm Me Sets 26.00 ™ at 27. en edey 
“Sd. wormy 36.00 
TUPELO— 
Qtd. FAS..... _ 40.75 43.25 43.75 
Pin. Bx. Bds 
13-17” 54.75 
9-12” 49.75 ne rere 

a! Sarre 45.00 47.25 46.25 
No. 1 & sel. 36.25 40.00 39.25 
No. 2 com 26.00 27.50 27.00 

WHITE Oak— 

Qtd. FAS. 127.25 140.25. 148.50 153.75 
No. 1 & sel. 70.00 90.25 i dice odes 

i, | re 85.25 ++. 107.25 121.00 
No. 1 & sel. 54.50 61.75 72.75 75.00 
ee wee aes 43.25 ryt hy tet MAS 
No. 3 fig.. 30.50 
No. 3 com 22.50 
Sd. Wormy. 37.50 

Rep Oak— 

Qtd. FAS - 105.00 heii eer 
No. 1 & sel. 66.25 71.75 Sica aye 

. - ' ear 71.75 91.25 101.25 121.75 
No. 1 & sel. 53.00 59.75 61.75 69.25 
ae Ee 42.50 oes = ofes 

MIXED OAK— 

Sd.. wormy’... 37.25 

Pin. box bds., 
DES 06: 6s 89.50 

PoPLAR— 

. ae 84.00 eae ar 
SE 6a nee 66.00 70.00 ee 73.00 
Saps & sel. 61.25 63.75 70.50 84.25 
NS A oe ed 51.00 51.75 Rees 55.75 
Ma. BA... 3.50 49.75 
No. 2-B 30.00 31.50 

AsH— 

ae a 87.25 90.25 97.00 

No. 1 & sel 54.25 64.25 58.50 765.25 

3 eae 32.00 32.00 32.50 42.60 

} ae 24.00 28.00 Ves 29.50 

BEECH— 

ae 63.50 

No. 1 & sel 48.50 

No. 2 com.. 28.50 

HICKORY 
No. 2 com.... 32.00 
Sort ELmM— 

7) se 56.25 64.25 67.50 

No. 1 & sel 41.25 49.25 53.50 

Se vale ee es 6.25 pes 28.00 

CoTTON Woop— 

Bx bds, 13-17” 72.75 

Bx bds, 9-12” 59.50 

FAS 13” & wdr. 63.00 AES 

a. vindiense 54.75 58.00 cane 

No. 1 & sel 37.75 44.00 44.75 

ee seek wees 36.25 39.50 39.75 

CHESTNUT— 
Pin. FAS...<¢. 89.25 
Basswoop— 
a Siwesees 71.25 
No. 1 & sel.. 49.00 
No. 2 com.... 29.00 
SyYCcAMORE— 
Qtd. FAS.. 64.25 
o.1& — 52.25 
Pln. No. 1 & 
OU Bixi5 Wa bia asa a 
Saree ane ee Saale 27.50 
MAGNOLIA— 
aS 70.75 ps" 68.25 
No. 1 & sel. 50.50 antes 53.25 ein 
i - eeerses 27.75 32.00 31.25 31.75 


POPLAR BEVEL SIDING 


Louisville, . Aug. 6.—Poplar bevel siding 
demand continues fair and production nor- 
mal. With the poplar lumber market just 4 
trifle stronger there may be an advance in 
siding before long. Prices at Louisville re- 
main unchanged: 





No.1 No.2 

FAS Select com. com. 

EC TCE . $50 $40 $30 $24 
RE cokes cance Ee 38 28 22 


4-inch ..cccccescccee 50 35 24 20 


Avcust 11, 1993 
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icago 
mills 


8/4 


05.75 
60.75 
36.25 


58.25 


66.25 
52.25 


55.75 
45.75 


43.75 


53.76 
11.00 
5.00 


1.75 
9.25 


3.00 
4.25 
5.75 


7.00 


2.50 
9.50 


3.50 
8.50 
8.50 


7.50 
3.50 
8.00 


7.50 
7.50 
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“NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
t. 0. b. Wausau, Wis.: 


7 FAS Sel. Mel Me38 . -Ne3 
4/4... 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 
$/4 12.95.00 80.00 65.00 40.00 21.00 
a/4 110,00 95,00 65.00 40.00 21.00 
3/4 115.00 100:00 75.00 45.00 22.00 
BasswooD— 

4/4... 76.00 - 66.00 ~ 48.00 32.00 24.00 
5/4 12. «77.00 67.00 50.00 34.00 25.00 
6/4 80.00 70.00 63,00. 35.00 25.00 
8/4 $4.00 74.00 60.00 35.00 25.00 
10/4 90.00 80.00 65.00 45.00 .... 
12/4 11, 100.00 90.00 75.00 55.00 ae 


Key stock, 4, ass; 
FAS, $90; No. 1, $70 
1x4-inch No, 1 face clr. & btr., $65; 1x5- 


6/4, $80 or on grade; 


inch, $75. 

BrecH— 

4/4... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 
6/4 ... 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 osee 
12/4 ... 115.00 105.00 95.00 60.00 ese 
3/4... 80.00 65.0 40.00 25.00 e 
5/8 ... 76.00 61.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
add $15; for 56-inch & wadr., 8- foot & lgr., add 
$2. ; 

Price of é & 6-foot lengths, 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
coe, $90; one and two face clear, $70; run of 
pile, 


$28. For sel. 


Sort ELmM— 
4/4 . 65.00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 $0.00 70.00 68.00 28.00 23.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 95.00 85.00 70.00 40.00 he 
BEFE occ * 100.00 90.00 75.00 45.00 wes 
Rock ELm— : 
4/4... 170.00 awe 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4... 75.00 end 60.00 28.0 20.0 
8/4 ... 80.00 cee 60.00 85.00 %25.00 
10/4 ... 95.00 ouaw 75.00 60.00 eee 
12/4 ... 105.00 vee 85.00 65.00 30.00 
*Bridge plank. 
Sorr MaPLE— 
4/4 . 62.00 52.00 42.00 25.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.00 58.00 30.00 20.00 
8/4... 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 
4/4... 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 76.00 465.00 19.00 
8/4 ... 115.00 95.06 80.00 650.00 21.00 
Harp MapLte RovuGH F.oorine Stock— 
No.1 No.2 No. 3A 


com. com, com. 


B/D .ccccccccccccccce sc 40.00 $30.08 
O/4 nccccccccccccyeoves 48.00 83.00 


Harp MaPLe— 
Sel. No. 1&Sel. 
FAS 6”"&wdr. 6”"&wdr. No. 2 No. 8 
4/4 -$ 65.00 $ 55.00 $ 44.06 $ 31. 4 $ 17.00 
0.0 65. 50.00 34. 


5/4... 80.00 00 0 19.00 
6/4 ... 88.00 68.00 655.00 34.00 19.00 
8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 7590 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4... 135.00. 125.00 110.00 60.00 35.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following pereentawes 
of 12-inch and wider, 4/4, 10 is 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrecH— 
pin ,. ae 1&Sel. No. 2 
5/8 We. 2c «+--+ $33.00 
ae eéal 56. 06 “40. oo "$3 y 00 26.00 
60. 0.00 0.00 30.00 


5/4... 
6/4... 70. 00 $0: 00 g0. 00 35.00 
8/4 ... 80.00 cece 00 40.00 


Enp Draiep WuHits MaPitz— 


FAS and 
Nos.1 & 2 
6 corcccnckiecd@clneceome 
oe eeeeeeeeeeeeee eee eee teed 90.00 
WS ccotccccbbesceccetcs BORED 


$s 


HARDWCODS — CLEVELAND 


Prices obtained for southern hardwoods dur- 
ing the week ended July 31, reduced to an 
f. o. b. Cleveland basis, were as follows: 
WHITE Oak— 





4/4 5/4 6/4 8/4 

Qtd. No. 1 & sel. 86.25 nae ro tees 
a ae ans ba 56.25 se ine Sees 

re 106.25 127.25 128.75 144.25 
No. 1 & sel.. 69.75 80.75 85.00 109.50 
No. 2 com 50,00 howe ; ae 
No. 3 fig. 31.50 me - P ar: 

Sd. wormy 52.75 59.25 54.25 

RED Oak— 

Zp. BPAS...... 106.25 135.50 cocs Bee 
No. 1 & sel.. 57.75 ie ws + Gia nome 
No. 2 com... 38.00 62.75 weave 

MIXED OAKk— 

Sd. wormy ... 55.25 

ee. Deedee sd 122.50 
No.1 & sel... 92.50 
Box bds 

13-17” ....114.50 dane Latte aioe 
PoPLaR— r 

Wee, Dies 2 0< 105.00 109.75 coos Rae 
ees a OE 6 « - -v's:0-8 smih's sone Joe 
No. 1 & sel.. 59.25 66.25 65.00 at 00 
a eer 62.25 tat ak ed 
No. 2 com... 46.75 
No. 2-A .... 42.76 
No. 2-B .... 31.26 

ASH— 
PA 65 iia 0% oc 125.50 
SorT MAPLE— 
No. 1 & sel... 45.75 
No. 2 com..... 36.75 
HARD MAPLE— 
a. Sea 79.50 79.25 90.00 
No. 1 & sel... 51.00 55.50 70.00 
BEECH— 
No. 1 & sel... 50.00 
ee 38.00 
Hickory— 
we weber sets 80.00 
No. 1 & sel 60.00 
CHESTNUT— 

SD 67 92.50 113.00 118.25 125.50 
ea | aera 61.00 isis mon 0 
eS Are ahs ers? 23.25 
FAS wormy. 55.00 61.50 erate 
Sd. wormy... 39.75 41.75 42.00 

Bass woop— 
a Sets Pr eee 84.25 82.75 96.00 
No. 1 & sel 54.50 58.25 wine 
BircH— 
EE ise'e éW aban 95.00 100.00 eats 
No. 2 GOm&..... 37.00 in 


Cincinnati, Ohio, Aug. 6.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 


palachian “soft texture” hardwoods today: 
QUARTERED WHITE OAK— 
4/4 5/4&6/4 8/4 
BAI xa Mdeve aioe $135@145 etre tee rd tte 
Selects ...... 105@110 110@115 115@120 
No. 1 com.... 80@ 85 a0 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 


QUARTERED RED OAK— 
/ eee $110@115 
No. 1 com.... 60@ 65 
40@ 45 
“a WHITE AND RED Oak— 


Os id ak, aa wake $100@110 $110@120 $130@135 
Select® ...... 70 75 75@ 80 90@ 95 
No. 1 com.... 58@ 63 68@ 73 75@ 80 
No. 2 com.... 40@ 45 48@ 55 55@ 60 
No. 3 com.... 22@ 24 23@ 25 24@ 27 


Sound wormy. 44@ 46 57@ 60 60@ 65 
Bass woop— 
FAS 


paeak ooh $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 50@ 53 55@ 60 63@ 68 
No. 2 com.... 28@ 31 33@ 38 38@ 43 

CHESTNUT— 

| er res $ 85@ 90 $100@105 $110@115 
No. 1 com.. 50@ 55 55@ 60 60@ 65 
No. 3 com.... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— ‘ 
OS Oe rr $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 60@ 65 65@ 70 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

a Pere $60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
i errr 105 120 130 
Saps & Sel. 80 95 110 
eh sie hee 6 60 65 70 

wae Meenas $ 38@ 41 44@ 46 46@ 48 
AOR Bice. ee 26@ 28 28@ 30 30 
Ma PLE— 
(eer $ 70@ 75 $ 75>@ 80 $ 83@ 88 


PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 6.—Wholsale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 
Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 


Florida Florida Georgia 
SNe | aids so wsaeks 40.00 44.50 55.00 
DEE. beds ¢'s0% 39.00 42.50 51.00 
din 4600 60 were 40.00 44.50 51.00 
SEE. eind Sonde%s 50.00 52.50 56.00 
DEE” Vwoccsectes 48.00 49.50 54.00 
DEE. wisecucess 60.00 64.00 64.00 
oo gS - 56.00 61.00 62.00 
FEE ‘G6 ele 67.50 71.00 
GLEE” . oo ee 64.50 69.00 
ON eee Ss fone ewate 83.00 
CT Henne bon ° 77.00 


Lenghts 22 to 24 feet, add $2, 

apes 2 feet additional, add $1.00 to 32-foot 

price. 

Each 1 foot over 32 feet, add $1. 

Longleaf Pine Flooring, 25/32x2%-inch Face 

(Rail 1 ~S 

B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 

B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 

Bé&btr. flat .... 49.00 No. 3 sap flat.. 18.00 

Air Dried No. 2 Common Roofers 

1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 

1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf a 84S, %-inch Scant, 


0- to 16-foot 
 _- a . 329.00 } >. | yee ere $30.50 
2x6” eoccce 38.00 3x18" ....2000- 31.50 
>: ae ee 29.00 


North es Pine Flooring 


o. 2&btr. No. 3 No. 4 
162396" wi8t ss. on NOGT 00 $62.00 aan 
oe ae ae - 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33. 50 
#2-inch thick, $1 more, 

Bed Cedar Bevel Siding 
Ae 0%,. GOGP cccsee 4 hoGale* ooh benaee «+ -$40.00 
eB; GORE ccccts a ee posses 56.00 
Tae, QU issenbeeeade ee ab oe Gna 8 


Maple Flooring f.0.b. ree : 
x 
MFMA First grade ........ Bet et ‘Yaa te 


MFYMA Second grade ......... 
MFMA Third grade .......... 50. i ba: 35 
Pondosa Pine Dressed 
Cc D No.2 No.3 
8 ere ae $ 67.50 $57.50 $44. 25 $38.25 
E. neha eee 77.50 62.50 2.25 38.25 
Se ws ksveeees 72.50 62.50 13, 25 38.25 
Se |. bb.wenkvn de 82.50 72.50 42.25 38.25 
SEES” bovsebe tes 97.50 87.50 46.25 39.25 
13” and ‘up aaa 102.50 92. Al 51.25 43.25 
Lath, 4-foot N 
BOTUSO. siccccece -» -$6.50 c.i. e568. 75 delivered 
Hemlock .........+. 4.90 c.if.— 5.50 delivered 
Redwood Siding 
ae 8 GE WER gee. «sos soo hsoe cuentas $34.25 
TD GOR DORE. 6 4Kk0 60 6c nace e400? ces - 48.75 
%x10 clear heart......... homtieb eee hoa, ee 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. 
cars flooring mill basis, during the week ended 


Aug. 
MFMA MFMA MFMA 
Maple— First Second Third 
DCS cals <a abe edear $75.40 $63.23 $44.28 





For Editorial Review of Current Market 
ditions See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., Aug. 7.—Demand for 
white pine has been about steady at most 
yards lately, and some dealers have noticed 
improvement within the last two. weeks. 
There has been some call for white pine sid- 
ing recently for the better class of houses. 
A notable feature of the market is the 
strength displayed by lower grades, which 
have been taken liberally of late by the box 
factories. This class of stock will probably 
be in short supply for some time. 


HARDWOODS 


CHICAGO, Aug. 8.—Thick birch, maple, 
basswood and elm in No. 1 and better grades, 
are moving to the automobile body plants in 
good volume. Interior finish factories are tak- 
ing a faft amount of select and better birch. 





me 58@ 63 63@ 68 
No. 2 com.... 34@ 36 40, 38@ 40 





Some N6S. 1 and 2 common maple and birch 
are going to the furniture interests. Floor- 
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Cross Ties 
Lumber 
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Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 
f— J 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. 


“FROM THE TREE TO THE JOB” 


Bridge Timbers 
Car Stocks 
Piling 
Posts 
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These Knives Hold Their Edge 


Planer and jointer knives that bear our trade mark 
never roll or turn on the edge when you are sharpen- 


put into them that makes the difference and results in a cut- 
ting steel that holds its edge. Write for our catalog which 
describes fully our line of 


It’s the high quality of the material and workmanship we @) 


Planer and Jointer Knives, Milled Cutters, Moulding 
Cutters, Blanks, Tenoner Knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 
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ing plants are working to capacity and taking 
large quantities of flooring maple, which is 
very firm in prices. Other northern hard- 
wood items are strong. Gum and oak are 
moving in fair volume to southern hardwood 
consumers, Oak flooring stock continues 
strong. 


BUFFALO, N. Y., Aug. 7.—Hardwood trade 
continues rather quiet, with many buyers out 
of the market for a time, and others taking 
only small lots for immediate needs. Stocks 
in consumers’ hands are small. Few changes 
in prices have taken place of late. Increased 
firmness is, reported in oak flooring, which 
has recently been called weak. 

CINCINNATI, OHIO, Aug. 6.—Hand-to- 
mouth buying continues in southern hard- 
woods. Prices are weaker on plain white oak, 
chestnut and medium grades of birch, but 
stronger on ash, poplar and hard maple. Sev- 
eral items of sap gum are scarce. Orders 
cover the general list, mostly in single car- 
lots. Export demand for southern ash is im- 
proving. Oak flooring is in better demand for 
domestic needs, with prices still rather un- 
satisfactory. 


ST. LOUIS, MO., Aug. 6.—Activity in south- 
ern hardwoods is fair, at unchanged prices. 
While buying by the furniture trade has 
picked up a little, volume is well below ex- 
pectations. Demand for flooring oak contin- 
ues good, as does the call for low grade sap 
gum and cottonwood for box factories. Some 
mills are about sold up on low grades. An- 
other feature is the strong demand for wide 
sap gum and wide cottonwood boxboards 
from agricultural implement manufacturers, 
which is resulting in a shortage of these 
items. Thick elm, maple, magnolia and sound 
wormy oak are moving in fair quantities to 
automobile body manufacturers. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 8.—Retail yards are buying 
sparingly, although their stocks generally are 
below normal. Mixed cars are most wanted in 
the local market, but these are hard to place, 
and some of the Coast mills have marked up 
prices on mixed-car assortments. On straight- 
car orders of ix4-inch slash grain flooring, 


ix4- and %x4-inch ceiling, in both No. 2 clear 
and better and No. 3 clear, slight recessions 
have been made. Vertical grain flooring and 
drop siding are scarce and firm in price. 


KANSAS CITY, MO., Aug. 7.—Most of the 
fir business is coming from country yards, 
the city demand being largely for fill-in pur- 
poses. Prices have reached a basis quite sat- 
isfactory to the mills and are firm. Orders 
are mostly for mixed cars and well assorted. 


BALTIMORE, MD., Aug. 6.—The demand 
for fir does not exceed moderate proportions, 
with prices fair. Stocks are large enough to 
take care of the requirements. 


NEW YORK, Aug. 6.—A fairly good fir 
market keeps wholesalers fairly busy as 
August opens up. -A number of distributers 
reported that business the past month was 
well above that for July a year ago. There 
have been no recent price changes. 


CYPRESS 


CHICAGO, Aug. 8.—Cypress consumers are 
placing orders to replenish broken stocks, most 
of the business passing being on the hand-to- 
mouth basis. The July volume was about 
equal to that of June. Mill stocks are well 
assorted and prices hold on a steady basis. 





ST. LOUIS, MO., Aug. 6.—Business in yel- 
low cypress last week continued without fea- 
turable change, prices remaining firm. Plan- 
ing mills interested in mixed cars of shop 
and selects, and dealers desiring select and 
FAS grades, are the most active buyers. 
There is fair call for No. 1 cypress from the 
coffin trade, and for No. 2 cypress from glass 
and box concerns. Demand for red cypress 
is seasonably quiet at unchanged prices. 


HEMLOCK 


CHICAGO, Aug. 8.—Northern hemlock — is 
moving in good volume to the retail yard and 
industrial trade at $3 off the Broughton list. 
Mill stocks are not very plentiful. 


BOSTON, MASS., Aug. 7.—Native hemlock 
boards are scarce and prices very stiff:. The 


, 


7 


last reported sale of eastern clipped was at 
$33.50, and some manufacturers ask $34 ang 
even more, but the present low quotation jg 
$33. Northern clipped are $32@$33, and ran. 
dom $30@$31. The market is well supplieq 
with western hemlock and prices are irregy- 
lar. Local sellers say demand is fairly active. 


NEW YORK, Aug. 6.—Eastern and west. 
ern hemlock have been normal of late, with 
no changes in prices and with western lum- 
ber in much the better demand. A good de- 
mand for timbers prevails. 


WESTERN PINES 


CHICAGO, Aug. 8.—California white pine 
shop is scarce and prices are firming up. The 
demand holds up pretty well from frame and 
sash and door factories. Pondosa and Idaho 
pines are moving fairly well to local consum- 
ers. Mill stocks are well rounded out and 
prices are unchanged. California sugar pine 
prices are stronger, 5/4 and 6/4 No. 2 shop 
having advanced $1; 8/4 No. 1 shop $1; 8/4 
No. 2 shop $1.50; and all items of Nos. 1 and 
2 clear $2.50. Demand is good and mill stocks 
are low. 


KANSAS CITY, MO., Aug. 7.—Shop con- 
tinues in very strong demand, country yards 
being steady buyers. There also is a good 
call for finish, common boards and small di- 
mension. Factory items are in a little bet- 
ter demand, with some thick items rather 
hard to find. Prices generally are firm. 


BUFFALO, N. Y., Aug. 7.—All factory 
grades of California white and sugar pine 
have been scarce lately, and prices have been 
advanced $1 to $3. The common and lower 
grades are also in somewhat limited supply, 
and are therefore strong. The demand is 
fairly active, owing to the desire of the buy- 
ers to prepare for fall trade. 


NEW YORK, Aug. 6.—Demand for western 
pines is not heavy, but since mill stocks are 
low and some items scarce prices locally hold 
all recent advances and the tendency is still 
upward. 


SOUTHERN PINE 


CHICAGO, Aug. 8.—Retail yards are not 
buying southern pine in any great volume, 
but there is a good demand for maintenance 
and car repair material from the railroads, 
Industrial consumers are taking considerable 
quantities of crating and other lumber. Some 
mills report a shortage of end-matched 4- 
and 6-inch No. 2 and 1x4-inch B and better 
ear siding, and 8-inch No. 2 boards. Prices 
are becoming stronger on most items. 


KANSAS CITY, MO., Aug. 7.—The south- 
ern pine market is stronger, and demand is 
keeping up with the July volume so far. 
Boards and dimension are in strong demand, 
No. 3 board being quite a bit searcer. The 
demand for timbers continues good, orders 
being smaller but more numerous, Industrial 
demand is reported good. 


CINCINNATI, OHIO, Aug. 6.—Price ten- 
dencies in southern pine are stronger. Ad- 
vances are expected soon. Buying is prin- 
cipally in dimension, millwork and finish 
lumber. 


ST. LOUIS, MO., Aug. 6.—Volume. of orders 
for southern pine showed little change from 
preceding week. Demend for boards and di- 
mensions for country dealers continues fea- 
turable, city retail demand being fair, and 
industrial demand rather quiet. Prices tend 
to stiffen. Some shortage is noted in 2x10- 
and °2x12-inch No. 1 dimension. 


BOSTON, MASS., Aug. 7.—Southern pine is 
quiet, but vacation and hot weather will 
soon be over. Retailers buy only what they 
must. Current orders are neither very numer- 
ous nor large. Selling pressure is strong, 
however, and prices are barely steady. Nice 
B&better rift flooring can be bought at $69 
for shortleaf and $73 for longleaf, although 
other makes are quoted séveral dollars 
higher. Roofers are steady at $31.50@$32 for 
8-inch air dried. 


NEW YORK, Aug. 6.—The fact that a num- 
ber of the larger mills feel assured that 
they will dispose of their entire output with 
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at little or no difficulty speaks well for condi- x TT a 
nd tions in the North Carolina pine market, — NOOO) DO)... OL). GD.) OL). SL..ODL. LOYD. GO). AFA DN DN NPE 
is even though wholesale prices are considered Ts or ~ hed 
n- unsatisfactory. However, there has been a 
ed gradual improvement and wholesalers are 
‘u- rather encouraged by the outlook. 
ve, | F* Bl 
SHINGLES AND LATCH iBAG|SEGROEs|BAAaRse 
st. CHICAGO, Aug. 8.—There is a fair demand i, =~ mh VL 
ith from country yards for white cedar shingles rl ABGE 44 
mi on the following basis: Extras, $5; standards, SS Se 
8 $4; sound butts, $3, f. o. b. Chicago. Z (MY ; 


KANSAS CITY, MO., Aug. 7.—Clears now 

















have reached the $3 mark, and some of the 
ne mills are asking 5 cents more for them in 
he mixed loadings. The demand for stars is 
nd comparatively small_and prices have not ad- 
ho vanced so rapidly, the general quotation be- 
m- ing $2.50, and $2.55 for mixed loading. Lath 
nd demand continues fairy good, with prices firm 
ne on all kinds. Siding is firm in price, but the 
op demand is not heavy, and is mostly from 
/4 country yards. 
nd Sa 
ks NEW YORK, Aug. 6.—A stiffening in red 
cedar shingle prices is forecast generally, a 
number of wholesalers having received defi- 
n- nite word of an unsatisfactory log situation 
ds on the West Coast. There has as yet been 
od no change in prices. There are large stocks 
li- of shingles in the local market. No recent 
t= change has occurred in eastern spruce lath 
er prices, quotations being: 1%-inch slab (by ( RA KER 
vessel), $7; (by rail), $7.25. 





a EASTERN SPRUCE 


ne BOSTON, MASS., Aug. 7.—Demand for east- BARRE] 

on ern spruce frames is somewhat listless and 

er quotations have softened. First class mills ° 

y; will now accept orders for quick shipment 

1s at $40 base. One of the large mills is ex- 

y- pected to shut down for a month and this The open cracker barrel and the box 


development would probably tend to stiffen 
prices. Provincial random lengths get few 


of prunes on the counter are gone. 


a if any really large orders and the general 
re spread of quotations is unchanged. Boards e “ee ” 
ld are quiet, scarce and prices firm. Coast lath So 1S the day of just lumber. 


i are competing with eastern spruce lath, on 
which quotations have softened about 10@25 


The intelligent buyer today de- 


cents. 
’ CLAPBOARDS mands certified lumber. He has 
re BOSTON, MASS., Aug. 7.—There is a sea- . e 
ie sonable volume of business in clapboards. seen Southern Pine nationally ad- 
* Retailers are generally carrying light — 2 ‘ ‘ 
. d buyi nservatively fo arly require- 7 
Z meata. Santos aes pine and eastern ~— vertised. “s He knows that it 1S 
: lapb d , e ae. 
: foceh amarket le" 'well supplied with, claps branded for what it is. He wants 
— boards from the Coast and some sellers are f 
disposed to make moderate concessions. Sa ety. 
BOXBOARDS 
“ BOSTON, MASS., Aug. 7.—The . boxboard Sell them NATALBANY Southern 
- market keeps about steady. Demand is a ° e 
r bit quiet at present, but stocks are moder- Pine, every stick trade-marked and 
e ~r ag —— tn - noneree Bw saya Mg : d k d f b 2 
4 shade prices. ound edge white pine - - 
* boards, inch, are $27@$30. eg en ame Cd, as: Sale as , uying 
REDWOOD sterling Sliver. 
e CHICAGO, Aug. 8.—The July volume in red- 
i- wood was pretty fair, although not quite up to : , , 
the June turnover, according to local dis- Shipped with speed from Mills Nos. 71-72-73 over the 
h tributers of this wood. Retailers are placing IWinois Central Mainline 


orders for current requirements, and industrial 
consumers are also represented in the mar- 
ket. Mill stocks are broken on all grades but 
clear heart. Prices hold firm. 





d Patents Recently Issued 


)- The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E, 
Burnham, patent and trade-mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 


| NATALBANY 


LUMBER. COMPANY, LTD 
SALES OF FICE 
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F of inventor when ordering: = 
% 1,678,784. Tonguing and grooving apparatus. = HAM MOND t O U j Ss iA NA 
Bs Wilhelm Ohno, Seebach-Zurich, Switzerland. ~ b 
x mete 814. Resting machine, conn m,_Kaleres, = 
: inneapolis, inn, assignor to J. ; ar 50., > es 
h same place. = A “Complete Supply” of Hardwoods from the 
'S 1,678,820. Cutter head. Louis T, Medholdt, - e > 
r Rockford, Ill, assignor to Mattison Machine Works, = Pearl River Valley Lumber Company, Canton, Miss. 
same place, oo 
1,678,835. Chip breaker for molding machines. = . 
William O. Vivarttas, Rockford, Ill, assignor to S 
a Mattison Machine Works, same place, = s 
t 1,679,074. Template for guiding routers. Ray Y 








h L. Carter, Phoenix, N. Y. 4a \UA Wwe Wa \wa wa \wa Wwe \wa \wa \we Wwe lua \Wa \Wa \wa \wa \Wa \Wa \Wae \We \Wd \Wa \WA \WA \We \wa \Ua \Ud \U 


~ 
4 
al 











80 AMERICAN 


LUMBERMAN 





Aveust 11, 1928 








art 


oe 
St 


oa 





Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week, 

55 cents a line for two consecutive weeks. 
75 cents a line for three consecutive weeks. 
90 cents a line for four consecutive weeks. 


, — _ie to accompany the order. 
No extra charge for —-., of paper 
containing advertisement. opy must 
be in this office not later ™... ednes- 
day morning in order to secure inser- 
tion in regular de egpstmant. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























WANTED AT ONCE 


Retail yard doing four to five hundred thousand a 
year, desires the services of a man thirty-five to 
forty-five years of age to take full charge of our 
accounting department. Must have executive ability 
and know the retail lumber business. When an- 
swering give full details and references. 

Address “H. 54," care American Lumberman. 





POSITION OPEN FOR MAN 


With retail yard experience. Opportunity secure 
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WANTED YARD MANAGERS 


For western Kansas and Colorado. Large line yard 
concern, engaged in retail lumber, fuel and gen- 
eral hardware. State qualifications and salary 
demands. 

Address ‘“‘H. 62," care American Lumberman, 


MAN FOR ESTIMATING DEPARTMENT 
In wholesale sash and door office to prepare quota- 
tions on mail and phone inquiries. Previous ex- 
perience ‘in billing, cost, sales or purchasing de- 





‘partments in either a wholesale or large retail 


millwork office. Address MORGAN SASH & DOOR 
COMPANY, Blue Island Ave. & Wood St., Chi- 
eago, Ill. 





WANTED STENOGRAPHER 
For lumber office. Must be experienced. Give full 
particulars in first letter, including experience, 
reference, etc. FLANNER COMPANY, Blackwell, 
Forest County, Wisconsin. 


PRET RENE LOT ADIT 
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- SALESMAN TO SELL 


Attractive issue $25,000 preferred stock. Good 
commission. 
Address “H. 64.” care American Lumberman, 


oi” WANTED SALESMAN 


With Wisconsin and Illinois connection by good, 
reputable wholesaler on either salary or commis- 
sion and drawing account basis. Apply with ref- 
erence. 

Address “G. 58,’ care American Lumberman. 








WANTED COMMISSION CONNECTIONS 
Yellow Pine, Inland empire and West Coast, De- 
troit and Southern Michigan territory. 

Address “G. 61,’ care American Lumberman. 





WANTED 


Salesmen calling on consuming trade to sell Dimen- 
sion stock in Oak, Maple, Beech, Gum, Walnut and 
Magnolia Squares on strictly commission basis. 
Correspondence invited. THE W. A. NOBLE LUM- 
BER CoO., 1206 First National Bank Bldg., Cin- 
cinnati, Ohio. 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 








a Growing town, little competition, | State age, experience, references and salary ex- 

1g uture. 

Address “H. 66," care American Lumberman. ae r+ al “S. 119,” care American Lumberman. 
WANTED WANTED EXPERIENCED 


Experienced millwork estimator. Must be high 

grade man, good salesman-and thoroughly under- 

stand special work. State age and salary desired. 
Address “G. 59,” care American Lumberman. 





WANTED SALES MANAGER 


For wholesale business; must be competent and 
worthy of profit sharing contract. Give references 
first letter. 
THE MILLER-WELLS LUMBER CoO., 
Cleveland, Ohio. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, III. 





WANTED AT ONCE 


Superintendent for a plant cutting approximately 
50,000 feet of logs daily. manufacturing same into 
fruit and vegetable packages. Plant motorized and 
equipped throughout with new machinery. Must be 
capable executive, having had practical manufac- 
turing experience. Address: 

ROSELAND BOX COMPANY, INC., Roseland. La. 





WANTED—GOOD DETAILER AND BILLER 
For special millwork factory. State wages with 
application. 

Addres “F. 57," care American Lumberman. 





EXPERIENCED MILLWORK AND 


Cabinet work biller and detailer capable of han- 

dling large jobs. Position is steady if capable of 

doing the work. State age, experience and salary. 
Address “F. 66," care American Lumberman. 


WANTED LOG BUYER 


For Kentucky and West Virginia. Also log buyer 
for southern Michigan and northern Indiana. 
Address “‘G. 57,” care American Lumberman. 








WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
gmap is the best paper to advertise in when 

want to sell. Our readers are buyers. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago, 





Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124, ** care American Lumberman. 





REPRESENTATIVE 


With wide knowledge of buying and selling Pacific 
Coast lumber products; rail and cargo shipments. 
Accustomed to large income, desires connection 
with well rated organization, capable and willing 
to co-operate with one having managerial ability, 
a world of energy and a good following among 
wholesale, retail and industrial concerns from Pitts- 
burgh to Maine. Address BOX S. B., Room 2505, 
220 Broadway, New York City. 


ESTIMATOR, BILLER AND SALESMAN 


Wants position. Had fifteen years experience in 
lumber business. Familiar with manufacturing of 
mill work; also building industry. Desire per- 
manent position with reliable manufacturing com- 
pany. Address~“‘H, W. L.,”” care American Lum- 
berman. 








YOU ARE INTERESTED 


When you see a succesfully operated retail yard. 
The advertiser has for several years been known 
as one of the outstanding retailers of the south- 
western territory. Starting as country yard mana- 
ger, city yard manager, auditor for one of the 
large line yard companies, now managing one of 
the small line yard companies. Strong on sales 
promotion, a good accountant, a fine organization 
man. If you have a place, either sales or retail 
organization, would consider making a change. 
Address “H. 57,” care American Lumberman, 


STENOGRAPHER-BOOKKEEPER 


Young woman desires position Chicago office; 12 
years lumber experience. Competent, well edu- 
eated and accustomed to assuming executive re- 
sponsibility. 

Address ‘‘H. 56," care American Lumberman. 


YOUNG MAN, 25, SINGLE, 


College education, 5 years’ retail yard and road 
experience. Wants position on road with good 
mill. Salary no particular object. Sure he can 
make good. Best references. 

Address “H. 55," care American Lumberman. 


POSITION WANTED 


Planing mill superintendent or general foreman; 
first class detailer and biller; some estimating; 
can get production. Good references. Address L, 
Cc. SIED, 1517 W. New York St., Indianapolis, Ind. 


WANTED 


Position as Manager of General Superintendent by 
an efficient lumberman and operator of twenty 
years’ experience with three of the largest concerns 
in the South. Experienced in logging and manu- 
facture of all kinds of pine and southern hard- 
woods; also in railroad and mill construction work, 
Best of references. 
Address “‘H. 51,’ care American Lumberman. 














POSITION WANTED BY BAND FILER 
25 years’ experience in hard and soft woods. Ref- 
erences from 4 companies. Address D. D. PIERCE, 
403 Walnut St., Pocomoke, Md. 





WANTED POSITION AS MANAGER 


Of a good retail yard. Thoroughly experienced 
in retailing lumber, fuel and building material and 
purchasing yard requirements; references; mar- 
ried; age 40; twenty years’ experience; eighteen 
years with one company; good reasons for chang- 
ing; can speak German; active at present; reliable 
and a producer; interview desired. 
Address “H. 63,’ care American Lumberman. 


RETAIL YARD FOREMAN 


And lumber checker desires permanent position 
anywhere; can estimate; not afraid of work; 
Married; 33 years old; best references. 

A. H. BULLOCK Ellerson, Va, 








WOODS FOREMAN WANTS POSITION 
20 years experience in logging, laying out and con- 
structing railroad. Can give good references. 
Address “‘H. 59,’’ care American Lumberman. 





SAW MILL MANAGER 


With proven executive and organizing ability open 
for connection. Thoroughly experienced in logging 
and manufacture. Have directed production up to 
30 million annually. Past record includés reor- 
ganization of plants losing money and putting them 
on paying basis. Good references. Age 40; married. 
Address “H. 60,” care American Lumberman. 


WANTED POSITION 


With large corporation, cruising or woods super- 
intendent 30 years’ experience cruising all kinds 
timber. UYiderstand all details operating, best of 
references. 

Address “E. 60,’ care American Lumberman. 


LATH MILL OPERATOR 


Fifteen years’ experience wants mill by day or 
contract. A-1 reference. 
Address “F. 63,” care American Lumberman. 


HIGH CLASS LUMBER ACCOUNTANT 


Six years’ experience with large southern mills. 
Desires position anywhere. College graduate, ex- 
cellent character and competent. 

Address “F. 73,” care American Lumberman. 


WANTED 


Young man age thirty-two wants position with 
Lumber Company: traveling, selling lumber, will 
work reasonable, or would take position as stenog- 
rapher. 

Write, CLAY DAVIS, Toccoa, Georgia 

















WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112,”" care American Lumberman. 





BAND SAWYER 
Twelve years’ experience. Hard and soft woods, 
good reference. 
J. C. BARTRON, Camden Ave., Marlinton, W. Va. 





SOUTHERN PLANING MILL MAN 


20 years experience, wants position with good com- 

pany. Now employed, but can report immediately. 

South or Southwest preferred. References Al. 
Address “H. 58,” care American Lumberman. 


DO YOU eee EMPLOYEES? 
Y good by -advertising in the 
Wanted -Eriployecs p - of the AMERICAN 
LUMBERMAN, 








- BAND SAW FILER WANTS JOB 


Fourteen years’ experience on good, fast mills. 
Hardwood preferred. Can report at once. Refer- 
ence if wanted. Address No. 2 COURT ST., Mar- 
linton, W. Va. 





HAVE YOU TIMBERLANDS 
To. sell? Advertise your timber and timberlands In 
the AMERICAN LUMBERMAN, 431 8S. Dearborn 
St., Chicago, Ill. 











